FE ag ~ 


| INSIDE NOPE) 


by GEORGE F. TAUBENECK 


“4 


Fair Deal 

Obviously Nuts 

No Reason for It 
Convenient 

Couldn't Afford Luxuries 
Net Se Dumb 

Asserting His Courage 
Now It Comes Out 

Ain't It the Truth 
Maybe She Wasn't So Dumb 
dake Lost His Temper 
Grounds for Divorce 
Genesis: Modern Version 
She Had Him There 


Fair Deal 

“Charlie,” pouted Mrs. Gotrox, 
our new maid has burnt the roast. 
Would you settle for a couple of 
kisses for supper?” 


“Sure,” grinned hubby 
ahe’” 


“Where is 


Obviously Nuts 


“Don't you ever worry about your 
husband noticing other women?” 

‘Heck, no,” preened Sheila. “Why 
that man is so crazy about me he 
doesn't know other women exist!” 
meowed 
“But is he crazy alla time?” 


“How nice for you, dear,” 
Sandra 


No Reason for It 


Sally Sylvester married Johnnie 
Johnston during her 22nd _= year, 
mainly to get away from the dicta- 
tion of her parents, to get a home 
of her own, and to have some un- 
supervised fun. She hadn't learned to 
love Johnnie yet, but she hoped that 
she could 

Things didn't work out s0 con- 
geniently as she had planned, how- 
ever Her continuing household 
routine of dusting, dishes, and 
diapers certainly was anything but 
exciting and inspiring and fun. She 
found herself right back where she 
started.-in a dull, tiresome rut. 

Sally quietly went crazy and, on 
a particularly wearisome morning in 
May, cut her throat 

The coroner assigned to this case 
was a young fellow. Untried and 
inexperienced he was-—so he was a 
bit curious 

“Why,” he asked her husband, 
should Sally want to commit sui- 
eide? 

‘Darned if I know," mused Johnnie. 
‘Nobody bothered her at all. She 
had everything her own. way. Why, 
she hadn't been out of the house for 
three years.” 


Convenient 


Eustis Jones had been a stevedore 
in the Brooklyn Navy yard for a 
number of years. One day he slipped 
on the dock, fell into the harbor, 
and was drowned 

After the funeral, a friend of Mrs. 
Jones inquired as to how she was 
fixed financially. 

“Okay,” replied Eustis’s widow. 
“He left me with twenty-fi' thousand 
dollars insurance money.” 

“Sa-ay,” exclaimed her friend, 
“imagine him havin’ all that dough 
and not even bein’ able to read or 
write!” 

“Yeah.” 
cently, 


replied the widow, 
“or swim!" 


Couldn't Afford Luxuries 


Having inherited a generous for- 
tune from a second-hand auto deal- 
er's estate, Mr. and. Mrs. Meatball 
decided that they should crash “So- 
ciety” (the Capital “S” variety). 
Taking the first step in this direction, 
they registered at an exclusive sea- 
side resort hotel, where the “elite” 
were rumored to congregate at the 
proper time of the year. 

After waiting out a few weeks of 
lonely residence at this veddy social 
spot, the Meatballs finally were “ac- 
cepted” (thanks to a few well-placed 
thousand-dollar bills). They were 
invited to dine in an Old Manse with 
a party of outstanding society-page 
celebrities. 

Mr. and Mrs. Meatball got along 
well enough through the cocktail 
period, and they held their own 

(Concluded on Page 6, Column 3) 
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Distributors Will 
See ’52 Coolerator 
Line February 22 


DULUTH, Minn.._New models in 
the 1952 Coolerator electric refrig- 
erator and range lines will be shown 
for the first time to distributors at 
a special Coolerator Conclave sched- 
uled for Feb. 22 at the Hotel Morri- 
son, Terrace Casino, in Chicago, ac- 
cording to G. L. Rees, Coolerator 
vice president in charge of sales. 

The new Coolerator home freezer 
line was introduced to the trade at 
the Chicago Winter Market. 

The 1952 freezer line consists of 
three deluxe models having two 
compartments, one of which can be 
used for fast freezing. Model num- 
bers, sizes, and suggested list prices 
are: FA-105, 10% cu. ft., $399.95; 
FA-130, 13 cu. ft, $459.95; FA-184, 
18%» cu. ft., $614.95 

Among features of the freezers are 
(Concluded on Page 21, Column 3) 


New Victor Dehumidifier 
Serves 8,000-Cu. Ft. Area 


HAGERSTOWN, Md..-A new de- 
humidifier that is claimed to take 
less floor space and to be more com- 
pact than any other dehumidifier on 
the market has been announced by 
the Victor Products Corp. here 

Measuring 13% in. wide, 13% in 
deep, and 18%, in. high, and weigh- 
ing 52 Ibs., the unit is said to remove 
excess moisture from any enclosed 
space up to 8,000 cu. ft. 

Under high temperatures and ex- 
treme humidity, a Victor dehumidifier 
will remove up to 3 gals. of moisture 
(Concluded on Page 21, Column 4/ 


N.Y. BBB Takes 
Action To Curb 
Misleading Ads 


NEW YORK CITY--A program to 
“put teeth into” voluntary restric- 
tions on false and misleading adver- 
tising of major appliances and radio 
and television receivers, is to go into 
effect in the New York City metro- 
politan area on Feb. 1, it has been 
disclosed by the Better Business Bu- 
reau of New York City, Inc. 

Purpose of the program is to pro- 
vide new machinery for the adminis- 
tration and enforcement of the adver- 
tising and selling standards adopted 
by elements of the appliance retail- 
ing industry and metropolitan news- 
papers about a year-and-a-half ago. 

A primary feature of the “enforce- 
ment plan” is the establishment of 
an industry advisory panel which will 
(Concluded on Page 21, Column 3) 


Norge Swings Into All-Out, 
Multi-Media Ad Campaign 


CHICAGO — Dramatized by two 
topflight airwaves program, one of 
the most potent advertising cam- 
paigns in Norge history is in full 
swing. 

Kate Smith's television show, plus 
Red Skelton on radio, are the loco- 
motives of an advertising train which 
includes national magazines, business 
papers, newspapers, and ingenious 
new point-of-sale material. 

Although this program was held 
up momentarily during the Admiral 
negotiations with Borg-Warner in 
December, it got off on schedule at 
the beginning of the year without 
losing a stride. 


Consumer Goods 
To Be Cut 10% 
In 2nd Quarter 


WASHINGTON, D. C.—-Allotments 
of steel, copper, and aluminum for 
the production of consumer durable 
goods during the second quarter of 
1952 were announced recently by the 
Defense Production Administration. 

Allotments, it was revealed, will 
permit production at about 10% be- 
low first-quarter levels. 

Carbon steel allotments will be at 
45% of the base period (first half 
of 1950), brass mill products at 22 
to 29%, and aluminum at about 30%. 

The National Production Author- 
ity’s consumer durable goods division 
will receive 872,180 tons of steel, 
34,584,000 Ibs. of copper and copper 
base alloys, and 48,030,000 Ibs. of 
aluminum to divide up among the 
companies under its charge. 

DPA said, in making the allot- 
ments, that it has attempted to sus- 
tain production of consumer durable 
goods in the second quarter at a 
“protected minimum level.” 

This level is designed to (1) pre- 
vent future shortages of important 
equipment; (2) sustain employment 
at the highest possible level con- 
sistent with the short supply of criti- 
cal materials, and (3) to permit suffi- 
cient production to support our 
(Concluded on Page 4, Column 5) 


Textile Industry Needs 
500,000 Tons More 


Refrigeration 


NEW ORLEANS...“At least an- 
other 500,000 tons of refrigeration 
will be needed in the textile indus- 
try,” predicted R. K. Hunter in a 
talk on air conditioning requirements 
in the textile field presented at the 
47th annual meeting of the American 
Society of Refrigerating Engineers 
here. 

The paper, which had been pre- 
pared by Hunter in collaboration 
with O. B. Long, George Ficken, and 
L. H. Allcorn, had been sponsored by 
the ASRE A-9 technical committee 
on comfort cooling and industrial air 
conditioning, which was chairmanned 
by Hunter. 

In reviewing the use of air condi- 
tioning by the textile industry, Hun- 
ter pointed out that “it provides im- 
proved quality of product. 

“Accurate control of dry bulb and 
(Concluded on Back Page, Column 5) 


Material Shortages Cut 
Kelvinator Production 
To 678,039 Units In ’51 


DET’ DIT — Kelvinator appliance 
production during the fiscal year end- 
ed Sept. 30, 1951, totaled 678,039 
units as compared with 803,600 dur- 
ing the previous fiscal year, George 
W. Mason, president of Nash- 
Kelvinator Corp., reported to stock- 
holders recently. 

Kelvinator production was affected 
by shortages of materials, particu- 
larly during the first half of the 
fiscal year when dealer inventories 
normally are built up, he said. 

Mason said that the Nash-Kelvina- 
tor Corp. will be engaged in 1952 on 
a dual program of civilian and mili- 
tary production. The latter will con- 
sist of manufacture of the R-2800 
“Double Wasp” Pratt & Whitney air- 
craft engine. Production will be in 


new plants now under construction 
and in parts of existing plants. 


Crosley Shows New 
9-Ft. Refrigerator, 
Air Conditioners 


CINCINNATIA new line of room 
air conditioners and a new 9-cu. ft. 
automatic defrosting Shelvador re- 
frigerator were introduced recently 
by the Crosley Div. of Avco Mfg. 
Corp. here. 

Crosley distributors, at a two-day 
meeting at the Netherland Plaza 
hotel, were told that the new room 
air conditioner would be available in 
quantity for retail relivery in March. 

J. L. Armstrong, manager of Cros- 
ley’s air conditioner sales section, 
said that in addition to cooling and 
dehumidifying rooms in the heat of 
summer, the unit is adapted to ex- 
haust stale, smoky air during the fall, 
winter, and spring months and im- 
prove ventilation and circulation in 
all seasons. 

The units will be manufactured by 
the Fedders-Quigan Corp. to Crosley's 
specifications. 

The Crosley room air conditioner 
has been designed for easy installa- 
tion. A kit accompanying each unit 
(Concluded on Page 4, Column 2) 


Brunner Offers 5-Yr. 
Protection Plan on 
Compressors to 10 Hp. 


UTICA, N. Y.--Effective Feb. 1 
all Brunner open-type commercial 
refrigeration compressors from ‘4 hp. 
to and including 10-hp. models will 
be offered with a 5-year protection 
plan as optional in addition to the 
Brunner standard one-year warranty. 
Some 23 air and water-cooled models 
will come under this service protec- 
tion. 

The “open type’ compressors in 
Brunner's 3, 5, 7%, and 10-hp. self- 
contained floor type BAC air condi- 
tioners will also be offered with this 
new 5-year protection policy 

In commenting on the announcing 
of this plan, Frank C. Hawk, Brun- 
ner director of sales, stated this 
5-year customer and dealer protec- 
tion plan is practical and possible 
because, “Brunner open-type refrig- 


(Concluded on Page 4, Column 4) 
e * * 
Phiko Lists A. C. Prices, 
Shifts Appliance Models 

DETROIT Since the original an- 
nouncement of its 1952 appliance 
lines, Philco Corp. has, according to 
Cc. R. Armstrong, general sales man- 
ager for Buhl Sons Co., Philco dis- 
tributor here: 

1. Replaced the refrigerator model 
932D with the 927. The 927 is the 
same as the deluxe model 925, except 
that it does not have the cheese 


keeper or the adjustable shelves. It 
(Concluded on Page 4, Column 5) 


Narpa Hears 
Predictions of 
Things To Come 


Need Seen for Shortened 
Lines, Aggressive Selling, 
Close Inventory Control 


By John O. Sweet 

CHICAGO—-Retailers attending the 
annual convention of the National 
Appliance & Radio Dealers Associa- 
tion, held at the Conrad Hilton hotel 
here last week, heard numerous pre- 
dictions on what 1952 seems to hold 
in store for them and what they 
should do about it. 

Points most frequently made were 
that hard selling will be required in 
some cases at least, despite cutbacks 
in production of appliances; that 
dealers should shorten their lines; and 
that they should maintain close con- 
trol over all phases of their opera- 
tions, particularly inventories of both 
new and used appliances. 

Here, in brief, is what some of the 
speakers had to say: 

Mort Farr, Upper Darby, Pa., re- 
tailer who was reelected president of 
NARDA for a second term: 

“There is talk of shortages. I don't 
believe this is a deliberately created 
smoke screen. I honestly believe that 
at times during the year we're going 
to feel some shortages in the 
more popular—probably promotional 
—models in a few lines. 

“Certainly we'll not have enough of 
the rising low-saturation lines. Driers 
are scarce. Freezers are finding pro- 
duction dropping behind demand 
rapidly. 

“We won't be able to buy exactly 
as we choose and we'll have to do 
some aggressive selling occasionally 
to move what we can get. 

“But this doesn’t mean the gate 
to wild buying has been let up. 
Courageous buying, yes. Farsighted 
buying, yes. But not gambling: Our 
chance of winning is too slight for 
that, and our experience in losing, 
too recent.” 

Raymond J. Hurley, 
Thor Corp.: 

“You hear of the prospect that by 
fall consumer durable goods will be 
appreciably curtailed as defense pro- 
duction accelerates, but will this be 
a needle to stimulate business in 
1952? I sincerely doubt it. 

“For one thing, the public has been 
needled to death. They have acquired 
a tolerance for crises. They have 
thrown up a hard protective shell. 
They just don’t scare any more. 

“Granting that production of con- 

sumer durables may be reduced . 
I think, come fall, there will be ap- 
pliances of all kinds evailable. Be- 
cause of alternate materials pro- 
grams and manufacturing ingenuity, 
I think the appliance industry will 
be able to produce a highly satisfac- 
tory number of units in 1952. I think 
that the public thinks so too. 

“This same public has been on the 
receiving end of two income tax 
boosts and a 12% increase in living 
costs which have combined to re- 
duce their net income by about 4% 
in the past two years. 

“To me this spells one thing and 
that is, in 1952 we are going to have 
to sell our production of merchandise 
more vigorously and more intelli- 
gently than in the immediate past, 
and the same applies to you. 


(Concluded on Back Page, Column 1) 


chairman of 


Timmerman Will Manage 
G-E Refrigerator Dept. 


LOUISVILLE, Ky.—Appointment 
of Walter M. Timmerman as general 
ger of the household refrigera- 
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tor department has been announced 
by C. H. Linder, general manager of 
the major appliance division of the 
General Electric Co. 

Timmerman, who holds an electri- 
cal engineering degree from Iowa 
State college, first started with the 
company in 1925 in its Test Course. 
Two years later he was made head of 
refrigerator development test, and 
shortly thereafter was transferred to 
the Cleveland refrigerator depart- 
ment as commercial engineer 

In April of 1951, he was appointed 
assistant te the acting manager of 
the household refrigerator depart- 
ment, and was subsequently made as- 
sistant manager, the position he held 
prior to his recent appointment. 
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the National League of Wholesale 
Freeh Fruit and Vegetable Distribu- 
tors and the United Fresh Fruit and 
Vegetable The merger 
will become official on Jan. 28 

Such a campaign will be one of the 
firat the 
new group resulting from the merger 
This group will 
ments of the industry 
country 


E. N. Guild Named Frick 
Assistant Sales Manager 


Association 


things to be considered by 


represent all ele- 
from all parts 


f the 


WAYNESBORO Pa Appoint 
ent of Everett N. Guild as an aa- 
“stant sales manager of Frick Co 


is announced = by 
Ww H Aubrey 
viee president and 
sales manager of 
the Ice and Re- 
frigerating Ma- 
chinery Dept 
Guild has been 
identified with the 
refrigeration in 
dustry for 
originally 
Copeland 


25 
years 
with 

Sales 


FN. Guild 


Co. as 
For 
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meroial sales engineer 
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Warner Corp 


director of 
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research. In 
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tor Products Corp 
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Guild was electrical 
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Day after day, KOCH manufactures and ships commer- 
cial refrigerators and display cases to merchants all over 
4+ the world. Markets in Los Angeles and Liege, St. Louis 
and San Juan, Miami and Manila, all specify KOCH re- 
frigerators as their standard of quality and selling power. 


During the last several months, KOCH has made sub- 
stantial shipments of refrigerators to good customers in: 


Israel 

Italy 

Luxembourg 
Netherlands West Indies 
Nicarague 

Portuguese East Africa 
Portuguese West Africa 
Panama 

Philippines 

Puerto Rico 

Singapore 

Switzerland 

Thailand 

Union of South Africae 
Venezvelo 


and they come back for more! 


Why? Well, we think that good merchandise is liked 
and wanted by good people all over the world. For al- 
most seventy years, KOCH has worked at developing 
and producing the world’s finest refrigerated fixtures 

for profitable use in every climate under the sun. 


KOCH is a money-maker for distributors as well as users 
in every part of the world. If it isn’t available in your ter- 
ritory, write for information on the complete KOCH line. 


|K|O|C|H = inc. 
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CPR-34 Amendment 


Regulation Covering Service Trades Amended To Allow 
Greater Latitude In Adjusting Ceiling Prices 


WASHINGTON a ¢ Ceiling 
Price Regulation 34, which covers the 
service trades, was recently amended 
by the Office of Price Stabilization 
to give service organizations greater 
adjusting ceiling prices 
are causing hardships 

The amended sectior of the 
regulation is intended to provide “to 
the fullest practicable extent the 
relief afforded by the Capehart 
amendment to the Defense Produc- 
Act 

How service organizations can take 
advantage of this relief is best ex- 


latitude in 
that 


20 (a) 


tion 


plained by the amendment itself, 
which follows 
») Adjustments in general. OPS will 
adjust your ceiling price upon a showing 
that your ceiling prices impair your hor 
| representative pre 


an extent that the 


. ' your service busi 
ness is threatened 
In considering applications for adjust 
ment under this section, and the extent 
if any. to which relief should be granted 
OPS will, so far a# pertinent. take int 
cunt among other things 
Your post-Korean increases and de 
creases in cost. the earnings of your #erv 
ices business as well as the earnings of 
your entire business operatior the ex 
tent to which the impairment of your pre 
Korean earnings results from non-recurr 
ne factors such as flood, fire strike 
hangs in Sales volume the nature and 
ue f your firm or company and of the 
servic trade f which it is «a part 
whether the services supplied or sold by 


easary part of the production 
1 commodity or of the preparation of 
material for marketing whether 


ur ceiling price is established by a regu 


lation supplementary to Ceiling Price 
Regulation and whether the records 
upon which you rely to support your 
showing of impairment of earnings are 


and business 


size in 


reasonable 
of your 


adequate for a 
your service trade 


IF YOU HAVE SMALL VOLUME— 


If you prove to the satisfaction of the 
OPS that you are entitled to relief un 
der this adjustment provision, but, be 
cause of the extremely small volume of 
your business you cannot establish 
clearly the extent of the impairment of 
your pre-Korean earnings, OPS may take 
imte account the ceiling prices and un 
derlying costs for substantially the same 
services sold or supplied by others in 
your area 
Except under 
listed or deseribed in 
paragraph you 
application, in duplicate, on OPS Public 
Form Pub43 Revised with the OPS 
District Office for the district in which 
your place of business is located 

In addition to the information required 


the circumstances 
subparagraph (2) 


must file your 


of you by OPS Public Form Pub43. Re 
vised, OPS may request such other in 
formation as may be found necessary in 


considering your application. The authori 
ty to act upon your application is being 
delegated to the OPS Regional Offices 
with power to redelegate this authority 
to the OPS District Offices 

(2) You must file your 
OPS Public Form Pub43. Revised, in 
duplicate, with the Office of Price Sta 
bilization, Washington 2%. D. C.. if you 
sell or supply any services. subject to 
Ceiling Price Regulation 4%. which are 
listed or deseribed below 

(i) Any services supplied 
whose business (services 
ness) normally is carried 
one OPS region 


application on 


by 4 person 
and other busi 
on in more than 


(ii) Any services rendered to manufac 
turing or industrial establishments which 
are either a necessary part in the pro 
duction of a commodity or are useful or 


necessary in 
material for marketing 

(ii) Any services rendered on food or 
agricultural commodities 


the preparation of a raw 


(iv) Royalty arrangements of any 
kind 

(v) Services of selling agents. brokers 
or auctioneers 

ivi) Real property management serv 


lees 
ivi) Banking services 
(vill) Admissions to athletic 
ing events 


and sport 


(ix) Non-exempt services performed or 
supplied by public utility and common 
carrier corperations their lessees con 
essionaires, or assigns (such as parking 
facilities, locker facilities. installation of 
na and electric ranges) 

(x) Warehouse facilities 

ixi)Dock and terminal facilities 


If SOME OF YOUR SERVICES 
ARE NOT LISTED— 


If some of services you sell or 
are listed or described in this sub 


the 


supply 
paragraph and some of the services you 
sell supply are not so listed or de 


ascribed. you must file your 
adjustment for all of 
or supply 
Stabilization 


applicati 
the services 
with the Office 

Washington 23. D. C 
In addition to the information required 


you s« 


OPS Public Form Pub43. Re- 
may request such additional 
as may be found necessary in 

your application 
teca use { inherent cost account 
blems peculiar to the various 
trades, exact determination of cost 
increases r decreases under section #2 
(ad) (4) of the Defense Production Act of 
1%) as amended (by Capehart), would 
impose an insuperable difficulty upon the 
service trades. Generally the provisions 
f section ther than this subpara 
graph, will afford, to the fullest practica 
ble extent the relief permitted by sec 
ion #2 1d) (4) of the Defense Production 

t of 1960 as amended 


IF THE CEILING PRICE 
INCREASE IS NOT SUFFICIENT— 


If however 
provisions of 


you beliewe that such ther 
this not afford 
you am adjustment which permits as much 
ff a ceiling price increase as you are en 
titled t ander section #72 (d) (4) of 
Defense Production Act f 
amended. you may write and make 
showing to the Office of Price Stabiliza 
tion. Washington 2 ; stating the 
relief to which 
titled and the 

You should also 
have previously received 
tion and the reasons why yo 
relief is not sufficient 
have an application pending 
relief under any other provision of 
section. and if so. the date f filing 
the address of the OPS office with 
you filed the application 
should also supply all of 
ports required by Overriding 
Regulation ®) or General Overriding Regu 
lation 21, whichever by its terma would 
be applicable to your business if services 
covered by Ceiling Price Regulation 
were not exempt from those regulations 

(4) Any application filed prior to Jan 
14, 1952 will be given due consideration 
in accordance with the standards provided 


section dé 


you 
reasons 


state 


whether 
before 


such 


the re 


General 


in this section, as amended. Accordingly 
you need not revise such application. If 
supplementary information is necessary 
you will be advised by OPS in due 
ourse 

Effective date. Thix Amendment 2 to 
Ceiling Price Regulation 4 is effective 
Jan. 14, 1962 


Racca Starts Disability 
Group Insurance Program 


NEW YORK CITY~-- The Refriger- 
ation and Air Conditioning Contrac- 
tors Association is embarking on a 
group accident and sickness dis- 
ability program of insurance, pre- 
pared jointly by a large insurance 
company and RACCA, Nathan Edel- 
stein, executive vice president of the 
association, has announced 

The decision to go ahead on this 
program resulted from a membership 
poll which indicated that the ma- 
jority of the membership considered 
such a plan a decided benefit 

At the time of the poll, Edelstein 
explained to the members that they 
could gain the advantages of better 
coverage in a group plan available to 
all members under age 70 

The plan covers pre-existing causes 
of disability; it cannot be cancelled 
for an individual unless the entire 
plan is cancelled; it does not require 
house confinement in order to collect 
full benefits: and the coverage is 
world wide, non-pro-rating, and free 
from exclusions 

Most of the advantages are defi- 
nitely not available to the individual 
buyer, Edelstein declared. Low cost 
is another big factor, he said, because 
the price of the insurance contem- 
plated represents a saving of 30 to 
50% from the cost of insurance 
individually purchased. 


Bruno-New York Plans To 
Cut Bendix Dealers 10% 


NEW YORK CITY—Bruno-New 
York plans to reduce the number of 
Bendix dealers in the New York area 
by about 10% in 1952, according to 
zerald O. Kaye, vice president in 
charge of sales of the local distribu- 
torship 

Kaye said the move is not a na- 
tional policy, but an effort by Bruno- 
New York to eliminate dealers who 
are not doing an adequate job of 
merchandising Bendix products. 


Admiral Acquires Custom 
Plastic Molding Company 
To Make TV, Radio Cabinets 


CHICAGO Admiral Corp. has pur- 
chased the Molded Products Corp., of 


Chicago, one of the largest custom 
molders of plastics in the country, 
for an undisclosed sum, John B 
Huarisa, executive vice president of 
Admiral, announced recently 


This acquisition brings to 10 the 
number of manufacturing plants 
owned and operated by Admiral 

Molded Products Corp., which was 
founded in 1939 with 16 employes, 
now has 300 employes and will be op- 
erated as a subsidiary of Admiral, 
Huarisa said. The new plant is lo- 
eated at 4533 W. Harrison St.. and 


produces approximately 150,000 tele- 
and 


vision, radio, radio-phonograph 
record player cabinets a month 
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KELVINATOR -; 


AIR CONDITIONING & REFRIGERATION NEWS, JANUARY 21, 1952 


It's Here! The New “MAGIC CYCLE™ Kelvinator! 


OMPLETELY NEW, completely different, completely revolutionary, 
¢ the new “Magic Cycle” Kelvinator is utterly unlike previous 
concepts of automatic defrosting refrigerators. It uses no added elec- 
tric heating elements. It operates by a simple . . . yet sensational 
. . . Variation of the normal functioning of the refrigeration cycle. 

Kelvinator’s “Magic Cycle” automatic defrosting is faster, more 
economical, safer than all others. It is a great new basic development 
in refrigeration that will be an exclusive for Kelvinator retailers. 


Here is the greatest engineering achievement since Kelvinator 


originated the full length door, cold-clear-to-the-floor refrigerator in 
1948 .. . today the most imitated design in the industry. Here is a 
basic contribution to the science of refrigeration . . . an exciting 
achievement that will create striking new awareness of Kelvinator 
leadership . . . tremendous, nation-wide demand by customers . 
profitabl+ sales for Kelvinator dealers. 


Yes, here is the “Magie Cycle” Kelvinator . . . new and thrilling 
proof that the Kelvinator franchise is the most valuable franchise in 


the appliance industry. Potent applied for 


THERE IS A BETTER REFRIGERATOR... 


2 
vrs faeechnauatovr 


THE MOST VALUABLE FRANCHISE 


IN THE APPLIANCE INDUSTRY 


ELECTRIC REFRIGERATORS...RANGES...FREEZERS...WATER HEATERS...AIR DRIERS 


DIVISION OF NASH-KELVINATOR CORPORATION 


+ DETROIT 32, 
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CLEARS UP 
FREEZE UPS 


Thowrone ciurculotes with the re 
frgerant to reach ALL the momture 
mts t ary mensiure traps i” e=por 
yon volve, recerver, etc 

By o potented method Thow zone oc 
ually destroys moisture so it con ' 
come back for any “Freon” of methyl! 
chioride urite Phone your whole 
noler raw 


THAWZONE 


1952 Deluxe Refrigerators 
at 
NEW, LOW PRICES 


MOOtL IMD woe $2700.NOW $199 
MODEL iH9O mone $190.-NOW $179 
MOOT’ (UDO woe $174NOW $167 


COMMERCIAL BEPRIGERATION CQUuIre@ENT 
ae 6 6 Aweee Bewth Binneaeoim Mine 


LEPT. o new Gcw ft, fully 
eviomat« defrosting Shet 
voder § retrigerator the 
OAD 95. hos been odded 
to the 1952 line by the 
Croviey Div Avco Mig 
Corp The wat feotures 
Sott Gio styling ond 
odiustable shelves The 
freezer compartment holds 
42 ths of frozen foods 


FIGHT, New hp room 
ow conditioner introduced 
by Crosley Div. The unit 
‘s bolted to oa rock 
which is easily fastened 
to any window sill " 
hes ree woy odjustable 
ovtiet grill to contro! the 
flow of oir. Wt retails for 
$249.95 


Crosley Refrigerator, Room Coolers-- 


oncluded from Page 1, Column 4) 
contains a “track 
to the 
unit is slipped onto the track and 
bolted No 


in necessary The kit also includes 


which is fastened 
window sill, and the entire 


alteration on the window 


material for sealing windows which 
are larger than the air conditioner 
Crosley's room air conditioner will 
be available in three sizes hp.. *» 
hp, and \& hp. priced at $249.95 
$349 95. and $300.95 

Armatrong stressed that the low 
initial cost of the room air condi 
tioner takes it out of the 
trade class and puts it within the 


carriage 


reach of the average family. He added 


Remember this 
when you go out 
to sell Worthing 
ton ar condi 
tioning and re 


friveration 


tn ‘ i 

‘ ’ } sies seiect 
ih 

bor cxample, many big pharma 

coutical houses use Worthington an 

condemning and refrigeration to 

control chemical reactions, inhibit 


bacteria, prevent deterioration 


And many a corner drug store 
keeps up “hot weather business by 
using Worthington air conditioning 


te peevite tore cluustome4nrs, 


that the operating costs of keeping 
a room cool are but 4») as much as 
they are to keep it warm 

The Crosley room air conditioner 
has a three-way adjustable outlet 
grill, making it possible to direct the 
flow of the air to any part of the 
room. It is engineered for noiseless 
operation and has simplified, clearly 
marked controls. The fan operates 
either at full speed or half speed on 
the &-hp. model 

The ‘y-hp. unit is 134, in. high, 
2340 in. wide, and 27 in. deep. It 
extracts I» pints of moisture an 
hour from the room's atmosphere and 
circulates 470 ¢.f.m. The 'y-hp. room 


GOOD REMEDY for business ailments 


lake advantage of the complete 
Worthington line. A 
Worthington distributor can handle 


ness of the 


any job with exactly the mght equip 
ment because the Worthington line 
is the broadest. 


Worthington also advertises con 
sistently in TIME, NEWSWEEK, BUSI 
NESS WEEK and many other maga 
vines read by architects, builders 
contractors, food pac kers, frozen tood 
producers and by kev men through 
out such industries as chemical and 
petroleum, etc, 


Worthington Pumpand Machinery 
Corporation, Au Conditioning and 
Retrigeration Division, Harrison, 
New Jersey 


WORTHINGTON 
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AIR CONDITIONING AND REFRIGERATION 


A Balanced Line...A Balanced Franchise 


air conditioner is 13%. by 27 by 27 
in, and has an extraction capacity 
of 1% pints and a circulation capac- 
ity of 560 cfm. The \-hp. unit is 


154, by 27 by 27 in. and removes 
2'y pints of moisture and circulates 
700 «fm 

Armstrong added that the Crosley 
room air conditioner would be pushed 
by an aggressive sales promotion and 
advertising campaign, stressing year- 
round need for such an air condi- 
tioner and the economy of its initial 
cost and operation 

The new refrigerator, the DAD-95, 
will incorporate “Soft Glo” treatment 
of the cabinet interior on the trim 
frame, door panel, baffle front, and 
crisper fronts. In addition to the 
Soft Glo styling, a complementary 
color has been introduced in the 
crisper handles, the freezer compart- 
ment door handle, and the tempera- 
ture control knobs. 

The freezer compartment holds 42 
Ibs. of food for storage or fast freez- 
ing, and has two ice cube trays with 
a tilt-type lever for releasing cubes. 
The interior can be arranged to fit 
almost any storage load with the lift 
out shelves. The sealed crispers re- 
tain moisture in greens and leafy 
vegetables. They are of clear poly- 
styrene 

The automatic defrosting system, 
exclusive with Crosley, defrosts once 
every 24 hours. A clock control, nor- 
mally set at 3 a.m., permits the user 
to change the time as desired. The 
entire operation is over in a matter 
of minutes. Frozen foods and ice 
cream stay firmly frozen 


Brunner Plan ee 


(Concluded from Page 1, Column 4) 
eration condensing units for commer- 
cial applications have established 
such a record for relatively carefree 
operation over many years of service, 
we could offer with confidence such 
a 5-year protection plan.” 

To the user of Brunner commercial 
refrigeration units the plan means 
that the compressor—the body cast- 
ing and/or any of its parts--will be 
repaired, replaced, or exchanged 
without charge by Brunner in the 
event of mechanical failure within 
the 5-year period where covered by 
the plan, according to the terms and 
conditions specified therein 

In operation, this 5-year protection 
policy is simple. Each Brunner com- 
pressor when leaving the factory will 
have attached thereto a “Protection 
Policy Application Form.” If the 
dealer wishes to avail himself and 
his customer of this 5-year protec- 
tion plan he will fill out this form 
and mail it to the factory in accord- 
ance with instructions printed there- 
on. The factory will issue the 5-year 
protection policy in the name of the 
customer and mail it to the customer 

Attached to the warranty will be 
a “Service Application” form. In the 
event replacement or exchange of 
compressor parts should be required 
within the 5-year period the dealer 
will use this application form as a 
request for needed replacement parts 
without charge. He will, of course, 
make his usual charges to the cus- 
tomer for labor and transportation 
The “Service Application” form is 
again returned to the customer for 
further use should it become neces- 
sary 

Where the dealer may use the 
“Service Application” form to pick 
up compressor parts from the dis- 
tributor’s stock, the replacement 
parts will be shipped direct to the 
distributor All 5-year protection 
policy record keeping or “paper 
work” is taken care of at the Brun- 
ner factory 


Consumer Goods-- 


(Concluded from Page 1, Column 3) 
economic stabilization objectives 

A determined effort has been made. 
said Ralph S. Trigg, deputy adminis- 
trator for program and requirements 
in the DPA, to treat all producers 
of consumer durable goods as equit- 
ably as possible 

To that end an effort has been 
made to increase the supplies of 
critical materials to industries which 
have been hit unduly hard in previous 
quarters, making up the difference 
by reducing the allotments to indus- 
tries which in the past have enjoyed 
a relatively more favorable position 

Strict conservation of scarce ma- 
terials will be required, along with 
increased use of substitute materials. 
in order to keep production of con- 
sumer durable goods at the highest 
possible levels consistent with avail- 
able supplies of controlled materials 

In the area of construction, it has 
also been necessary to make sharp 
reductions from the first to the sec- 
ond quarter, Trigg said. It is pos- 
sible to support private home con- 
struction at a level of about 600,000 
new starts for this year as compared 
with about 1,000,000 starts for 1951 

Less essential commercial con- 
struction—public buildings, retail 
stores, and commercial type buildings 
of all kinds-—-will have to be brought 
to a virtual standstill except for a 
few in critical areas where they are 
badly needed 

In order to meet urgent and non- 
deferrable defense and defense sup- 
porting needs for structural steel, 
Trigg said, it will be necessary to 
reduce the 2-ton structural steel 
limit for self-certification for com- 
mercial construction 

Of the three controlled materials 
copper, steel, and aluminum-— the 
material in shortest supply as meas- 
ured against the demand is copper, 
DPA said. To a large extent the 
unavailability of copper is the great- 
est limiting factor for all second- 
quarter production and construction 

Military allotments of copper brass 
mill products increased by 10,000,000 
ibs. from the first to the second quar- 
ter, while allotments to other de- 
fense agencies moved upward by 
15,000,000 Ibs. 

Similar increases in allotments to 
defense and defense supporting agen- 
cies of copper wire mill products and 
aluminum made it necessary to re- 
duce allotments of these metals to 
consumer durable goods and other 
civilian industries. 

DPA said that the amount of over- 
allotment of metals for the second 
quarter has been reduced. Over- 
allotments are made on the theory 
that all CMP tickets issued for a 
quarter will not be cashed. 

For the second quarter, the over- 
allotment is as follows: Carbon stee! 
110%, structural steel 106%, steel 
plate 105%, alloy steel 112%, stain- 
less steel 115°, copper brass mill 
products 105%, copper wire mill 
products 105°, copper foundry prod- 
ucts 110%, and aluminum 105% 


Philco Changes -- 


(Concluded from Page 1, Column 4/ 


carries a suggested retail price of 
$299.95 

2. Dropped the model 422-D elec- 
tric range from the line. This reduces 
the line to a total of eight models. 
The 422-D came equipped with the 
built-in “Jiffy Griddle.” The 422 
without the Jiffy Griddle -remains in 
the line 

3. Announced the following prices 
for its 10-model air conditioner line 

One-third horsepower window unit 
in either mahogany or ivory —-$229.95 

One-half horsepower window unit 
in two-tone tan or ivory—-$319.95 

Three-quarter horsepower window 
unit in two-tone tan or ivory 
$375.95 

Three-quarter horsepower window 
unit with automatic temperature con- 
trol- $399.95. 

One-ton window unit with automa- 
tic temperature control $469.95 

One-ton console unit with wood 
cabinet- $685.00. 

Two-ton water-cooled unit with 
automatic thermostat—$985.00 

At the local showing of the new 
lines, it was revealed that the “cheese 
keeping solution” suggested by 
Philco for use in its new “cheese 
keeper” compartment in the “dairy 
bar’ door shelves of the model 925 
consists of the following: 

One-half cup of water, one-half 
teaspoonful of salt, and one teaspoon- 
ful of vinegar. 
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“Mitchell House of Heat-X-Changer Reveals 
Air Conditioning” 


Is Showreom 


the 3-ft. locker. This is payable 
quarterly. Thus we have an income 
of $108 a year from each freezer 
We figure that the rentals plus sales 
of frozen foods to these apartment 
house dwellers will pay for the freez- 
ers in 38 months,” he adds 


Sales Coverage Line Up 


BREWSTER, N. Y.--With the ap- 
pointment of R. B. Ebbets as a Heat- 
X-Changer Co. sales engineer at 
Houston, Texas, Ben Rist, sales man- 
ager of the Heat-X-Changer Co. has 
announced the present sales cover- 


CLEARWATER, Fla.—The most 
unique air conditioning showroom in 
the country was unveiled recently 
here when Mayor Herbert Brown 
officiated at the opening of the 
“Mitchell House of Air Conditioning.” age 

A typical one-family home, the Joe E. Parker Co. Atlanta. with 


showroom has every room equipped Cc. W. Hanson of this 
with a different installation or model 


of the Mitchell window-type room 
air conditioner 

The air conditioned house was es- 
tablished by Pau! Miller, president 
of the St. Anthony Corp. of Cléar- 
water, exclusive distributor in the 
Florida region for the Mitchell Mfg 


His arrangement with the apart- 
ment house owners provides him a 
52-month lease on the space in the zn 
basement at @ cost of $1 a year per 
freezer. Apartment house managers 
welcome this freezer idea, according 
to Frederick, who points out that 
such an operation does require con 
siderable capital 

We pay the power bills for the 
freezers, but since we hook on to 
the tail end of the apartment's line 
we can take advantage of the low 
rate of 777 cents per kwh. This 
The Heat-X Chicago office with J costs us about 72 cents a month per 
Co., Chicago. According to Miller, the i Campbell as district manager and freeser 
a wee Gosignes to iustrate - the New York office with Norton W. RB. Frederick, Indianapolis locker operator, shows the convenience offered apartment a Bn Beye Ry Bg corre tap 
oF toe Oar cee ecedinaanar vx en Miller as manager, offer specialized house dwellers by Horderfreez upright freezers installed in the apartment basement. The enon ps 4 Frederick ‘also potats 
poe palbecoma services in these localities 18-cu. ff. units were fitted with six 3-cu. ft. “lockers” rented to tenants, who also order out No children are atoweé. end 


Clark Bridgman and Ben Prather thew frozen foods from Frederick . { 
Present at the opening were Herb work out of the Chicago office, while most of the couples who live there b 
Rose, Florida regional sales repre- 


sentative for the Mitchell mpany an Se Se Coe, Gene a be Fe lho Faun 
ive fo e itche co y: 7 . < ont e » p J re of spee 
Chasien Schroeder. ales service op- tye meena gcan"ee wens ™"" Locker Plant Operator Installs Units In preparation of meals while our phone 
eration manager; Mayor Brown; John  o¢ the New York office order and delivery service eliminates 
Jennings, chief engineer for Mitchell; much of the problem of trying to find 
U. S. Congressman Chester McMul- Apartment Bldgs., Gets Rent and Food Sales time to shop 

len, of Pinellas County, Fla.; E. A. Close Heads Advertisi ‘Some of our customers in these 
Tracey, vice president in charge of ing apartments buy every pound of meat 


the Mitchell Air Conditioning Div.; + onditioni ’ INDIANAPOLIS--A new approach wood apartments, Sherwood Towers, and 90% of their fruits and vege 
Robert C. Haworth, vice president of For RCA Air ¢C ing to tap what is believed to be a rich 


company in 
Birmingham, Ala.; D. L. Atkins at 
Takoma Park, Md; Perley Barker 
at Weston, Mass.; Charlies Cavanaugh 
at West Hartford, Conn.; Allen Lin- 
coln at Detroit; George Sinichko in 
Pittsburgh; and E. R. Ramsey in 
Rochester, N. Y¥ 


and Sherman Arms tables from us as frozen foods. We . 
the St. Anthony Corp.; and Miller, market for frozen foods and locker From these he receives payments get the full retail price on frozen ) 
St. Anthony president CAMDEN. N. J.-E. Burt Close rentals--the urban apartment house on rentals and in addition makes meats, but for quantity purchases 

“In our opinion,” said Tracey, has joined the consumer products ad- dweller--is being tried here by W. R weekly deliveries of frozen foods as we allow them 10% off on list of 
“Miller is demonstrating in the vertising and sales promotion depart- Frederick, who operates a locker the orders are phoned in frozen fruits and vegetables 
strongest possible manner the story ment, RCA Victor Div., Radio Corp plant in suburban Speedway, Ind Design of the 18-cu. ft. upright Deliveries are made by Frederick 
of the important role played by the of America, and will be in charge of Frederick has installed within the freezers permits them to be easily out of his Speedway Frozen Food 
room air conditioner in the life of the advertising for the company's new past few months nearly 50 upright divided up into three 6-cu. ft. lockers Locker every Friday to these apart- 
average man by actually putting it line of air conditioners, it was an- Harderfreez home freezers of 18-cu or six 3-cu, ft. compartments ment house customers, the food a 
in the average man’s home.” nounced recently by R. F. Coffin, di- ft. capacity in the basements of three “We charge $3 a month for a 6-ft being placed, of course, in their lock 

rector of the department new apartment buildings here: Sher- compartment or $1.50 a month for ers as ordered earlier over the phone 
Close will have his headquarters in * " : 
Canadian Firm Represents the company’s home office here ' SENN a Se ties Be. “fap + ie eh tay xe a 
During the five years prior to join- ra rn ‘ 
American Air Filter ing RCA Victor, Close was employed a , 
by the Sun Oil Co. in merchandisin 
‘ rsh a pe _ The a and sales promotion work . - \riple } a 
usiness 0 e American Air Filter Tor seve rears before . : , 
Co., Inc. after Jan. 1, 1952 will be Mage pg en Pane aaa te want to roti s ao Series 246 Water Valves ore 
handled by American Air Filter of AAP, Close was associated with N : retrig® e switch ; zoned to keep water out of 
Canada, Ltd., Montreal, P. Q W. Ayer & Son in advertising and nly : sliding ports... are built in 

William G. Hole, formerly of sales promotion work. with ° me ie threaded and flanged styles 

Darling Bros, Ltd., will be in charge Se 


for all refrigerants and in 
sizes from %” to 2'2”. 


of all Canad operations. Repre- : : 
ahanens Gi te established in the Bryant Heater Div. Elected ; _ : 
larger Canadian cities. . , die” . 
——+ As Member of ACRMA “Mean-to-Han } 

aS 


WASHINGTON, D. C.— Bryant . water cooled jobs? 
Heater Div. of Affiliated Gas Equip- ; 
ment, Inc., Cleveland, Ohio, has been 
elected a member of the Air Condi- 
tioning and Refrigerating Machinery 
Association, ACRMA headquarters 
announced here recently 

Bryant, long a manufacturer of 
heating equipment, has, for several 
years, manufactured package year- 
round air conditioners primarily for 
residential use. These units are also 
adaptable for commercial applica- 
tions. More recently Bryant has also 
become engaged in producing room 
air conditioners. 


Montreal Market Has 225 Ft. 
Of Refrigerated Fixtures 


MONTREAL, Que., Can..-The new 
LARKIN HUMI-TEMP UNIT Steinberg market, just opened at 


For clean, smart lines, satin-s i Somerled and Walkley Aves. here, is 
nish, cular and overall good said to have more refrigerated coun- 
looks—Larkin leads. Behind this ter display than any other market in 
beauty is the quality and perform- the Montreal area. 


Penn Series 325 Time-Pres- 

sure Defroster automatically 

varies the defrost period to 

satisfy load conditions... 

eliminates seasonal adjust- 4 

ments .. . avoids unnecessary : 
shut-down time. 


Series 275 Oil Protection 
Control with built-in Time- 
Delay Switch for use on all 


: - : © pressure-lubricated refriger- 
ance that keeps Larkin ahead. The store has 77 ft. of cases de- That's right! The correct answer to your refriger- ation compressors. 
: voted to frozen foods. The dairy sec- . j oblem . PENN 
. ation control pr ig i2 , 
a. origins Cross-Fin pee on 56 ft. of ong aye yee ; big 
om Cae Units — Evaporative and the meat section has t. o As in most other products, there is also a 
d Air Cooled Cond — Air 
Condivoning Ue iron Units ond = Ex- refrigerated counter. difference in automatic controls. And once you 
Plate Coils — Heat Ex avr : S try PENN controls you'll learn that their per- 
WATCHDOG OF THE NATION'S FOOD SUPPLY } Mills Get Air Change ystem formance on the job is the strongest recommenda- 
WOODRUFF, 8S. C.—-According to tion for using PENN on every commercial refrig- 
| C. P. Dill, plant superintendent, a eration system. 
new Parks-Cramer air-change system . “ 
is being installed in a large part of ‘In the complete PENN line, there is a type and ; 
Abney Mills’ weaving department model to fit your exact needs. A few types are Penn Series 270 temperature 


illustrated here . . . chere are many more. Take the 
first step in trying these better controls. Get your 
free copy of PENN’s condensed catalog and price 
list. Ask your wholesaler or write Penn Controts, 
Inc., Goshen, Indiana. Export Division: 13 E. 40th 
Street, New York 16, N. Y., U.S. A. In Canada: 
Penn Ceatrol:: Limited, Toronto, Ontario. 


and pressure controls have 

direct reading cclibrated 

scale which shows both cut- 
in and cut-out points. 


COLD PLATES FOR: Ice Cream Cabinets, Soda 
Fountains, Farm _ Coolers, Farm Freeze 
Cabinets, Window Bupten, Food Counters, 
Sub-Zero Applications for Industrial chilling. 


DEAN PRODUCTS, DIN, "42 2a sate, stoonarn 6, wy. AUTOMATIC CONTROLS 


STerling 9-5400 “FoR HEATING, REFRIGERATION, AIR CONDITIONING, PUMPS, AIR COMPRESSORS, ENGINES, GAS RANGES Pe 
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AIR CONDITIONING & REFRIGERATION NEW 


| 
YOU SAW THEM 
YOU LIKED THEM 


and now they're even better! 


NEW, IMPROVED 


LA CROSSE REACH-INS SS 


MODEL NO. 858 (COMPLETE) 


en dealers aw theese Reach ine at the 
Show really thought they 
last werd. And now they're even 
handsome new hardware— many 
te make them even more 


we 
Chicago 
were the 
better 


they 


new features 
outstanding 
JUST LOOK pracious interiors with all 
corners coved far easy cleaning adjust 
more storage space 


able shelving for 


MODEL NO 659 (REMOTE) 


paint grip. ziné grip steel exterior 

gleaming white baked enamel inside and 

out they're packed full of the extra 

sales appeal you always get from La 

Crosse Remote models in 33 cubic ft. and 

46 cubeo ft avacities Electric complete 

models in 26 cube ft. and 3 cubic ft 

capacition All models availiable in Stain 

lees Steel 
whitl TODAY FOR FULL INFORMATION 
On THESE AND OTHER 1A CROSSE MODELS 


SIDE HOP 


Concluded from Page 1, Column 1) 


through the dinner. But when des- 
wert was served the conversation 
drifted to the subject of Art, and 


thence to Rembrandt 


yes, I know Rembrandt,” 
Mra Meatball Why only 
I saw him in a neighbor's 
station wagon 

Several shocked gasps followed 
this revelation, and an embarrassed 
hung over the remainder of 


Oh 
gushed 
yeaterday 


silence 


this formal dinner ithe stashing 
away of baked Alaska and demi- 
tasee) 

The dinner party disintegrated 


quietly, and pointedly 


After returning to their nickel-on- 
the-dollar Mr. Meatball 
reprimanded his wife, punctuating his 
remarks with right-hook and upper- 
gestures 


mangon 


eut 


You stupid, ignorant woman,” he 
how many times have I 
told you not to open your big mouth 
when you don't know what's being 
talked about?’ 


shouted, 


LA CROSSE COOLER CO. 


\A CROSSE 


FACTORY AnD GENERAL OFFICES, 280! LOSEY BiVD 5§& 


OPfice. #80 BROAD STREET. NEW 
CABLE ADDRESS, EximPpoet 


treoer rom 


city 


wis 


“What did I say that was wrong” 
yowled Mrs. Meatball. 


should know,” gargled her 
in menacing and measured 


"You 
husband 


tones, “that artists like Rembrandt 
don't drive station wagons. They 
starve in attics!" 


really goes in 


Small wonder Servel gets the nod of approval from 


- keenest judges of condensing unit quality They will tell 


- and for longer care- 
the simple, compact Supermetic gets top 
all-but- 
They will also tell 


They will tell you that its smooth, 


noiseless operation is for “keeps.” 
you that years ef steady service rest lightly on the 
In foct, 


Supermetic thousands can point to Servel in- 


stallations made many years ago and still going 
strong Any way you weigh condensing unit volue, you'll 
find Servel scores higher on every count. And there's a 
mode! for every commercial refrigeration and air con- 


ditiorung use ‘“» to 5 HP 


WRITE FOR COMPLETE SPECIFICATIONS 
AND CAPACITY DATA TO THE ADDRESS BELOW 


"A Servel Supermetic 


COMMERCIAL REFRIGERATION 


Proved...and Approved 


BY EVERY TYPE OF 


USER ... EVERYWHERE! 


Typical Trouble-Savers: 


no belts or pulleys to wear out or reduce 
power 


force-feed lubrication protects every vital 
point — no manual oiling 


oil-free refrigerant rules out damage by oil 
“slugging” 


cushioned quiet—-special mountings prevent 
vibration 


ruggedly built — rust-resistant bronze finish 


... and there's always 
Servel’s Low-Cost 
5-Year Warranty 


. .« « @vellable on steel-cove models up 
te | HP Larger models worrented |} year 


. 
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Not So Dumb 


Two Sorority Sisters were dis- 
cussing their husbands, as wives are 
wont to do 

“I think that’s sweet of your Artie 
to join the Boy Scouts and get to 
be a real Scoutmaster,” gushed the 
“sister” who still lived in a walk-up 
flat. “How did he happen to go in 
for that sort of thing’ 

‘Heh, heh,” triumphed the wife who 
presided over a home of her own, 

you know, of course, we have two 
acres of grass to be mowed in the 
simmer, and half a mile of sidewalk 
té be shoveled in the winter. And 
you know my husband!’ 


Asserting His Courage 
Very late a worse-for-the-wear hus- 
band managed to fit his key into the 
front-door lock, enter the house, and 
crash! blooey! wham! .. . 
followed by a tinkle of broken glass. 
The shattering noise woke up his 
spouse 


“Alfred,” she called, “what is 
going on” 

“Don' heckle me, m'dear,” Alfred 
fumphed, “I'm lettin’ those goldfish 


of your’n know that they can't bite 
MY head off!” 

Almost one year later this same 
wife looked out the window of their 
little home, and called Alfred 

“See what I mean’” she cried. 
“The Nethernothys have the Christ- 
mas spirit. And you, you lug. . 
see there! Mr. Nethernothy is carry- 
ing in a Yule log for their fireplace.” 

Longsuffering Alfred peered out 
the window 

“Yule log, you say. Yule log, hell. 
That's Dick they're carrying in.” 


Now It Comes Out 


A very nice old lady spent the 
year-end holiday season in the big 


city with her children and grand- 
children 
Came New Year's Eve, and the 


very nice old lady found herself in 
the maelstrom of a Big Party. Her 


grown-uppest grandson handed her a 


giass of brandy and entreated: 


“You only live oncet, granmaw; 
drink up!” 

‘Land sakes, I do believe I'll try 
it.” 

The very nice old lady quaffed 
deeply, choked, coughed, and splut- 
tered: 

“Why, that’s awful stuff! Tastes 
like that medicine my husband has 
took every night for the last 54 
years!" 


fin’t It the Truth 


An angry cyclone struck a tiny 
farmhouse. Furiously it de-roofed the 
building, collapsed its innards, and 
transferred the bed on which the 
farmer and his wife were sleeping 
to neighboring acreage. 

After a perfect four-point landing 
had been executed by this cyclone- 
borne bed and its occupants, gentle 
sobs began to rack the meager frame 
of the farmer's wife 

“Don't cry, Amanda,” her husband 
reassured her. “We ain't hurt. 
There's nothin’ to be scared of.” 

“Oh, I ain't cryin’ cuz I'm scared. 
It's just that I'm so happy. We got 
a chance to go out together for the 
first time in 18 years.” 


Maybe She Wasn't 


So Dumb 

Mrs. Noolyrich was a matron who 
harbored social aspirations For 
weeks she had been formulating 


plans for an extravagant entertain- 
ment to be held at her recently- 
acquired country home. As a gesture, 
she asked her husband to hire a 
top-notch musician 

“Henry,” she asked him one eve- 
ning prior to the great event, “have 
you hired a great pianist for my 
party yet?” 

“Yeah,” he grunted. 
virtuoso.” 

“Oh, for heaven's sake, Henry, 
don't be stuffy. We don't care about 
his morals. The question is, can he 
play the piano?” 


Jake Lost His Temper 


Prior to a concert Mrs. Naggworth, 
as usual, was taking her time while 
applying last-minute make-up. 

“Are you ready yet, angel?” in- 
quired hubby. 

“Oh, Jake, thank you. You called 
me an angel.” she beamed coyly. 


“I got you a 


Do you really think I'm angelic?” 

“Sure,” replied her exasperated 
mortal mate. “You're always up in 
the air over everything, you keep 
harping on something, and you never 
have a thing to wear!” 


Grounds for Divorce 


Relaxing on his suburban front 
porch joke-loving Jimmy remarked 

"There goes the woman with whom 
George Brown's awfully in love.’ 

His wife, who was in the kitchen 
preparing dinner, dropped a plate on 
the floor, stumbled over the dogs, 
and ran like a deer to the window. 


“Where? Where? Show me!” 

“The one with the red hat who's 
just turning the corner.” 

“But,” objected his mate, in great 
disappointment, “that's George 
Brown's wife.” 

“Yes, exactly,” was the brutal 
reply 
Genesis: Modern Version 


At the close of a hot day, with his 
hoe on his shoulder, Adam returned 
from a hard day's labor to his humble 
cave. Young Cain was running ahead 
of his father, boylike, throwing 
stones at birds and beasts. 

Suddenly they came upon a beauti- 
ful garden. 

“Oh, father,” cried Cain, “lock at 
that place. I wish our home was 
there.” 

“We did live in that beautiful 
spot,” growled Adam _ regretfully, 
“until your mother ate us out of 
house and home.” 


She Had Him There 


At the breakfast table Mrs. Doe 
was giving Mr. Doe the old naggle- 
raggie for getting home so late. 

“But, Pet,” expostulated her hus- 
band, “how do you know it was 3 
a.m. when I came home?” 


“It was raining, wasn't it?” 
triumphed the wife. “Right. When 
I got in, your hat was still wet!” 

. - — —_ _ — 


‘Instantaneous — 
Draught Beer Cooler 
refrigerated faucets / 


draft and 
bettie beverage 
coolers 


write 
IDEAL 


2953 EASTON 


ER CORPORATION 
T LOUIS 6 MO 


NEVER TOO BUSY 


ROBERT C. WEBBER 


Robert C. Webber, Pres. Webber 
Appliance Co,, Inc.. prominent appli- 
ance dealer. Indianapolis, says: 


“I look forward to receiving the AIR 
CONDITIONING & REFRIGERATION 
NEWS Regardiess of how busy I 
may be I read the NEWS from cover 
to cover. 


“It is a lot of consolation to know 
that I can keep abreast of the entire 
Refrigeration Industry without leaving 
my office.” 

look twice — its worth the price!” 

AIR CONDITIONING & REFRIGERATION NEWS 

“The Newspoper of the Industry” 
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AIR CONDITIONING & REFRIGERATION NEWS, 


New Fixtures Serve New Patrons 


Combined Service, Self-Serve Supermarket 
Attracts Lincoln’s Largest Shopping Crowd 


LINCOLN, Neb.—-Gold’s Food Bas- 
ket, which features 236 lineal feet of 
refrigerated display cases and year- 
round air conditioning, recently 
opened for business at 10th and “N” 
Sts. 

So strong as been its appeal that 
no fanfare was required to attract 
capacity crowds when the operation 
was moved from its old location a 
block away to the new building, ac- 
cording to Manager Francis Parish. 

Handbills were distributed in the 
old store and a few radio spots were 
used just before the opening to pull 
what was reported to be the largest 
number of persons ever to enter a 
Lincoln supermarket in one day. 

The 12,000 sq. ft. of floor space 
was literally packed during the first 
three days of operation, Parish said. 

Instead of installing 100° self- 
service meats as most new supermar- 
kets opening in Nebraska have done 
during the past year, the Food Bas- 
ket devoted two thirds of meat de- 
partment display space to service and 
the remainder to self-service 

Wage earners and farmers, who 
make up a large share of the store's 
trade, prefer service meats, the man- 
agement had determined 

All refrigerated display cases in 
the store were installed by Koch. 
There are 90 lineal feet in the meat 
department, of which 60 ft. are in 
sService-type display cases. The other 
30 ft. is in open-top display cases for 
pre-packaged meats 

The meat work space back of the 
service cases is finished in in 


AIRO SUPPLY CO. 


2732 N. Ashland Ave, Chicago 14. III 


ceramic tile as is the 7 by 25-ft 
walk-in cooler for processed meats 
which opens onto the work space 

The full basement, which is served 
by a power-operated conveyor system 
from the loading dock, plus a base- 
ment conveyor system serving all the 
storage areas, has a 15 by 25-ft. 
walk-in cooler for carcasses, an 8 by 
10-ft. freezer walk-in, a 6 by 10-ft 
cooler for nuts, meats, etc., and a 15 
by 30-ft. cooler for vegetables. Com- 
pressors for the various refrigerated 
selling fixtures on the main floor are 
housed in series in the basement. 

Self-service refrigerated selling 
fixtures for dairy products, ice cream, 
and frozen foods extend for 54 ft. 
across an aisle from the meat de- 
partment. A smaller case for spot 
selling of packaged ice cream is self- 
contained and can be moved any- 
where on the floor. 

The vegetable and fruit department 
at the opposite side of the store has 
60 ft. of refrigerated self-service 
cases, while adjoining section hous- 
ing the delicatessen and bakery de- 
partments has two 10-ft. service-type 
refrigerated cases 

Color scheme of the selling floor is 
white with dark green ceiling on the 
raised central section which extends 
over most of the floor, and coral red 
ceiling on a lower overhead extend- 
ing around the outside aisle on the 
two street sides of the supermarket. 

The eight checkout counters each 
have electrically-operated rotary 
tables at the receiving end. Windows 
are the full-view type extending for 
some 250 ft. on “N” and 10th Sts 
The extra-wide aisles facing the 
windows have upholstered chairs for 
the convenience of patrons. 

The main entrance faces at an 
~- on the convergence of “N" and 
10th Sts., and the glass doors are 
equipped with electric eyes for open- 
ing. 

Flooring is asphalt tile. Lighting 
fixtures are grille-type fluorescent, 
with incandescent spotlight inset at 
intervals. The latter operate inde- 
pendently so that as many as 12 
spots can be trained on a special dis- 
play in any given vicinity of the Soor 


DOC DOLECO Says— 

DOLE Vacuum Cold Pilates 
are available either singly 
or in assembled stonds,— 
with number of plotes, 
size and spacing as re- 
quired,—ready for instol- 
lation in insulated cabinet 
or chamber. 


PROCESS METALS 


at —150° 


by using 


DOLE 


VACUUM PLATES 


Industrial subzero treating of metals 
has now become an established prac- | 
tice in msgern manufacturing. Tem- 
peraturesdown to -120° to -150° F. 
for conditioning steel and other metals 
produce combinations of greater hard- 


ness and strength, improve ductility, 
and result in magnetic improvement. 
In the case of tool and gauge manu- 
facture, chilling has been found desir- 


able 


for seasoning, setting and 


counter-annealing of gauges, mandrels 
and arbors, to reach in a few hours 
the same stability formerly requiring 
months or years. 


But perhaps of greatest importance 


in a war economy is the use of sub- 
zero chilling of delicate instruments, 
lubricants, radio equipment, oxygen 
masks and cameras for airplanes— 


components which must 


function 


properly at the extreme cold of high 


Ask for complete informa- 
tion on DOLE plotes for 
metal chilling. 


altitudes. All of these can be checked 
accurately before installation by the 
use of DOLE Vacuum Cold Plates. 


DOLE REFRIGERATING COMPANY 
5920 N. PULASKI RD. * 
103 Park Ave., New York 17 


CHICAGO 30, ILL. 


Restaurant Buys Cracked 
Eggs Stored In Freezer 


GENEVA, N. Y.--An International 
Harvester freezer recently solved 
the cracked egg problem for Mrs 
Treadwell, who owns a large chicken 
farm near here 

Mrs. Treadwell had quite a prob- 
lem with cracked eggs because she 
couldn't sell them and they had to 
go to waste 

However, when C 
Son, local I-H dealer, heard about 
her problem, it was solved in short 
order by selling the lady a freezer 
Mrs. Treadwell now stores all her 
cracked eggs in the freezer and then 
sells frozen eggs on a contract basis 
to a local restaurant. The restaurant 
uses them for scrambling. 

On this basis, the freezer paid for 
itself in short order. 


M. Neilson & 


Servel Announces Seggested 
Prices on 1952 Refrigerators 


CHICAGO -.- Servel, Inc. has an- 
nounced suggested retail prices as 
follows for its 1952 line of refrigera- 
tors 

ROYAL TUDOR SERIES 


Model Capacity Price 
BE-118 115 $549.95 
BE-98 9.28 499.95 
IN-A-DOR SERIES 
BE-107 10.5 419.95 
BE-87 8.33 389.95 
SPACE-WONDER SERIES 
BE-84 8.2 299.95 
BE-64 6.09 249.95 


Prices include delivery, 
and 10-year r warranty 


installation, 


ort Se es Pa Po ids 


EEAF?TZ 


Condensed specifications — 
71-1/4” high. 53” wide. 30” deep. 
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Worthington Holds 10 
Distributor Conferences 


HARRISON, N. J.-To discuss air 
conditioning sales and management 
problems, a series of 10 regional con- 
ferences for the distributors of the 
air conditioning and refrigeration line 
of Worthington Pump & Machinery 
Corp. are being held during January, 
February, and March 

Conferences will be held 
Angeles, Jan. 22; Dallas, Jan. 25 
Charlotte, N. C., Feb. 18; Jackson- 
ville, Fla., Feb. 21; Cleveland, March 
3; St. Louis, March 7; and New York, 
March 18. Three have been held 

Representing Worthington at these 
distributor conferences are: M. M 
Lawler, assistant vice president and 
manager of Air Conditioning & Re- 
frigeration Div.; F. J. Watt, assistant 
manager, General Refrigeration sec- 
tion; E. R. Michel, assistant man- 
ager, Centrifugal Refrigeration sec- 


in: Los 


tion; W. F. Bishop, assistant man- 
ager, Air Conditioning & Refrigera- 
tion section; and P. H. Shaw, super- 


visor of distributor sales 


Scottville, Mich. Dealers 
Set Up Minimum Service Fee 


SCOTTVILLE, Mich.--Local appli- 
ance dealers have informed the public 
through the local newspaper that 
they would be forced to charge a 
minimum amount for service calls 
after the manufacturer's written war- 
ranty had expired. 

Charges are service $2 plus $2 per 
hour, in the city and rural the same 
plus mileage, each way. 
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Retail Grocers To Convene 
ln Miami June 22-26 


CHICAGO. A number of desirable 
spaces are still available for exhibi- 
tors who would like to show their 
wares at the annual convention and 
exhibition of the National Association 
of Retail Grocers in Miami from 
June 22 through 26, Mrs R. M 
Kiefer, secretary-manager of the as- 
sociation, declared recently 

Mrs. Kiefer said that more than 
15,000 retail food merchants and 
their suppliers are. expected to attend 
the 53rd convention of the group, 
which will be staged in Dinner Key 
auditorium on Biscayne Bay 

The program will feature a series 
of small clinic seasions dealing with 
subjects of concern to retailers in 
their store operations 

NARGUS has planned an all-ex- 
pense post-convention trip to Havana 
Cuba that will leave on June 27 and 
return July 1 


Alter Handles Century Parts 


CHICAGO...The Harry Alter Co 
here has announced its appointment 
as distributor of Century 
motor parts 

Complete stocks of these parts are 
now carried at both the Chicago and 
New York warehouses, the company 
said. A complete listing will be given 
in the firm's forthcoming catalog 


Electric 
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JUST ASK US! 
Turn to “What's New” Page for 
useful information on new products 


oy xii on 


~~~Market 


Sliding-Door 


_REACH-IN WALL CASE 


JORDON 


~ Medel W5-4'2 


1/3 H.P. self-contained sealed 


unit with 5-year warranty. 
Stainless steel or JORDON “Auto-body” 


White exterior. 


AMERICAS MODERN COMPLETE 


WITH EXCLUSIVE 


JORDON 


CEILING MOUNTED 


BLOWER COIL 


Designed for refrigerating, display- 
ing, bottled goods, dairy products, 
pastries, candy, flowers, etc. Con- 
tents easily accessible, brightly 
illuminated. 


IDEAL FOR SELF-SERVICE 


For use in retail stores, taverns, 
restaurants, small space lunch 
rooms in back of serving counter, 
bakery shops, florists, etc. 


MANY FINE FEATURES 


JORDON Blower Coil provides high 
humidity refrigeration with uniform 
cooling at all shelf levels. 

NO 
Many fine features including: Triple 
THERMOPANE 
Adjustable shelves. Four inch, non- 
settling Fibreglas insulation. 
welded metal construction. SLIM- 
LINE lighting. 


* Sliding Doors Reduce 


DEFROSTING NECESSARY 


sliding doors. 


All- 


Space Requirements 
Permits passage through any 
standard door—gives 25% more 
refrigeration space than usval 
back bar refrigerator. 


LINE 


Di sts saan ig, Sead 
ot) ‘ 


REFRIGERATOR CO. 
58TH & GRAYS AVENUE, PHILADELPHIA 43, PA. 
Exclusive Export Distribvtor—lesegh Miler, 11 Broadway, Wew York 4, W. 1. © Cable: JOMILLER 


in Canada: Dole Refrigerating Products Limited, 
44 Eigin Street, Brantford, Ontario. 
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write for the 
completely new 
KOLD-HOLD 
catalog —today 


the ethctenmy and 


trucks ita teal savings in cost 


AIK CONDITIONING & REFRIGERATION NEWS, JANUARY 21, 1952 


New ke Cream Company Plans To Serve 
Soft Ike Cream from Drive-In Stations 
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Dept. of Agriculture Packaging 
Section Warns Freezer Users 
To Estimate 1952 Requirements 


ELIZABETHTOWN, Pa 
eth vlene frozen food 


steria should carefully 


r 1052 require menta now 


t t ire themaelve 
juate nventories, according 
A Henja ' hief of the ¢ 
and Packaging Section 


Materiales and Facilities 


Users of 


packaging 


ApPpraine 
and take 
f ace 
to John 


ntainers 


Office f 
Production 


and Marketing Administration uv. 8 

Department f Agriculture 
In a letter to the National Frozen 
Food lLawker Inatitute fen jamin 
aid miverters and = suppliers of 
packaging materials ndicate that 
are t position today to handle 


vzen food packaging 


Here is a refrigeration 
reference book that is full 
of ideas for improving 


convemence of refrigerated rooms, cabinets and 
You should see the suggestions 


t has for making your present processing, storage and cooler rooms 


nore useful and cffective 


Valuable every day retmgeration information is included that simpli- 


fies the pob of degermining vour refrigeration oceds 


charts tor 
levels 
fonmncls 


Lhe meu dtaing ts 


computing plate requirements 


voars absolutely free 


You will find 
tables of air infiltration 


1 let of the specie and latent heats for many perishable 
wut the heat leakage factors of common types of mmsulation 


Just fill om the coupon 


shove and mail wt to the Keld-Hold Manufacturing Company, 


1 an wniKe 4 Mix rgan, 


‘ tM ; a 
= P 
. % : 


KOLD-HOLD — ~-"- 


requests that have been 


made for 
materials 


Simpler Way of Figuring 
Overhead Adjustments 
Set for Machinery Mfrs. 


WASHINGTON, D Cc Manufac- 
irers of machinery and related prod- 
set whe are subject to Ceiling Price 
provided 
with a simplified method of calculat- 
og certair 
tors the 


Regulation 4) have beer 


verhead adjustment fac 

Office of Price Stabiliza- 
announced recently 

This simplification is provided by 

Amendment 1 to Revision 1 of Sup 

Regulation 1 of CPR 30 

The new method enables a manu 


plementary 


facturer to calculate his overhead 
sdijustment factor for his entire busi- 
ness without first calculating indivi 
fual dollar-and-centa overhead ad- 
uatment factors for each commodity 
hie makes 

Eliminatior of the 


lollar-and-cents 


individual 
overhead adjustment 
actor, OPS believes, will in a great 
virtually the 
“ame resuite as the original method 
and will prove 


najonty of cases yield 


considerably simpler 


Reprocessing of Frozen Fowl 
Allowed After Court Seizure 
BUFFALO 


Federal Judge John 


Knight signed an order permitting 
ar Oklahoma packer to reprocess 
3,600 frozen chickens seized here 
Ne 23 on the ground that the 


weight of the ice had been included 
in the labeled weight 

The packer is the Hallren Poultry 
& Creamery Co.. Fairview, Okla. The 
order calls for posting a $10,000 bond 
and directa that the fowl be repro- 
ceased under direction of the U. 8 
Food & Drug Administratior 


Locker Operator Offers 
Prizes to Deer Hunters 
To Promote Plant Service 


WACO, Texas--A prize contest for 
deer hunters was conducted by 
Geyser Ice Co., locker plant operator 
here, to promote its services 

A prize of $50 was awarded for 
the largest and most perfect white- 
tail Texas deer brought in, while a 
prize of $25 went to the hunter 
who brought in the smallest deer 
There was also a prize of $15 toward 
a years locker rental 

Deer must have been killed be- 
tween Nov 16 and Jar 1, and 
brought to the Texas locker plant for 
inspection weighing, and other “judg- 
ing 

The plant offers a complete proc- 
essing and packaging 
venison, charged for at 


service on 
$7.50 per 
Carcass 


Dairy Industries Group Toe 
Meet In Chicago March 6 


WASHINGTON, D. C..-The 33rd 
annual meeting of Dairy Industries 
Supply Association will be held 
March 6-7 at the Hotel Congress in 
Chicago, DISA's Washington head- 
quarters has announced 

tepresentatives of more than 400 
of the dairy supply and 
equipment firms may there express 
themselves on the progress of plans 
for the great Dairy Industries Ex- 
position to be held in the fall in 
Chicago 

They will also fill six expiring 
directorships and hear a speaker of 
top-flight importance, according to 
E. B. Lehrack of The Creamery Pack- 
age Mfg. Co. chairman of DISA's 
Annual Meeting Committee Officers 
also will be elected 


nation’s 


Finneburgh To Head Executive 
Committee of Soda Fountain 
Manufacturers’ Association 


CHICAGO M UL. Finneburgh, 
general sales manager of the Foun- 
tain-Food Service Equipment Div. of 
The Liquid Carbonic Corp. was 
elected chairman of the executive 
committee of the Soda Fountain 
Manufacturers’ Association, at its an- 
nual meeting, held at the Sheraton 
hotel here recently 

Other elected members of the 
executive committee are: H. G. Hood, 
United-American Soda Fountain 
Corp.; S. C. Knight, Stanley Knight 
Corp., L. N. Lucas, Bastian-Blessing 
Co., and R. W. Mann, Grand Rapids 
Cabinet Co 


Redi Products Patents Pre-Mixed 
Malteds, Shakes Ready for Use 


PASADENA, Calif..-Milk shakes, 
malted milks, and ice cream can now 
be frozen on a wholesale basis for 
delivery to dealers for limited storage 
before warming for resale 

At least, the Redi Products Corp. 
here has announced a patented mix 
which it claims will permit such an 
operation. These pre-mixed malts and 
shakes can be restored to their fresh- 
rozen condition by holding at a 
temperature of 16° to 18° for a 
limited time, it was announced by the 
company 
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“YOU CAN‘T BEAT 
THE VICTOR 


DISPLAY CASE 
LINE 


Every type of display case. 


For Meats, Vegetables, Fish, 
Delicatessen and Dairy 
Products. 


@ Self-Service and conventional 
cases. 


®@ Variety of sizes and endless 
models for any store loyout. 


Economical and Efficient 
Displays thot Sell. 


For information write: 


MANUFACTURERS OF THE 


re? " 


eS = 


Airline Style for Railroads 


Pre-Cooked Frozen Meals 
Served on Trays Cut Costs 
407>, Get Good Reception 


CLEVELAND The Chesapeake & 
Ohio Railway thinks it may have the 
answer to soaring dining car deficits 
in pre-cooked frozen foods served on 
airline-style trays 

A ©. &0. spokesman pointed out 
that last year it cost the railway 
$1.52 for every $1 collected from a 
diner patron. The new service will 
enable the company to at least break 
even on a dining car run, he said 

Prices of complete pre-frozen meals 
range from 95 cents to $2.20, around 
40°> under standard dining car prices 
for similar items 

The frozen food is packaged by 
Frigidinner, Inc of Philadelphia 
and is of the same type served on 
trans-oceanic airline flights. Entrees 
include chicken pot pie, spaghetti 
and meat balls, braised beef, sword- 
fish, and Swiss steak 

Each serving comes in an alumi- 
num platter sealed under foil. It is 
heated to order in a special electric 
oven and served on a compartmented 
tray with soup or appetizer, salad, 
roll and butter, dessert, and bever- 
age. Diners indicate their choice of 
meals on a printed meal check, 
rather than writing out their orders. 

Tests conducted over several weeks 
on name trains have shown that the 
“Chessie-Tray” dinners, as they are 
called, are well-liked by nine out of 
10 patrons, according to T. J. Deegan, 
Jr, C.&O. passenger traffic vice 
president 

The frozen meals were served in 
a special lounge diner operated for 
six weeks on two trains between 
Washington, D. C., and Charlottes- 
ville, Va. This diner was more re- 
cently running between Cincinnati 
and Ashland, Ky.on the “F.F.V.” 
westbound and the “Sportsman” east- 
bound 

The service will be extended to the 
C.&O. Pere Marquette streamliners 
operating between Detroit and Grand 
Rapids as soon as another diner can 
be equipped with the special ovens. 


Offer of 75 Lbs. of Beef 
Draws Freezer Buyers 


Who Choose Big Units 


ST. PAUL--A gimmick for selling 
home freezers was used by Payne 
Avenue’ Refrigeration, Inc here 
when the firm offered 75 ibs. of 
choice beef with the purchase of a 
freezer recently 

Clayton Knutson, a firm member, 
reported that six sales were closed 
immediately and at least five or six 
are expected to be closed in the near 
future as a result of an offering 

The offering was made in a news- 
paper advertisement in the St. Paul 
Dispatch. To accommodate those who 
found it almost impossible to shop 
during the daytime hours, as well 
as to bring in husband-and-wife com- 
binations, the store remained open 
during the evening hours during the 
promotion 

A fact which surprised and pleased 
the management during the premium 
offer program was that the larger 
freezers in the 11 and 16-cu. ft. sizes 
sold better than the 7-cu. ft. freezer 


ll 


FAMOUS VICTOR QUICKFREEZE 


PRODUCTS CORPORATION + HAGERSTOWN, MD. 
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Supreme Court Refuses 
To Review Sunbeam 


Appeal In Co-op Case 


WASHINGTON, D. C.--The U. § 
Supreme Court refused to review 4 
decision of a Circuit Court of Appeals 
that allowed Civil Service Employes 
Cooperative Association of Philadel- 
phia to sell Sunbeam products at 
less than established minimum prices 

The history of the case goes back 
to February, 1950, when Sunbeam 
Corp. filed suit against the associa- 
tion, charging it with granting dis- 
counts of from 10 to 30% on Sun- 
beam products, in violation of the 


AIR CONDITIONING & REFRIGERATION NEWS, JANUARY 21, 1952 


Los Angeles Appliance Firm Enjoined from 
Misleading Advertising of Vacuum Cleaner 


*52 Can Be Philco’s Best 
Yeor, Balderston States 


CHICAGO-Philco Corp. has just 
concluded the second greatest sales 
year in its history, with total dollar 
sales exceeding $310,000,000, William 
Balderston, president, told the com- 
panys distributer organization at 
their semi-annual sales convention at 
the Palmer House here 

At the same time. Balderston de- 
clared that 1952 “can be Philco’s 
greatest vear 

Despite the threat of material re- 
strictions,” he said, “we look for- 
ward to an increasing percentage of 
the market ,right across the 


LOS ANGELES A & 8 Appliance 
Co. here has agreed to the entry of 
a court order permanently enjoining 
it from untrue and misleading adver- 
tuusing and selling tactics in connection 
with a General Electric vacuum 
cleaner known as the “Premier Vac- 
Kit,” G-E said 

The order was issued following a 
suit filed in Los Angeles Superior 
Court by General Electric against the 
local appliance firm and the partners 
Sydney Maraine, Albert Cadis, and 
William Spencer 


1. Advertising the Premier Vac-Kit 
without stating that it is not of cur- 
rent manufacture and has not been 
manufactured since December, 1048 

2. Offering the Vac-Kit for sale 
unless stocks are available to make 
deliveries, in the condition repre 
sented, promptly on the order of any 
customer 

3. Advertising that free home trials 
are available unless the Vac-Kit is 
actually left with all prospective cus 
tomers requesting a home trial 

4. Making certain statements and 


<= 


Gibson Names Cooke 


Divisional Sales Mgr. 
In 7 Western States 


GREENVILLE, Mich Kevin G 
Cooke Seattle Wash has been 
named divisional sales manager for 

jibson Refrigera 
tor Co. in Oregon, 
Washington Ida 
ho Utah and 
parts of Montana 
Nevada and 
Wyoming the 
ompany anraoune 
ed 

Cooke's appoint 


Pennsylvania Fair Trade Act. As a board The television industry General Electric charged in its representations both in their adver- ment to this terri- 
result. the U. 8. District Court in ‘°*! a production may be down complaint that the defendants,  tising and in the course of the demon , ‘ tory fills the post 
Philadelphia permanently enjoined to about 5,000,000. This compares through radio advertising in Los strations of the Vac-Kit Kevin G.Cooke jert vacant by the ‘ 


the cooperative from selling Sunbeam 
appliances at cut prices 

The decision was later upheld by 
the Third U. S. Circuit Court of Ap- 
peals. However, the appeals court 
reversed the district court's decision 
after the Supreme Court ruled last 
May in the famous Schwegmann 
case that the non-signer clauses of 
state fair trade laws did not apply 
to interstate commerce. The coopera- 
tive had not signed a fair trade con- 
tract with Sunbeam 

The appeals court held that Sun- 
beam’s products were in interstate 
commerce since they were made in 
Chicago and shipped to Pennsylvania 
and other states to be sold at retail 

In asking the Supreme Court to 
review this decision, Sunbeam main- 
tained that its sales were intrastate 
and thus controlled only by the state 
law 


Buffalo Appliance Stores 
Study Night Shopping Hrs. 


BUFFALO Appliance stores here 
are giving serious consideration to 
the matter of additional night open- 
ings in line with the trend of all 
types of retail stores to increase their 
night shopping business potential 

Night shopping by families has 
jumped sharply in popularity here 


with 7,500,000 in 1950 and around 
5,300,000 in 1951 

“Regardless of the exact 1952 pro- 
duction, Philco sales augmented by 
government contracts should set new 
records.’ 

He said the company's government 
production is expanding at an in- 
creasing rate. Philco deliveries on a 
variety of vital electronic equipment 
are expected to be greater in the first 
quarter of 1952 than in the entire 
year of 1951, he stated 

Balderston said the uncertain inter- 
national situation is causing buyers 
to seek quality and “long life” in 
their purchases. People are willing 
to pay more for deluxe models, he 
observed, because they consider them 
long-term investments 


Foster Directs Planning 
For RCA Victor Division 


CAMDEN, N. J Election of 
Edwin Dorsey Foster as vice presi- 
dent and director of planning for the 
RCA Victor Div., Radio Corp. of 
America, was announced by Charles 
M. Odorizzi, operating vice president 
of the division, following a meeting 
of the RCA board of directors 

The postwar growth and rapid ex- 
pansion of RCA Victor production 
facilities, brought about by increas- 


Angeles county, had offered a “brand 
new, revolutionary, General Electric, 
Premier tank-type vacuum cleaner” 
at a price of $15.95. The cleaner was 
represented as coming with many at- 
tachments, including a rug tool, and 
it was said that any customer could 
have it for a 10-day free home trial 

General Electric pointed out that 
the actual cleaner offered by the A 
& S firm was a Premier Vac-Kit, a 
model which has not been manufac- 
tured or sold by G-E since December, 
1948. It was General Electric's con- 
tention that the offer of the Vac-Kit 
was a “bait” by which the defendants 
obtained appointments with prospec- 
tive customers to whom a different 
vacuum cleaner might be sold after 
the salesman ran down the Vac-Kit 

Judge Frank G. Swain signed the 
order permanently enjoining the de- 
fendants from the following prac- 


tices 


TECUMSEH SERN\** 


In addition to enjoining the A & 8 
company, which G-E said also oper- 
ates “under other fictitious names,” 
and the individual partners, the in- 
junction runs against all persons act- 
ing for them as agents or participat 
ing with them 


Dallas Distributor 
Promotes 3 In Expansion 


DALLAS ~The Radio City Dis- 
tributing Co. here has announced ex- 
pansion of its sales organization and 
the promotion of three men to man- 
agers of three sales divisions 

Kenneth Olson was named sales 
manager for Deepfreeze and Easy 
laundry equipment products. J. J 
Dorie will direct sales of Zenith 
radio and television sets and New 
Home sewing machines. Lee Ginn has 
been placed in charge of sales of 
Coleman products and gas ranges 


late Ed Edsall, divisional sales man 
ager in that territory for the last 
Sx years 

Cooke comes to Gibson with an 
extensive background in- the appli 
ance business both at the retail sales 
level and as general manager for 
Electrical Distributing, Inc Seattle 
Gibson distributor in that area 

In 1937 Cooke started as a sales 
man in the city of Portland selling 
electric ranges and washing ma 
chines. In 1938 he was appointed mer 
chandise manager for Electric Dis- 
tributing, and continued with them 
in that capacity until 1942 when he 
entered the service 

After his discharge from the Army 
in 1946, he returned to Electrical 
Distributing as sales manager and 
merchandise manager. In 1948 he 
was made general manager and held 
that position until his recent appoint- 
ment by Gibson 


Gots “CROSS COUNTRY» 


+» Cae Gena eee aks ( / 
during the past Year. Prompting many ing demands, for. military ‘electron TO EMERYVILLE, CALIFORNIA \ \ 


and even four nights a week, instead 
of the traditional one night a week 

Night openings were inaugurated 
in the community shopping centers, 
but now are spreading to the down- 
town shopping area where a group of 
large stores have just decided to re- 
main open both Monday and Thurs- 


equipment as well as consumer prod- 
ucts and services, led to the estab- 
lishment of a separate department 
devoted to business and economic 
planning, Odorizzi stated 

As director of this new department, 
Vice Admiral Foster, (U. S. Navy 
tet.), will consult with product de- 


TO SAVE YOU: 


1. SERVICE TIME 
2. FREIGHT COSTS 


= 
day nights partment executives on business and fai 
economic trends as they affect long- 4 


JUST ASK US 
For “easy-to-get” 
product information .. . 
use coupon on “What's 

New” page. 


range planning of products, services, 
and markets 

Prior to his new assignment, Vice 
Admiral Foster served as director of 
the company’s Mobilization Planning 
Dept. He will continue to coordinate 
the mobilization activities 


a 


a 
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More Efficient — CLEANABLE 


% AS Dy 
BRUGES 


WATER-COOLED 
DOUBLE-TUBE 
COUNTER-FLOW DESIGN 


Acceptance in the field is nal 
idly changing to “Demand” for 
these efficient, more economical 
Cleanable water-cooled Conden- 
sers. Owners and service men 
prefer the “new unit” efficiency 
that can always be maintained 
by a simple cleaning process. 
Brass headers are machined 
and brazed. 


Write for Catalog and Pric 


Set up and supervised by Tecumseh engineers, facilities for condensers, evaporators, and new 


this new service plant in Emeryville, California tube assemblies. 
: » Se francieran area) i othe ep to- ; - ‘ , 
(in the San Franciseo area) is another step t All rebuilt equipment will get final refrigera- 
wards the better servicing of our products for our tion inspection in this modern plant, thereby 
cuteness. bringing to our customers on the west coast fac- 


tory servicing on Tecumseh Hermetic unites. 


Patterned after the production lines of the main 


es. wget ee : a , — ‘ 
} plant in Tecumseh, this Emeryville Service Plant With this kind of service, our customers can 


includes dry air dehydration of compressors, now realize a definite savings on service time and 


WHOLESALERS IN PRINCIPAL CITIES 


infra-red ovens, paint spray booths, re-operating — freight costs. 
AIL | r 


iM 


i i TECU 
Ya-TON to HII \ | 4 
25-708 . TECUMSEH PROD Pca | 
— Halstead « Mitche TECUMSEH, MICH. UCTS ming comm et 


the refrigeration 
industry. 


BESSEMER BUILDING © PITTSBURGH 22, PA. 


CHIEFTAI 


EXPORT DEPT.: 2111 WOODWARD AVE., DETROIT, MICH. 
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Gibson Sales for Year 
Down from 1950 Record 


GREENVILLE, Mich Gibson Re 


Zz t ( a annual report showed 
hat the fi s net sales for the year 
Sept Mw «61051 amounted t« 
$41 354.551 ompared with $56,680 
19 ff the ompany's record year 
‘ ed Sey 4) 19% 
Net profit was not announced. For 
mm 6Oear profit totaled 
a Pa 3 ‘ w16 
i" 7 ss - ka ‘ for the past year, exclu 
: y , —” (C 
a ; 7 w ‘ fe fr sale of Co oO 
vu fae“ a j A s a) ' f olerator 
( equalled $2.20 a share The 1950 
Sets Distributor Sales Record ee ee eee, Seer eee 
' uv il tota of Coolerator Co while 
: the 1051 sales total included Coolera 
africe tttive the aod elling the orgest mber »t 
r sale for about five months, it 
’ e ’ ns we ' ‘ standing 
ted out 
" a Mog eft | Mor Ave tes ° 
Charles J Gibson, president, told 
t , ted by 6 A Mitche ente evde » 
stockholders — the company would 
. “ . Mig «4 sod « ye (' Ande gh dist ’ 
sintair ovilan applance produc- 
“ . U Miche vile Dhaai Qe -o swarded 
and accept our full measure of 
{it ec. ognitto ‘ wort a Mitchell @ bute 
responsibility in the nation’s defense 
effort 
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lranian Government Seeks 


Fhe Amer track of atl the minimum price Refrigerating Unit Data 
hae drafted lewe n every state 
' re The i | iraft of the bill is WASHINGTON, D. C._ Informa 
sir trading now being reulated to more thar tion and prices on refrigerating units 
: eta TD fair-trading snufacturers are desired by the Iranian Ministry 
> 1 fa f hew miments and suggestions of War, according to the U. 8. De 
egardl f Whe ( gress reconvenes in Janu partment of Commerce 
ha richime “ur the i plans to submit the The ministry is interested in data 
t i” a Separate amendment to the on large units for use in army centers 
7 theme herma Anti-Trust Act. It will not and amall portable units for field use 
en the sare tne ide part of the Miller-Tydings American manufacturers are invited 
air trace ‘ Act hich permits the states to set to send quotations and literature to 
‘ gon a ha ip the vy fair trade” laws, as the Office of the Commercial Attache 
I not have ring te ar announcement = by Iranian Embassy, 3003 Massachusetts 
mint heey Meials Ave. N. W., Washington, D. C 
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witch 


that made 


3000000 
starts and stops 


Wagner Type RK capacitor-start induction 
motors are equipped with a Wagner-made 
centrifugal switch that disconnects the start- 
ing winding and capacitor from the line when 
the motor approaches operating speed. One 
of these switches, from a 4s hp motor, made 
over three million starts and stops under 
test—more than the motor in service would 
make in 85 years if it started every fifteen 
minutes, day and night! 


In most cases, the useful life of a capacitor- 
start motor ss determined by the life of the 
switch. The long life of the Wagner switch 
is only one of many features that make 
Wagner Type RK Motors the right choice 
to power your product with assurance of 
long, troubletree operation, 


AND HERES THE MOTOR that fits your needs for 


Tepe OR eter 
wh SMG 


applications requiring high starting torque 


Wagoner capacitor-start induction motors reliable service with unusual freedom 


are your best chowe tor applications from vibration and noise 
where starting loads are taurly heavy, but * * * 
which can be brought up to operating When you standardize on Wagner 


speed quakly. They have become in Motors you get the advantages of a 
creasngly popular tor rostallation on liberal warranty of nationwide serv- 
equipment such as mechanwal retriger we facilines, with replacement motors 
ators, aur Conditioning equipment, do and parts available from more than 650 
meth Water pumps, motor driven tools Authorized Service Stations plus 25 
coal stokers, aod on soamular tractional Waszner-owned Service Branches. You 


homepower applications can choose from a wide variety of types 


These motors offer low mamtenance and sizes (from 1/125 to 400 hp). 
cost — only a onoemam of servicing is re Bulletin MU-185 gives complete infor- 
quired — aod they give many years of mation—write tor your copy. 


WAGNER ELECTRIC CORPORATION 
6441 Plymouth Ave., St. Louis 14, Mo., U.S.A, 


CLECTRIC MOTORS « TRANSFORMERS - INDUSTRIAL BRAKES 


AUTOMOTIVE Banke 


SYSTEMS —~ 218 AND HYORAVLTC 


BRANCHES IN 32 PRINCIPAL CITIES 


JANUARY 21, 


Phileco Will Sponsor 
Radio, TV Coverage of 


National Conventions 


1952 


PHILADELPHIA 


will 


Philico 
and 
and Re- 
ventions in Chi- 
returns 

mbined radio 

the Nationa 
was announced 


Corp 
sponser television radio 
of the 
publican national cor 
July 
over the 

networks of 


overage Democratic 
cago next 
m Nov. 4 
and «TV 
Broadcasting Co., it 
by James H 
president of Phileo 

More than 60 
proceedings will be 
wf the 
radio 


plus election 


Carmine, executive vice 


hours of convention 
presented by one 
ips of TV 
assembled by a 
NBC Cost of 
was reported as 


largest line- and 
stations ever 
single network 
the coverage 
$3.500 000 

The broadcasting company has as- 
signed more than 100 reporters 
commentators, analysts, and writers 
to cover the two conventions. Techni- 
cal staff members, including camera- 
men and engineers, will total an- 
other 200 

A feature of the coverage will be 
use of the new “walkie-talkie-lookie” 


said 


portable television camera to bring 
home viewers within “elbow reach” 
of delegates and other convention 


notables 

NBC is constructing two complete 
television studios in Chicago's Inter- 
national Amphitheater and another 
studio for radio. One studio for TV 
and one for radio are to be con- 
structed in the Conrad Hilton hotel 
headquarters for both parties 

Carmine said television has grown 
so fast “that this year it is estimated 
that 18,000,000 homes will be equip- 

« ped with television receivers by elec- 

tion day, with an estimated 70,000,000 
to 75,000,000 persons seeing and 
hearing the candidates in action 


Free Wall Papering Sells 
Refrigerators, Freezers 


SALT 


new 


LAKE CITY~— Something 
in premiums for appliance pur- 
tried here by the Felt 
Appliance Co. with results 
than good, according to re- 


chases 
Radio & 
better 
ports 
In a 
ment 


any 


was 


small advertise- 
the firm offered to wallpaper 
room in the 


newspaper 


house of the person 


buving a refrigerator or home 
freezer on easy terms 

The customer, the ad explained 
had a choice of wallpaper patterns 
ind the paper and labor was to be 
paid for by the store 

Officials believe that the offer suc- 


ceeded because many who 
planning to paper a room in 
home applied the money they 
spent for the papering 
on a down payment for the appliance 

and still had the room papered free 
of charge 


RCA-Victor Distributing 
Expands I.H Territory 


persons 
were 
their 


would have 


CHICAGO The refrigeration terri- 
tory of RCA-Victor Distributing 
Corp. of Kansas City, wholesale dis- 
tributor of International Harvester 
refrigerators and freezers, has been 
enlarged to cover all the territory 
served by I-H_ district offices in 
Kansas City, Wichita, and Spring- 
field, Mo. The expanded territory 
covers roughly the entire state of 
Kansas and half of Missouri 
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ONE OF FOUR FREEZE EAZY MODELS 


Sold by 
CALIFORNIA COLORADO 
Oakland 1DaAHO 
Krean 
. MONTANA 
Noerden NEVADA 
Sante Re uTax 
ut Nt son 
ane WYOMING 
laramount Salt Lake (iry. Ute 
Refrigeration WwW VY Meere co 


OTHER PROTECTED TERRIT 


Risac Names Miller 
As Full-Time Secretary 


NEW YORK CITY Myror [ 
Miller has been appointed as full- 
time secretary and safety code con- 

sultant of the Re- 
frigeration Indus- 
try Safety Ad- 


Committee 
RISAC) 
fices at NEMA 


visory 


wit! 


headquarters 155 

E. 44th St. here 

He succeeds the 

late Cyrus uM 

Miller 

For the last 
three years, Miller 

. was a division 

Myven D. Miller manager with the 


Commerce and Industry Association 


Of New York, In« (the chamber of 
commerce in New York City). His 
activities included organizing and 


staffing the Air Conditioning and Re- 
frigeration Panel that has been work- 
ing since December, 1950, on draft- 
ing a modern refrigeration code for 
New York City 

This code is expected to be finished 
by this March and introduced in the 
City Council. It is based largely on 
the provisions of the Safety Code for 
Mechanical Refrigeration (ASA- 
B91), as approved by the American 
Standards Association, Inc 

He staffed industry committees 
that prepared code amendments, such 
as the drafting of a new welding 
code 

Miller also organized a special in- 
dustry committee that has beer 
working on New York City legisia- 
tive problems that affect the refng- 
eration industry, such as: contractor 
licensing, licensing of operators of 
refrigeration units of specific capac)- 
ties, and regulation of 
and maintenance of 
equipment 

Miller, born in Cleveland, Ohio 
ceived his B.M.E. from Ohio State 
university in 1944, the Master of 
Public Administration degree fron 
Wayne university in 1946, and ob- 


installatior 
refrigerating 


re- 


tained a working knowledge of law 
from his evening studies at New 
York university in 1949 

His background includes expern- 
ence in production work with the 
Navy as lieutenant (jg). His first 
assignment was in a high priority 
production project, the V. T. (radic 


proximity) fuse, at the National Car- 
bon Co., Winston-Salem, N. C., where 
he administered a large Navy facil- 
ties contract. His second assignment 
was doing liaison between the Nava! 
Ordnance Laboratory and Eastmar 
Kodak Co 

RISAC is sponsored jointly by rep- 
resentative groups of manufacturers 
of air conditioning and refrigeratior 
equipment, including the Air Con- 
ditioning & Refrigerating Machinery 
Association, the Compressed Gas As- 
sociation, Inc., the National Electm- 


cal Manufacturers Association, and 
the Refrigeration Equipment Manu- 
facturers Association 

Its purpose is to encourage the 


adoption of uniform safety practices 
and regulations with respect to re- 
frigeration equipment and, in par- 
ticular, the nationwide acceptance of 
the Safety Code for Mechanical Re- 
frigeration ‘(ASA-B9.1-1950), 
sored by the ASA 


WHY WAIT? 
Get your new product info 
pronto. Use coupon on 
“What's New” page this issue. 


Wherever IT § SOLD 


FREEZE EAZY 


U. L. APPROVED 


spon- 


The new low-cost, high-efficiency 
onswer to the frozen food disploy 
cose problems of most food stores 


93” —67” —54” 
all with self-contained F22 sealed units 


UNBEATABLE PRICES 


for full informetion write to 


FREEZE EAZY 
INDUSTRIES 


1815 Guerneville Road 
Santa Rosa, California 


ORIES ARE NOW AVAILABLE 
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NEW ORLEANS First oppor- 
tunity for open protest against the 
new ASRE Standard 16-R on rating 
and testing of air conditioners was 
eagerly seized by opponents at the 


society's 47th annual meeting here 


Presentation of a paper by Fred 
©. Urban of General Electric Co 
describing the calibrated room calo- 


rimeter required by the new standard 
for testing self-contained room units 
was followed by a lengthy and some- 
times heated discussion by numerous 


opponents and proponents of the 
standard 

In accordance with the society's 
rules, the discussion was limited to 
the subject matter of the paper 
rather than the whole 16-R standard 
Although exception was taken by 
some to certain of Urban’'s state- 


ments, the basic objection cited was 
against the standard’s recommenda- 
tion of the room calorimeter. 

Chief complaints made were that 
the room calorimeter is more costly 
and much slower than the commonly 
used psychrometric method, which 
can be set up, it is claimed, to over- 
come all objections cited in favor of 
the room calorimeter 


Advantages of Calibrated 
Room Calorimeter Method 
“The calibrated room calorimeter 


method,” Urban declared in _ his 
paper, “has the advantage that it is 


a direct measurement of net room 
cooling and dehumidifying effects 
with the air conditioner operating 


normally, without special attachments 
which are not a part of a standard 
installation, such that the following 
conditions are satisfied 

“1. Neither evaporator 
denser airflow 
tarded 

“2. Tendencies toward recirculation 
of either evaporator or condenser air 
inherent in the design of the air con- 
ditioner are not interfered with by 
the method of test 

3. Leakage of air and heat be- 
tween the evaporator and condenser 
sections inherent in the design of the 
air conditioner is allowed to occur in 
the same manner as in a normal in- 
stallation.” 

Urban explained that the room 
calorimeter (shown schematically in 
the accompanying diagram from the 
ASRE standard in question) consists 
of two insulated compartments. 

One, known as the Room Com- 
partment, accommodates that portion 
of the air conditioner which is in- 
tended to be indoors. The other is the 
Outside Compartment and accommo- 
dates that portion of the air condi- 
tioner which is intended to be out- 
doors. The two compartments are 
separated by an insulated partition 
which corresponds to the outside wall 
of a building and is fitted with an 
opening such that the air conditioner 
can be mounted in the same manner 
a3 in a normal installation 

“The partition between the two 
compartments is also fitted with an 
equalizing opening to prevent a build- 
up of air pressure difference between 
the two compartments; thus any air 
leakages between the evaporator and 
condenser sides of the air conditioner 
will be neither augmented or retarded 
during the test,” Urban said. 

The equalizing opening is covered 
with a light baffle which will allow 
air to flow in such amounts as are 
necessary for pressure equalization 
but which will prevent undue vapor 
diffusion between the two compart- 
ments of the calorimeter, The room 
compartment of the calorimeter is 
provided with measured heat input 
means both to offset the sensible 
cooling effect of the air conditioner 
and to evaporate water to offset its 
dehumidifying effect 

“These heat input means are con- 
trolled to such values that the dry 
bulb and wet bulb temperatures at 
which the air conditioner is to be 


nor con- 
is augmented or re- 
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Pros and Cons of Standard 16-R, Rating, 
Testing Room Coolers, Aired at New Orleans 


rated are naintained, 
Urban. “Direct 


explained 
measurement of the 
total heat input, which is very simple 
if electric heaters are used, yields 
the net total capacity of the air con- 


ditioner provided there is no heat 
leakage through the walls of the 
room compartment 

Practically, of course, it is not 


possible to build a perfectly insulated 
compartment and hence corrections 
must be made for heat leakages. The 
magnitudes of the corrections are 
minimized by adequate insulation 
and, finally, they are determined by 
calibration. Measurement of the rate 
of evaporation of water yields the 
net dehumidifying capacity of the air 
conditioner.” 

A cooling means is provided in the 
outside compartment of the 
rimeter to offset the sensible heat- 
ing effect of the condenser and to 
condense the water vapor evaporated 
on the condenser coil, he added 

“Measurement of the water con- 
densed provided a check value of the 
net dehumidifying capacity of the air 
conditioner. Measurement of the total 
cooling effect, adjusted for electrical 
inputs to the air conditioner and to 
auxiliaries in the outside compart- 
ment, provided a check value of the 
net total cooling capacity of the air 
conditioner. Of course, the outside 
compartment must also be calibrated 
for heat leakages and suitable cor- 
rections made in the calculations 
Both compartments are provided with 
psychrometers for accurate measure- 
ment of the dry bulb and wet bulb 
temperatures.” 


calo- 


Two G-E Units Described 


Urban went on to describe in some 
detail the two room calorimeters 
built at G-E’s Bloomfield plants in 
accordance with the new 16-R stand- 
ard, and then presented results of 
tests made on various makes of room 
units in the room calorimeter 

“One of the outstanding facts dis- 
closed . is the large disparity in 
capacity of units of the same com- 
pressor horsepower rating but differ- 
ent manufacture,” Urban declared 

All of the 11 different units listed 
by Urban showed less “net total 
room cooling effect" in B.t.u. per 
hour than the nominal horsepower 
ratings of the units, the disparity 
being greater for some units than for 
others 

As for the accuracy of the room 
calorimeter, Urban declared that 
“these tests, together with other evi- 
dence, have indicated that, in gen- 
eral, the reproducibility is within 200 
B.t.u. per hour-—-within 2 to 4% 
pending on unit capacity.” 

In the discussion that followed the 
paper, R. W. Morgan, chief engineer 
of Fedders-Quigan, commented: “I 
have been a strong opponent of the 
16-R_ testing code. The room calo- 
rimeter represents a high cost and 
it's slower. In the meantime 


de- 


improve- 
ments have been made in the test 
methods called for in the previous 
Standard No. 16 


Have Comparison Tests 


Been Made? 


“Has a comparison been made on 
various makes of room units in their 


rating according to both codes?" 
Morgan asked. “Results of tests we 
have made by both methods are 
about the same, and our equipment 


is much simpler than the room calo- 
rimeter.” 

A supporter of the code, however, 
asserted that the old 16 standard 
method did not account for all air 
leakages, but “regardless of how the 
rating is obtained, the unit will still 
cool the room. The low net capacities 
shown up by the 16-R test method 
doesn't mean that manufacturers have 
deliberately mis-rated their units.” 

W. L. McGrath of Carrier raised 
these objections: “The disparity be- 
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SCHEMATIC DIAGRAM of colibroted room 


tween manufacturer's ratings and the 
results of these tests doesn't prove 
the need for this method of testing 
These discrepancies can be shown up 
by other methods, too. A unit de- 
signed for maximum capacity would 
be too noisy and otherwise objection- 
able. This may lead to difficulty. The 
lag effect of the room calorimeter is 
also very important 

“The psychrometric calorimeter 
can be set up to overcome all the ob- 
jections cited in favor of the room 
calorimeter,” he declared and then 
raised the following questions 

“How long does it take the room 
to reach equilibrium? What is the 
total sensible heat storage of the 
structure? What is the vapor storage 
capacity of the room? What is the 
cost of the room?” 

To these questions Urban replied, 


“It requires approximately 6 to 8 
hours from a ‘cold’ start to run a 
the calorimeter room is 


No other room 
ait conditioner 
compares with 
MITCHELL 

for cooling power. 


No other room 
» air conditioner 
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AW MITCHELL for 
» ~ dehumidification 
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No other room 

air conditioner has 
the exclusive 
MITCHELL 

four direction 

air feature. 


colorimeter 


vy I} 1» air conditioner has 

a r the MITCHELL 

Bs, \ super-powered 
' / exhaust fan. 


| 
| 


prescribed by ASRE Stondard 16-8 


allowed to run by itself overnight 
we can get through a test by noon 
We have no data on heat or vapor 
storage of the structure.” 

As for the cost, Thomas Lopiccolo 
of Bowser informed the group~ at 
Urban's request—that “we feel such 
a calorimeter room could be built for 
$15,000 with certain refinements 

Another point was made by Dan 
Wile of Refrigeration Engineering 
who said, “As chairman of the com- 
mittee which formulated the 16-R 
standard, I believe the committee an- 
ticipated all these objections. Yes, 
the room is expensive. So is the ma- 
chinery to manufacture air 
tioners 

“In 1944 when the ASRE standard 
on coils was revised, it required a 
similar room for tests. And although 
coil manufacturers are much smaller 
generally, there hasn't been one 
single objection raised by them as to 
the cost of the room.” 


condi- 


11 


Harry Quinn Kesigas from 
Refrigeration Engineering 


LOS ANGELES. Announcement of 
the recent resignation of Harry Quinn 


8 director of sales for Refrigeration 


Engineering, Inc. was made by Hy 
Jarvis, vice president and general 
manager of the corporation 

Quinn, who has been with Recold 
for a litth over two years, left the 
company to enter other types of sales 
work in the commercial refrigeration 


and air conditioning equipment field 
Quinn's not beer 
named by Refrigeration Engineering 


successor has 


Hotel Installs 13 Window Units 


MIAMI BEACH, Fla Thirteer 
&-ton window-type air conditioners 
will provide cool comfort for guests 


of the Isle de Capri hotel, Normandy 


Isle. Employed in the installation are 
model 341 units, made by the Air 
Conditioning Div.. Mitchell Mfg. C« 


Luniv. of Wiseonsin To Install 


2 20-Ton Units In Ballroom 


MADISON, Wis...The University 
of Wisconsin has’ ordered two 20-ton 
Typhoon air conditioning units to be 
installed in the Memorial Union Ball 
room 


Hyland-Hall Co., Typhoon distribu- 


tor here, will handle the installation 
JUST ASK US! 
Turn to “What's New” Page for 


useful information on new products 
we 


dealers who 
demand actio 
demand 


(/...) Wo other room 


No other room air 
conditioner is so easy 
to install... operates 

as quietly or can match 
MITCHELL for SERVICE 
FREE performance. 


And No Other Room 
Air Conditioner 


Has The Woath'r-Dial 


learn Today al! about this 
New, Exclusive and 
Automatic Feature. 


MITCHELL has the amazing new Weath's- Di 


the engineering miracle that has made MITCHELL 


the only revolutionary new product in air condi 
tonmep on the market today’ The Weath'r-Dial 
is the single control knob that automatica 

adjusts to 5 individual levels of coolw fehu 


midifying, ventilanon and exhaust 


7M Soe WG OR ae 


New, easy-to-demonstrate 
exclusive MITCHELL features 
“‘clinch-every-Sale!"’ Powerful 
MITCHELL promotion and 
advertising captures customers 
.. turns prospects into buyers. 


MITCHELL MFG. CO., DEPT 


2525 Clybourn Ave, Chicago 14, tt 


Aac.t 


Gentiemen 

Yes, | want complete information on the All New 
line of Mitchell Room Air Conditioners 

Name 

Address 

City Zone State 
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WHAT'S A WHOLESALER? 


} At the end of every production line rises the 
’ greatest single responsibility of business— 
the profitable distubution of a product. So 
important is this responsibility that men all 
over the world dedicate their minds, money, 
voices, hands, eyes, ears. noses, nerves, and 
sometimes their very lives to its fulfillment. 


As « qroup these men are termed '‘Sales- 
‘ men’, “Representatives”. “Agents” and “Reps”. They are called other 
. things frequently 
Se intent are they on marketing their products successfully, and so 
dire are the consequences if they don't, that they solicit the help of one 
of the most singularly umportant influences in the distribution cycle— 
the wholesaler 


The wholesaler has been known as a “Jobber”, “Distributor”, “Dealer” 
and smiles more often when called a wholesaler than by any other name. 


He ws linked to reputable manufacturers by supply. to their salesmen 
by merchandising. to his family by love. his employees by loyalty and to 
has cust by outstanding service and fnendship 


He places more orders, receives more merchandise in greater variety, 
stocks and restocks more shelves, makes more shipments in less time, holds 
more confidences and credit across longer counters with a larger capital 
investment in a smaller area than does either his suppliers or his customers, 


Every day he dispenses more information on a wider variety of products 
than us provided in the literature furnished him, It is taken from years of expe- 
rence and is added to the knowledge of the craftsmen who are his customers. 


The wholesaler can be counted among the members of leading asso- 
tuations, civic groups, fraternal orders, religious societies, country clubs 
and bowling leagues. His divergent interests compel him to be up early 
and out late His favorite but rare relaxations are found at home, on vaca- 
tron, with a fishing rod or behind a bird dog; at a card table and over a 
cup of coffee with Joe around the corner 


The wholesaler is not typically a smal! businessman, neither is he a 
tyeoon. rather, he is a well established. highly regarded commercial institu- 
hen. sincere, practical, reliable. and on his shoulders rests the production 
lines of tomorrow~ profitable distribution today 


WOLVERINE TUBE DIVISION, 
Calumet & Hecla Consolidated Copper 
BUY FROM YOUR Company, Inc., Manufacturers of seam- 


WHOLESALER 4 less, nonferrous tubing, 1413 Central 
® © 


Avenue, Detroit 9, Michigan. Plants in 
Detroit. Michigan and Decatur, Alabama. 
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Selling Phenomenon 


Of Next Decade 


Ben G. Sanderson, general sales manager of the Deepfreeze 
Appliance Division, Motor Products Corp., has been “living out of 
a suitcase” for the last several months. What he’s seen—and 
what he’s heard from distributors and dealers across the country 

convince him that more and more average Americans are going 
to gear their lives to “living out of a home freezer.” 


Everywhere he went Mr. Sanderson saw people driving cars. 
(Not surprising, because there’s a car for virtually every one of 
America’s 42,000,000 family units.) Nearly all of them have a 
couple of radios, and three out of four have a refrigerator. 


But only eight out of every 100 families have a home freezer. 
That's less than one in 10. Right there’s the key to Ben Sander- 
son's enthusiasm over the prospects for home freezer movement 
during the next year .. . and the next 10 years. 


“My hunch is that home freezers will be the merchandising 
phenomenon of the next decade,” Mr. Sanderson prophesies. 
“Only one in three families had refrigerators 20 years ago, yet 
today close to 80‘: have electric refrigeration. Obviously, there 
must have been a lot of refrigerators sold during the challenging 
early ‘30's. Why? Because people just had to have the con- 
venience and comfort that refrigeration offered.” 


At the present moment the home and farm freezer market 
is in the same strategic position. Less than three million families 
have such a major appliance. Another 20 million, at least, have 
the money to buy one. And, it can be forecast, they'll decide in 
constantly increasing numbers that the convenience and luxury 
of such an appliance are indispensable. 


“The only barrier I can see right now is the manufacturers’ 
inability to produce all the freezers people want,” Mr. Sanderson 
insists. “And that will work out all right, too. Every now and 
then we see a straw in what could turn out to be a favorable 
wind.” 

Ben is firmly convinced that we're well on the way back to 
normal. Current inventories on major and traffic appliances are 
favorably reduced, he believes—especially when compared to the 
stocks in distributors’ and dealers’ hands last summer. 


“Normal inventories didn't create fear 10 or 15 or 20 years 
ago,” he says, “and when two-fisted selling again becomes the rule 
rather than the exception, normal inventories won't breed un- 
easiness.” 

Mr. Sanderson also feels that price cutting has reached its 
lowest point, and that a more balanced consumer-dealer situation 
should prevail from now henceforth. He thinks that the end re- 
sult of price cutting serves only to scare consumers and dry up 
their willingness to buy merchandise they want. 

We find it difficult to quarrel with any of his shrewd obser- 


vations. And we concur heartily in his thesis that freezers could 
be the merchandising phenomenon of the next decade. 
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Entire Community To 
Be Air Conditioned 
Year-Round 


NEW ROCHELLE, N. Y The 
first all-year-round air conditioned 
residential community in the east is 
under construction in Heathcote 
Heights here the builder, Heathcote 
Heights Building Corp., announced 
recently 

Charlies A. Newbergh, president of 
the corporation, revealed that an 
order had been placed with Carrier 
Corp., through the Thermodyne Corp 
New York distributor, for the de- 
livery of 50 home Weathermaker 
units to be used in the residential 
community 

This is believed to be the first in- 
Stance where an entire community 
has been planned for air conditioning 
in its original construction, according 
to the builder 

Eventually Heathcote Heights 
will have 75 homes, according to 
Newbergh. The first home, now under 
construction, is expected to be com- 
pleted by February, and ground al- 
ready has been broken for two more 
homes. All will be built to sell for 
$40,000 and up 


The air conditioning will provide 
refrigerated air in the summer and 
filtered warm air in the winter. Op- 
erating on any type of gas, the unit 
can be changed from cooling to heat- 
ing, and back again, by the flick of 
a switch ‘ 

Both Colonial and = ranch-type 
homes are being designed for the 
project by Lee Perry, prominent New 
Rochelle architect. 


AIR CONDITIONING & REFRIGERATION NEWS 


Cerdiey & Hayes Wins 
t. S. Navy Contract 


NEW YORK CITY.-Cordliey & 
Hayes, major supplier of 
water coolers (for shipboard use) to 
the U. S.. Canadian. and other allied 
Navies during World War Il, has 
just been awarded a contract for 950 
electric Water coolers 

This contract is based on the new 
U. S. Navy Specification MIL-R- 
\456A-—-Electric Water Coolers For 
Shipboard Use 


electri 


Avery Engineering Co. 
Announces Staff Shifts 


CLEVELAND Appointment of 
Dennis Boggs, formerly chief engi- 
neer, as district manager in Akron 
Ohio, and the promotion of Charles 
W. Pressier from assistant chief en- 
gineer to chief engineer was an 
nounced recently by the Avery En 
gineering Co. here 

Boggs has been with Avery since 
1941 and has been chief engineer in 
the main office since 1946. A gradu- 
ate of the University of Kentucky 
he is a member of both the American 
Society of Refrigerating Engineers 
and the American Society of Heating 
& Ventilating Engineers 
came to Avery in 1946 
and served for several years as as- 
sistant chief engineer. He is also a 
member of ASHVE 

Avery acts as distributing con- 
tractor for Worthington Pump & Ma- 
chinery Corp. and General Electric 
Co. in northern Ohio on refrigeration 
and air conditioning work 


Pressler 


Ray Heads Promotion 
For Schaefer, Inc. 


MINNEAPOLIS~-A. H. Rose, vice 
president in charge of sales for 
Schaefer, Inc., has announced the 
appointment of Carroll A. Ray as 
sales promotion manager 

He will be responsible for the pro- 
motion of “Pak-A-Way”" home freez- 
ers, Schaefer ice cream cabinets, and 
“Clearview” frozen food cabinets 

Ray comes to Schaefer from 
Erwin-Wasey & Co. and has also 
served as an account executive with 
other Minneapolis advertising agen- 
cies. He was director of advertising 
for the Maico Co., Inc. in 1946-47, 
and was a glider pilot and a public 
relations officer with the Air Force 
during World War II. 


Randall Named President 
Of Ammons, Inc. 


CHARLESTON, S. C.--Herbert H 
Randall, formerly of Columbia, has 
been named president of Ammons, 
Inc., 249 Meeting St., air condition- 
UNDER Wa ing and commercial refrigeration 
SATISFACTORY pmenovAL INSURES 4 dealer. He also will be active man- 
Write ber Eapincering ind ERNIE ager of the business. 


Randall was for four years South 
Carolina manager of the Frigidaire 
Div. of General Motors Corp. From 
1934 to 1937 he worked for James F., 
Byrnes, then U. S. Senator from 
South Carolina, in Washington. Later, 
he served in various positions with 
the federal government and was in 
the Navy four years during World 
War U 


WANTED 
MFR. REPRESENTATIVES 


BY OLD ESTABLISHED FIRM 
(TWENTY-TWO YEARS IN BUSINESS) 


MAXIMUM neat TRANSFER 
copper Brazen 
FULL SIZE Bens + wo soinys. 


To Contact Commercial Refrigeration Dealers. Excel- 
lent opportunities and profits for aggressive men 
to sell non-conflicting Refrigerated Produce Case. 
Will not disturb your present lines. Write or wire 


giving names of lines now handled. 


Exclusive Territories Available 
In All Forty-Eight States 


Box 3899, Air Conditioning & Refrigeration News 


Coast Group To Study 
Ventilating Problems 


LOS ANGELES. The Pacific Coast 
Electrical Association, Inc. has an- 
nounced the formation of a “Venti- 
lating and Air Movement” discussion 
group under the sponsorship of Ber- 
nard Harris, vice president of the 
Utility Appliance Cory. here, and 
W. S. Gorham, represertative of the 
I. L. G. Electric Co. located in San 
Francisco 

The group is intended Yo “care for 
the many matters which have arisen 
in this industry,” according to Harris 
He invited anyone interested to send 
in ideas for the betterment of the in- 
dustry 

It is hoped that considerable good 
will come from these discussions so 
that tangible results can be pre- 
sented at the spring meeting of the 
association at the Huntington hotel 
in April,” he stated 


G-E Small Appliances Opens 
Office In Merchandise Mart 


CHICAGO. The General Electric 
Co.'s small appliance division has 
moved its north central district office 
and opened a permanent national 
display in Room 11-102 of the Mer- 
chandise Mart here, it has been 
announced by Robert E. Boian, mar- 
keting manager 


The colorful 3,000-sq. ft. space will 
display the company's complete line 
of small appliances and will be head- 
quarters for seven district sales rep- 
resentatives and the district 
ager, Dallas Edwards 


man- 


oS This is th 


And every Carrie 


we've had made up 
have one. It's a trafic puller. It's a 
the customer “What to look for in a re 
And the answer is—the new Carrier R 
—built for the future! Yes, it’s wise to 


. JANUARY 21, 1952 


Package Coolers with Evaporative Condensers 
Protect N.Y. Telephone Co. Dial Equipment 


NEW YORK CITY..The special- 
ized air conditioning requirements of 
switchrooms containing New York 
Telephone Co. dial equipment are 
being met by packaged air condition- 
ing units containing built-in evapo 
rative condensers, according to the 
United States Air Conditioning 
Corp. of Minneapolis, which reports 
the sales of refrigerated “Kooler 
aire equipment for use i” four of 
the telephone company’s offices 

Two T'g-ton RK units have beer 
installed as part of an alteration of 
the company’s 14th St. building, in 
Brooklyn, and RK-10's have been 
purchased for use in buildings under 
construction in Hicksville, Wantagh 
and Massapequa, on Long Island 

The units provide summer dehu 
midification and are equipped with 
spray-type humidifiers for 
humidification 
operating 


winter 
optimum 
conditions tor the dial 
equipment. Certain types of equip- 
ment are adversely affected by both 
high and low relative humidity 

Since freedom from dust is vital to 
proper switchroom operation, the 
filtering action of the air condition- 
ing system is also of major impor 
tance in these installations, it was 
pointed out 

Each of the units is placed in a 
special equipment room and con- 
nected to the switchroom through a 
duct system. Its built-in evaporative 
condenser meets local water conser 
vation requirements without the 
need for separate cooling towers or 
other devices which require additional 


providing 


space and special pumping and piping 


avetems 


Voorhees, Walker, Foley & Smith 
are the architects for the New York 
Telephone Co. and W. H. Peepels Co 
In mtractor, is installing the air 


conditioning equipment, in the build 


As subcontrac 
tor for the White Conatruction Co 


ings mentioned above 


Inc., general contractor 


Marvesier Names 
Denver Distributer 


DENVER The Robert F 
Co. of Denver has been appointed 
wholesale distributor of International 
Harvester refrigerators and freezers 
it was announced by C. P. Wells 
manager of the I-H office in Denver 

The distributor will serve Colorado 
and the entire hatrict 
office territory, which includes areas 
in southern Wyoming and western 
Nebraska 


Cheyenne 


Lagatella Heads Div. 
For G-E Supply in Buffalo 


BUFFALO. Richard M_ Lagatella 
has been appointed sales manager of 
major appliances for the General 
Electric Supply Corp. here, it was 
announced by District 
Donald B. White 

Lagatella formerly was a G-E fac 
tory representative in Cleveland and 
sales manager of Electric 
Appliances Inc 


Manager 


General 


What happened to the cigar store Indians? 
What happened to the guy who made and sold them? 
The big point here is that, if you want 


to stay in business, you've got to look ahead. 


And that’s just what Carrier dealers are doing - 

for their customers. They're reminding 

those customers that they should buy air conditioning 
that will last... air conditioning that 

is flexible enough to meet the changes that are 


natural in a growing business. 


That’s Carrier Weathermaker Air Conditioning. 
It’s built by the people who know ait 
conditioning best. It’s built for the future. 
That's why the people who sell Carrier 


Air Conditioning have such a bright future. 


AIR CONDITIONING | REFRIGERATION 


s™ 


e new Buyer's Guide 


> 
TURN THE PAGE TO PROFIT 


+r dealer is going to 
selling tool. It tells 

” 
vom air conditioner. 


oom Air Conditioner 


be a Carrier dealer! 
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_ Salt Cubes Dissolve at Even Rate, Give Clear Brine 


hat Ss Ne ney Ge. Se high reading on the Salometer, the 
y V AW more moisture the brine takes 


out 

SCRANT 4 tended to 
wh ‘ ‘ hearth , ~ t i. TON, Pa Ir ted of the atmosphere, and consequently 
hes equesting further twformatiwn on new solve the problems that arise when the more foodstuffs are dehydrated 


" ; ‘ome s t ' t cf _ 
di ts, please uae Information Center form . ait is used in unit coolers, cold The 


wractice « r yi > os 
air diffusers, and apray deck refrig practicn of adding lecee cnit 


to the trough has another grave dis- 
advantage it adds impurities to the 
system, unless the brine is filtered 
In many plants that use loose salt 
in this way the coolers, if they are 
to be operated at maximum efficiency 


eratior International Salt Co. In« 


here, has developed a special, heavily 


‘Uni-Jet’ Pumps Serve 
Rural Area Homes 


mpressed salt cube called a “Ster- 
nz Kooler Kube 
The company claims the new cubes 


) de r onomics me . | 
° - —w an a . al and efficient must be shut down frequently while 
. thed for continuously restrength- . 
REY NO 86190 the spray nozzles are taken apart 
& brine and make it easy to 


and cleaned. In one plant that has 


t d ‘ote : ] . 
sintain brine at the proper Sal adopted Kooler Kubes it used to take 


wieter reading 


4 about eight man hours of labor to 

t -_ , In addition, the new cubes elimi perform this cleaning job on each 

gp ate the expense and the trouble cooler —iabor that is now being used 

* tr sused by clogging of spray nozzles more productively about the plant 

ia. ' ae help eliminate fog in chill rooms, and Because Kooler Kubes are made = 


rar 


t¢ here ‘H di Jar’ Files i save money by making possible other of compressed salt of high purity, - 

pump sys = 1 Sma economies, according to the company they produce a clear brine, and so Kauffman Introd 
prined P Experience in plants where the they eliminate the expensive and uces 

» jet pum Parts, Nails, Screws cubes have been tested reportedly time-consuming job of cleaning out Portable Humidifier 


pled showed that “Kooler Kubes produce = the system periodically 
I tank KEY NO. 6.131 - brine that is as pure and clear as In addition, when Kooler Kubes 
"he : self-filtered Lixate brine. Because 4. used there is no necessity for ——KEY NO. 8-133-———— } 
b part DETROTT Mountable n the wall they can be used simply and economi- having empty salt bags in the chill ST. LOUIS . del tabl a. 
np. a the repair department, parts de illy in places where it is impracti rooms, and no possibility that fiber, » . ae = ne new = por — 
The jet it partment, tool ertb, office, and other 1] to install a Lixate Rock Salt Dis- lint, paper fragments, or dirt from sien aiieninate rey a. ~ wet ais 
t Pie place sbout the premises is “Handi solver, their development enables In- such bags will get into the cooling pre rot “4 ‘a 4. : auffman Alt 
ater and has ¢ lar * new sible fling system for ternational Salt Co. to solve all system and spray nozzles. Nor is oo ‘et te ~ular d , 
ng parte “all parts and articles, nails problems involving brine production there any difficulty about handling . ; a 2 | a  iiieiaeediae cee 
The jet principle rews, fittings, et and use that might arise in any re- 4a which has caked or hardened in a oe aa . - a y psa roc — 
ae sapped | imps Utilizes the A patented spring clip makes re frigerating plant bags or in piles.” $1 agg ay im yb san 
peed of the ‘fer flowing past a al and replacement of the screw In most plants where loose salt The cubes are made of tightly oa of wat hs in its raoonn my it 
ate’ t are rk toy iy rapid and easy Etched space * used in unit coolers it is dumped packed salt which dissolves at an oct Mi 1 te nd a aie hous 
‘ th hs pressure tank and n the front of the jar provides for it intervals into the pan of each even rate, so that the brine is con- whe ence Foo yp cared nla 
Mixing identification label, it is ex ooler, This sudden addition of salt tinuously restrengthened, the com- cally when plug m ¢ into a 110-volt 
, ' ' , . = plained of course, creates wide fluctuations pany said 60-cycle ae aad This starts the 
an tt athored ft he ind Composition plaque with 12 4-02 in brine strength, and this in turn With Kooler Kubes, it is claimed, don anil alvenintions oem ra a was 
ine? Witt et Ts Y priced at $3.20 with 6-02 leads to serious problems In food there is no possibility that loose salt tion & FP F ” 
t t cater ur $360 =iIt «s alee available it plants, for example, the lowest possi- will be spilled when it is transported The fen draws dry e@ir from the i 
it pla gu special sizes, according to Handi-Jar ble brine strength compatible with through the plant or dumped into the room through a 2-in, wetted surface 
; : —_ Corp. Rare proper processing is beat, Secause thet ‘ cooler, “and that fact makes possi- of non-odor producing material cover- 


ble a considerable saving of salt ing the entire diameter of the unit 
Further, “less salt is lost in over- The four-bladed fan discharges the 

flow brine when the brine is held at humidified air vertically into the 

the proper Salometer degree reading room through a grill at the top of 

A 10-degree Salometer jump raises the ynit 

this loss approximately 12°). For this The manufacturer says that pine 

reason, continuous brine strengthen- oil or other odor producing oils can 

ing and use of the weakest possible be added to the water to produce 

brine effect a considerable saving in pleasant odors if desired 

salt costs.” The humidifier weighs 22 Ibs. and 


Fach cube weighs 50 ibs. and has has a shipping weight of 28 Ibs 
hand grips molded in the sides for 


DISTRIBUTORS 
AR 2 MAK | NG MANY INSTALLATIONS ee Units ig Se, contains 50 Ibs. of MORE INFORMATION? 


compressed salt, the operator merely 


puts two of them in each cooler that on “what Gia” Goan 
IMPORTANT TO DEFENSE as teen ag 0S Ee ee eee 8 of this issue. 


day, and replaces them as required, 


Use Key No. for fastest service. 
it was explained 


e Army, Navy, 
Air Force Projects, 
Evaporative Congensers 


° industrial Cooling Towers ond 
Air Handing Unis to match 
Processing, 


——— i; ee 
_ HALF ROUND — 


e Research 
Laboratories, 


e Commissaries, 


a 


e Storage Plants— 
Food, Biological, 
Chemical 


Central Type— 
2 10-15 ten 


The broad CURTIS line of Air Conditioning, Temperature 


and Humidity Control equipment enables CURTIS 
it: distributors ta quote and get many of these installations. 


With Condensing Units through 40 HP .. . Evaporative 


: 3 Condensers . . Cooling Towers and Air Handling 
rat Units to match, CURTIS distributors can handle more 
i jobs, make greater profits 
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Curtis Metrigerating Machine Division 


of Curtts Monvtfocturing Company 


1912 Kienten Awenve © St Lows 20, Missouri 
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AIR CONDITIONING & REFRIGERATION NEWS, 


What's New (Cont. 


"Rigid-Frigd’ Features Foot Treadle To Open Li 


re 
——KEY 


NO. B-134———— 


BINGHAMTON, N. Y. A new 
low temperature cabinet, designed for 
industrial use, has been introduced 
by Brewer-Titchener Corp. here 


Crystal ice... with- 
out sludge-forming 
rust, sediment, min- 
eral residue 
chiorine taste : 
“milkiness.’’ Ends 
major source of serv- 
ice calls. Write for 
new literature. 


/ smu 


FILTRINE MANUFACTURING CO 


BROOKLYN 5, N. Y. 


For 


current literature and 


promptly. 


No. 
Key No. 
Key No. 
Key No. 


Name 


Company 


City 


Type of Business 


450 W. FORT ST. 


more information on What's 
catalogs 
advertised in Aim Conprriontnc & Rerriceration News 
use Key Numbers where designated or specify products 
advertised and we'll see that you receive this information 


What’s New or Current Literature Available 


Products Advertised 


(list name, page, and issue date) 


Street .. Sie a ee 


MAIL THIS FORM TO 


Am Conprrioninc & REFRIGERATION News 
Reader Service Dept.. 


Known as the “Rigid-Frigid,” the 
cabinet features sub-zero tempera- 
tures as low as -40° F It can be used 
for rivet cooling, shrink fit 
bly, size-stabilization in 
ing punched and 
alloy parts 
compressed air to 
treating 


assem 
metal, stor- 
formed aluminum 
applying sub-zero cooled 

metal cutting 
hardened 


tools, and steels 


The Rigid-Frigid” is a compact 
unit 40 in. long by 36 in. high by 32 
in. wo0de. It has 2', cu, ft. of refrig 
erated storage space 


An unusual feature of the cabinet 
is its easy-acting food treadle which 
opens the lid and leaves both hands 
free for handling frozen parts or ma- 
terials. The cabinet is powered by a 
‘,-hp. hermetic unit (110-volt 

The cabinet is suited for retarding 
the aging of heat-treated aluminum 
alloy rivets. Rivets placed in the 
cabinet immediately after quenching 
may be stored for two weeks or 
more without becoming hard, difficult 
to drive or losing ductility, according 
to the company 

“Shrink-fit assembly in 
any size also is possible 
‘Rigid-Frigid,"" the company said 
“Parts which can be assembled by 
this method include plugs, studs 
bushings, pins, sleeves, or inserts 

“Shrink-fitting with the new cabi- 
net offers a number of advantages 
over heat and press fitting. Included 
among these are less chance of alter- 
ing the metal’s characteristics or of 
causing part distortion, no danger of 
oxidation, no finishing machine work 
or press equipment required, and, 
above all, tighter assembly of parts 

“Punched and formed aluminum 
alloy parts can be heat-treated after 
the blanking operation and stored 
until ready for forming. This elimi- 
nates risk of distortion, particularly 
with long slender parts, through 
heat-treating after forming 

“The cabinet may be used for ap 
plying sub-zero-cooled compressed 
air to metal cutting tools during mill- 
ing, a process which increases tool 
life as much as 400% and produces 


a.c.) 


plants of 
with the 


better, smoother finishes. Hardened 
steels also may be treated with the 
cabinet.” 


A new bulletin, giving complete de- 
details is available. 


New products. 
available, equipment 


Key No 
Key No. 
Key No. 
Key No. 


State 


DETROIT 26, MICHIGAN 


‘Spectro-Heat’ Hot Top Has 
7 Front-Fired Burners 


KEY NO. B-135——— 


DETROIT Garland front-fired all- 
hot top for all commercial ranges is 
now being marketed under the desig- 


nation “Spectro-Heat,” Paul Inskeep 
commercial sales manager for De- 
troit-Michigan Stove Co. has an- 


nounced 

The Spectro-Heat hot top has seven 
front-fired burners, each individually 
controlled permitting 50° gas con- 
sumption without restriction of the 
cooking area, Inskeep said 

Heating with graduated intensities 
is made possible by the front-firing 
adding an additional element of flexi- 
bility which reduces shifting of heavy 
stock pots. The Spectro-Heat 
34-in. width has a capacity of 
large size stock pots, he added 

The Spectro-Heat top also is avail- 
able in stainless steel ranges and can 
be used in ranges designed for manu- 
factured, natural, or liquefied petro- 
leum gases 


top'’s 


four 


Booklite Concentrates 
On Page Area 


KEY NO. B-136-——— 


LONG ISLAND CITY, N. Y.--The 
Eagle Magic Booklite which clips on 
the cover of a book and concentrates 
its light on just the page area, has 
been introduced by the Eagle Electric 
Mfg. Co. here 

If the reader dozes off, by tilting 
forward the light goes “off” auto- 
matically. In normal reading position, 
the light stays “on.” There are no 
switches or buttons to turn or push, 
the Magic Booklite simply goes “on” 
or “off” by tilting forward or back- 
ward. 

The unit is small, lightweight 
and is easily stored when not in use 


| 


TH UP WITH 


TYPHOON 


PACKAGED AIR CONDITIONERS 
TA to 2CE tons 
EVAPORATIVE CONDENSERS 
3 to 20 tons 

Over 40 Yeors of 
Air Cooling Experience 
t TYPHOON Air Conditioning Co., inc. 
794 Union Street, Brooklyn, W. Y. 


yoo 


‘Scotty’ Cart Holds 
Tools, Parts for Moving 


KEY NO. B.137 


ST. LOUIS..A “Scotty” cart for 
holding tools and parts that must be 
moved from place to place is being 
manutactured by Natkin & Co. here 

The cart contains two trays mea- 
suring 29 by 18 in., completely sur- 
rounded by a 1l-in. retaining lip and 
a drawer measuring 13‘, by 174 by 
4 in. It stands 334 in. high and rolls 
on 3-in. rubber-tired casters. The 
frame is a completely welded unit 

The cart is finished in gray baked 
Hammerloid enamel and has an ap- 


proximate shipping weight of 60 Ibs 
Legs are punched to accommodate 
one or two additional shelves 


a 
Allin Series of 200 Is 
35% Lighter Weight 


KEY NO. B.138-—— 


CHICAGO A new series of 200 of 
Allin Liquid Eye Indicators that are 
made approximately 35° lighter in 
weight to reduce the fatigue factor 
of the liquid line has been announced 
by the Allin Mfg. Co. here 

The new series has a Pyrex glass 
tube that is spring mounted for shock 
resistance and which is ground and 
lapped by an exclusive process. The 


pe iy 


15 


gasket against 
lapped glass prevents 


method of seating the 
the ends « 


wf the 


the glass from touching the housing 

Moreover, the brass housing ex 
tends approximately above the 
giass so that there is no danger of 
breakage from accidentally dropped 
tools 

The gasket is anid to remain im 
pervious t ili refrigerants and oils 
and will not swell « decompose as 
the result of chemical action, Silver 

idering does ot affect the gasket 
whe the soldering is performed ac 


cording to 


inatructiona 


Each micator if aheck pressure 
tested under conditions which simu 
late the pressure surge of the re 


frigerant 
open 


when the liquid 


vaive . 


‘Twin-Brush’ Designed 
For All Floor Care 


KEY NO. 8.139 


LYNN, Mass... Priced at $49.95, a 
new twin-brush electric floor polisher 


was introduced recently by The Shet 
land Co. here 
The “Twin-Brush”" is claimed to 


perform all floor 
waxing, polishing, buffing, scrubbing, 
and dry cleaning. It works equally 
well on all types of floors, according 
to the 

The unit comes equipped with two 
sets of brushes: Tampico 
polishing and Palmetto 
waxing and scrubbing 
bonnets for buffing and 
pads for heavy-duty 
available at a slight 


eare operat ions 


company 


brushes for 
brushes for 
Lamb's wool 
ateel wool 

cleaning are 
additional cost 


The company also produces a 
smaller all-purpose electric polisher 
and “family work-aid"” which retails 


for $21.95 


A Top Quality Case 
with Plenty of Sales Appeal... 


The new Viking V-6 provides your customers with the finest in a 
quality looking, quality performing double duty meat case. Such 
outstanding features as these help you sell more, profit more: 


More Space 
platter. Extensible. 


More Sizes Available . 


width cooled by gravity coils. 


More Beauty and Durability . 
fluorescent lighting; 


. Extra wide bottom display shelf holds larger 


. 4, 6, B and 10’ lengths in 26” width 
refrigerated by Norsair® cooling; 10° and 12’ 


lengths in 31” 


Sturdy, protective cart rail; 


better hardware; extra-strong wire display 


shelf; porcelain inside and out; Thermopane glass. Both top and 


bottom of case refrigerated. 


Proved Viking Performance. . 


. All Viking Equipment is rigidly 


tested to assure long-life trouble free performance. 


*U. 5. Pat. No. 2,466,386 


Viking Franchises Available in a Few Select Territories 


Mail Coupon TODAY 
for Complete | 
Seles-Building 
peeonetn 
! 
] Name 
i firm 


KING 


VIKING REFRIGERATORS, INC 

7300 Wilson Avenue 

Konsos City, Missour! 

() Send me free literature about the Viking V-6 

(} Tell me about the availability of a Viking franchise 
in my oreo. 


REFRIGERATORS, INC. 


7500 Wilson Ave., 


Kansas City 3, Mo. 


we 
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AIR CONDITIONING & REFRIGERATION NEWS, 


Help Wanted! 


Hich School Courses In Refrigeration, Air Conditioning Go Begging Because 


No One Has Sold Students on Opportunities In the Field 


Ny George VM. Manning 


" ‘ ‘ ‘ gerat " team a One, the yuit ¢t get 
ime tied for the Crna Te? ar? j : t ind’ make sore easy money 
’ j and the fall of 1932 it ‘ before they are drafted, or two, they 
‘ ty et ffered for the firat t ein the night ne nterest in their achooling 
xe nm on caught and attra DETROIT MARKET COULD 
‘ rea , arn te ' ght atu (Sh © GRADUATES YEARLY 
‘ ’ + } hie 
ae . ot and tat be = B.. He declared that according to 
a ag | =e beonmine ‘ ating me on sales engineer Michigan Employment Commission 
9 lal ee a @ the student -iheenat Figures, the Detroit market could 
; tne ‘us . - . —~ oe 6 fleur ibeorb some 5O new refrigeration 
a ’ ‘ . , ok ther calcula technicians a year. In order to turr 
. ‘ stimating “~ it that number of graduates, the 
pi . - winp , popularit f the P irse would have to enroll approxi 
ian os mee . ; reasing A Ithoune as nately 75 students per semester 
i z z Eng ’ I t uae smkedl the “a sth men suggested that one rea 
. bd, Detoott eeatas ' f ASRE if the sree should * youths dont go into refrigera 
; heist i the , oa , ‘a . id on « because their counselors in 
Stet he higt ” ' what . ld he taught wnat ntermediate achool know nothing 
- ; wuipment id he needed. and what sbout the industry or its opportuni 
; tlet t} would be in the induatr ties 
GET COUNSELOGLS TO POINT UP Kraduate They pointed out that there was a 
ia : ‘ Sans us set up by } dearth of literature on the subject 
OMrProny; STTIES - rg at SF ageing, Sy ind nothing that the counselors can 
ippealed 1) the « ety 1 j ttee approved the lea 1 helped pase on to their students 
, t? att ' , ' - theres on eo A ithouse pointed out that teer 
interme lint Dorn ure igers are attracted by the “glamour 
t differed I the ndustries, such as aviation and auto 
6 vse ‘ FIRST COURSE OFFERED IN 1915 = mobiles, and tend to overlook the 
g the pportunit rm wee was first offered t thers Even the automobile indus 
Gent 1 whool students in 1945 and ha try has become concerned about how 
i stk as ’ ' wee Yered each veat . ’ the aviation industry has over 
, " We had hoped that the m8 shadowed it in attractiveness to youth 
. tv bi id attract ere and more ty ind is now trying to do something 
5 ' { us t went Alth about it 
i ” ‘ : : aid Hut that ha t pr it t 
‘ Ter? The nvoliosent the S SLGGESTIONS TO PROMOTE 
‘ ring all stages tud INDUSTRY 
2 = ee eee : . . pret en at 40 dias The following suggestions were 
ffered by ASRE members on what 
Pur im : ted out r - . dustry might do to “promote 
} om firet t 0 tu 2 . 
onbe a training. Of thi self to youth 
1 Intermediate school counselors 
Neut 1 ha a graduated . light be invited to a plant or office 
y tudying me 6S 6S of a local industry member so that 
tropped — ' they might see what sort of oppor 
These oppertunities could be = ex- 
. ' wee Kht went into iained over refreshments and brief 
ne ¢, and six are una unted { written material might be supplied 
mM the eight ervice, tnres , them for their own use and for pass 
, tom ap at ou me ng on to their students 
» is ary pee be - ~ tulkeine 2 The ASRE or some refrigeration 
HOLSCLAW Bros., Inc. = eeadont ot irom ut he found manufacturer might sponsor an an 
698 @ inom OD fvenewrnce ime that they senerell ‘ : San te nual essay contest for youths of pre- 


high achool age that would induce 
them to search out information about 
the industry A substantial prize or 
prizes such as a $100 savings 
bond could be offered to encourage 
more boys to enter. This idea, while 
t would not be expected to produce 
anything brilliant in the way of 
essays would at least bring the in 
dustry to the attention of the young 
ters 
Bring industry to the schools 
ugh a eareers day where rep 
tatives of the industry could 
ts opportunities directly to 
the students 
Feber rite PLAGE NUTS £7 588 LHQUID INDICA 


STANDARD DUTY DENERS 
wet TORS, t Lt vee ® The . , 


M.-H Promotes Engstrom 


MINNEAPOLIS Bert Engstrom 
has been promoted by Minneapolis- 
Honeywe 


Regulator Co. to assistant 


al nanager of the wholesale divi 
sor charge of the territory west 
of the Mississippi rive: 

Engstron vho has been itn sales 
work for Honeywell since the end of 


World War Il, will make his new 
headquarters in Minneapolis. He pre 
viously vas assigned to the com 
pany's Cleveland office 


npr seed 100. foolpree/ New FIBERGLA TH FILTER 
’ " a t ~ | 
‘ 4 \ MUEN 4 4 rb 
‘ “ta gh as 1 t 
ayers at gn a ascd 
a * . ae ‘ y 4 i 
é Carried im stock by 
leading Wholesalers 
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To obtain further information on the literature listed below, 
please refer to key number preceding listing. Please use the 


“Information Center” form on “What’s New” page. 


Effective Merchandising 
Plans Offered In Portfolio 


——KEY NO. N-130——— 


DAYTON Titled Prize Promo- 
tions a portfolio which presents 
concisely and authoritatively the 
hows and whys’ of effective mer- 
chandise incentive campaigns has 
been announced by Cappel, Mac- 
Donald & Co. here 

The portfolio covers such facets of 
incentive campaigns as choosing the 
right prizes, the mechanics of con- 
ducting a campaign, and how it 
should be promoted 

Materia! in the portfolio includes 
an eight-page brochure containing 
promotion ideas for various kinds of 
campaigns, a campaign plan book, a 
ne-page memo telling how to choose 
the right incentives, and a folder 
with ideas on how to make prize 
programs more successful 

Choice of prizes should be elastic 
tllowing salesmen their own selection 
of the awards they are willing to 
vork for, according to the pioneer 
merchandise incentive firm 

In addition, the portfolio contains 
deas on the use of many other moti- 
ating forces that stimulate a sales- 
man, including his natural optimism 
his sense of pride, the influence of 
his family, and his desire for recog- 
nitior 

The portfolio details various uses 
that campaigns may serve, such as 
promoting high-profit or slow-moving 
tems, introducing new products, ac- 
quiring new customers, and many 
others 

It tells what promotion material 
is necessary for the success of a 
campaign, how and when the mate- 
rial should be used, and the type of 
campaign most suited for specific 
groups of employes 

The conclusions and suggestions in 
the presentation are garnered from 
the Dayton firm's extensive experi- 
ence in the merchandise incentive 
field 

It claims to have conducted more 
than 300,000 incentive campaigns in- 
volving millions of salesmen 


New Booklet Published by 


EEL on Electric Industry 


——KEYV NO. N-131——— 


NEW YORK CITY America’s 
electric power supply and the indus- 
try providing it are surveyed in “I 
Want to Know About the Electric 
Industry,” a booklet published in its 
fourth annual edition by the Edison 
Electric Institute 

Outlining electricity’s progress in 
the United States through peace and 
war, the 1951-52 edition also pre- 
sents the industry's program for pre- 
serving an adequate power supply in 
the ritical years ahead 

Among the 27 questions asked and 
inswered in the new booklet are 

What About the Electric Industry 
n a National Emergency?” and 

What About the Electric Industry's 
Expansion Program? 

The booklet points out that elec- 
tricity generation in 1951 will be 


refrigeration industry 
in use than any other kind! Why? Because 


mean greater customer satisfaction 


twice that of 1942, the first full year 
of World War UU, but it also asserts 
that unless material shortages 
hampering the industry's expansion 
plans are remedied, there may be 
power shortages in some areas in the 
next two or three years 

Other questions and answers con- 
cern the position the U. S. holds in 
world production of electricity and 
the use of electric power in indus- 
try, agriculture, and in the home 
Covering various aspects of electric 
industry operation, the booklet 
utilizes national figures in dealing 
with sales, income, expenses, capital- 
ization, ownership, employes, fuel 
use, and offers percentage cornpari- 
sons of the relative importance in the 
industry of the business-managed 


.electric companies and the govern- 


mental power agencies 


Frick Issues Bulletin on 
Ammonia Compressors 


KEY NO. N-132——— 


WAYNESBORO, Pa Bulletin 
112-I recently issued by the Frick 
Co. here under the title of “Ice and 
Frost" gives detailed data on the 
company’s line of enclosed ammonia 
compressors 

Also included in the 16-page, two- 
color publication are photos and de- 
scriptions of actual installations 
using these compressors in a variety 
of applications such as ice plants, 
breweries, packing houses, dairy and 
ice cream plants, cold storage, air 
conditioning quick freezing, and 
several others 

In addition, the bulletin briefly re- 
views the principles of refrigeration 
and discusses capacily controls, dual- 
pressure machines, lubrication, and 
drives 


Rotary Seal Lists Revised 
Stock, Resale Prices 


——KEY NO. N-133———— 


CHICAGO.-Rotary Seal Co. here, 
manufacturer of mechanical seals for 
rotating shafts, has published a new 
stock and resale price list, it was 
announced by M. L. Coppini of the 
sales department 


JUST ASK US! 
Turn to “What's New” Page for 
useful information on new products. 


= 


74 different models in stock 


FACTORY DISTRIBUTORS 


CYCLO-FREEZ CORP. 
2120 S$. Lyndale, Dept. A, Mpls. 5, Mina. 


Theres always one thats betfer...and in controls rfs Ranco! 


Ranco controls cut a fancy sales figure in the 


more Ranco controls are 


Ranco controls are available for more than 4,000 
replacement installations . . . because they 


because 


servicemen can depend on them to deliver 
accurate, trouble-free service year after vear. 


WORLD'S LARGEST MANUFACTURERS OF REFRIGERATION CONTROLS 
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Installing, Servicing Open Cases Gains 
Importance as Use of Frozen Meats Expands 


DETROIT “The store of the 
future will sell most meats in the 
frozen state. Even today some stores 
are installing as many frozen food 
cases as fresh meat cases, and mar- 
kets being laid out on the west 
coast are providing for an additional 
30 to 50% future increase in frozen 
food cases declared Art Perez, 
service manager of Tyler Fixture 
Corp., in warning servicemen that 
they'll have to become thoroughly 
familiar with all types of frozen food 
cases and defrost systems 

Speaking before the 
Detroit RSES chapter, Perez dis- 
cussed open cases in general and 
gave some details on refrigeration 
and defrost system hookups for self- 
service equipment 


Greater 


EFFICIENCY LESS, 


MERCHANDISING VALUE MORE 
“Although the efficiency of open 
equipment is bound to be less, yet 


on the whole open cases give better 
temperature control than many 
closed cases,’ he declared. “However, 
the open case does cost more to op- 
erate Its major advantage, of 
course, is in merchandising, employ- 
ing the idea developed by the 10-cent 


store. As soon as the . customer 
handles the merchandise, it’s half 
sold.” 


In reviewing the development of 
the open case, Perez cited the trend 
from gravity coils to blowers. 

Blower coils enable us to 
the display virtually to the cus- 
tomer’s fingertips and also permit 
wider wells for better displays. In 
fact, open equipment as made today 
is at a high degree of perfection. The 
temperature gradient from top to 
bottom of the case is only 1 or 2°, 
while the temperature rise during the 
off cycle is usually held to 4 or 5 
Most closed cases couldn't 
closer than 8° on this 

“Open cases do require more care 
in installation and service,” Perez 
cautioned. “The machines are larger, 
the length of tubing run is much 
longer, and the equipment is sub- 
jected to greater heat loads. Drafts 
must be completely eliminated. In 
fact, this has to be assumed before 
installation 

“The store of tomorrow will have 


bring 


come 


a lot more open equipment than the 
store of only two or three years 
ago he predicted. “Larger stores 
will have as much as 200 linea! ft. of 
open 

Discussing 
ups, he 


cases.” 
hook - 


systems 


various multiple 
pointed out that 
using constant pressure valves are 
hardly likely to be used in multi- 
plexing open equipment 

And the thermostatically 
trolled solenoid that two years ago 
we thought was ideal for multiplex- 
ing has been found to have several 
limiting factors. Primarily, the fact 
is that we couldn't find a satisfac- 
tory location for the thermostat con- 
trolling the solenoid to avoid under- 
shoot and overshoot 

“The average thermostat 
differential no closer than 4 This 
means,” Perez explained, “that the 
air temperature has to change as 
much as 6° to affect the thermostat 
Thus you'll have a variation as much 
a. 12° between the on and off cycles, 
and such a wide temperature differ- 
ential is very harmful to meat. And 
if one coil is cut out on a multiple 
system, the overshoot or undershoot 
will be exaggerated on the other 
case.” 

He cautioned the 
not to confuse operating controls 
with defrost controls 

“They're distinctly different.” 

The multiple system used today on 
open cases has simply a thermostat 
expansion valve on each coil and a 
pressure switch on the condensing 
unit, Perez stated. Such an arrange- 
ment is shown diagrammatically in 
Fig. 1 with the pressurestat omitted. 

As for settings of the pressurestat 
to control open cases, the following 
were suggested: 


con- 


has a 


servicemen, too, 


Cut-in Cut-out 

Point Point 
Case (psig. (psig.) Defrost 
Produce 36 16-22 None 
Meat 26 10-14 4—1 hr.* 
Dairy, delica- 

tessen, meat 26 6-10 4—1 hr.* 

*Defrost four times a day, 1 hour each 
time 


Turning to the problem of defrost- 
ing frozen food cases, Perez com- 
mented that Tyler uses a blower coil 
and a secondary system heated elec- 
trically to defrost its open frozen 
food fixtures 


=) Deftosting 


AIR CONDITIONING & REFRIGERATION 
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Condensing Unit ' 
ae 
Fig. 1 shows simplest and probably best multiple hoot-up for open cases. Condensing 


wnit is controlied by 


The secondary system is filled with 
‘Freon-12," which when heated flows 
from an insulated tank up through a 
separate circuit in the finned coil to 
defrost it. The charge of “Freon” in 
this secondary system varies from 3'» 
to 6 Ibs., depending on the size of 
the case and the amount of heat re- 
quired. Originally equipped with a 
750-watt heater, this defrost system 
now employs 1,500-watt heater ele- 
ment, Perez said. 

“The heater should operate con- 
tinuously during the defrost cycle, 
and it can be checked with an am- 
meter to determine if it is operating 
properly,” he added. “A major prob- 
lem, of course, with any low tem- 
perature defrost system is providing 
proper drainage. A poor drain in- 
stallation can cause difficulties 


DEFROSTING TAKES ABOUT 
AN HOUR 


“Defrosting requires about an hour 
with this system. Incidentally, you 
can't increase the number of defrost 
periods and thus reduce the time re- 
quired for defrosting. Most of the 
heat is dissipated in heating up the 
‘Freon,’ coils, etc., not actually in 
melting the ice, so the defrost time 
would remain about the same.” 

The “coming defrost control,” 
Perez declared, is the timer-pressure 
control combination. A timer starts 
the defrost cycle at a predetermined 
time, but the system comes back on 
when the pressure rises to a prede- 
termined point, he explained, its op- 
eration being entirely separate from 
the operating pressure control on the 
unit. 

On the problem of servicing equip- 

— — — —- — ——— 


Pressure switch 


ment, Perez urged all servicemen to 
become acquainted with a hermetic 
test set 


DONT REPLACE HERMETICS 
UNLESS NECESSARY 

“Don't get in the habit of replac- 
ing hermetic units unnecessarily,” he 
warned. “Use the test set to deter- 
mine whether it’s the unit or some- 
thing else. Every man who works 
for me also carries a pressure 
recorder, as well as a voltmeter and 
ammeter in addition to the usual 
tools so he can do a good job of 
diagnosing service troubles.” 

Another problem that servicemen 
may encounter results from trying to 
use open frozen food cabinets for ice 
cream 

“We'd like to see people sell more 
ice cream, but there are few if any 
setups today that will do the job ade- 


quately,” Perez contends. “And it's 
not just a matter of equipment. If 
you have an open case that will 


maintain -20° F. yet the ice cream is 
at a temperature of 0° or 2° above, 
there's something else wrong 

“Of course, you can fill up the case 
with plates, but these interrupt the 


mass display and therefore curtail 
sales. The problem here is radiant 
heat. It penetrates the well of the 
case and gets into the ice cream 


There's only one way to lick it 

“If ice cream manufacturers would 
use foil for their packages, they 
could reduce the temperature of ice 
cream 5 to 10°. I've seen ice cream 
wrapped in foil which has kept hard 
at 0° and other ice cream in brown 


paper wrappers soft or at least un- 
satisfactory at 


-25° F.” 
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Westinghouse Sets Up 
Pittsburgh Distributor 


PITTSBURGH Westinghouse 


Electric Corp. announced the organi- 
zation of a new firm known as Dan- 
forth Corp. which has purchased the 


assets of the former 

J. M. McKibbir 
charge of 
Westinghouse 


Danforth Co 
vice president in 
consumer products for 


and a director of the 


new corporation, reported completion 
of the transaction whereby the assets 
of the former organization were ac- 
quired from the estate of the late 
I. W. Danforth. The new firm will 
continue as a Westinghouse distribu 
tor 

Elected president of the new of 


ganization is Robert G. Eckhardt 


formerly vice president and general 
manager of the Danforth Co. Trea 
surer of the new firm is D. 8 


Ashcom, Jr. who served as secretary 


and treasurer of the Danforth Co. 
Elected secretary is C. W. Pomeroy, 
who also is secretary of Westing 
house Electric Corp.; assistant sec- 
retary is Mahlon E. Lewis 

Included on the board of diréctors 
are: John F. Myers, chairman, who 


also is president of the Westinghouse 
Electric Supply Co Charles E 


Headlee, controller of Westinghouse 
Electric Corp.; McKibbin, and Eck 
hardt 

Eckhardt explained that the new 


firm, as a Westinghouse 
will continue to operate 
Danforth Co. as an independent dis 
tributor. All present personnel, he 
said, will continue with the new cor- 
poration and business will be carried 
on in the same location 

An asset not included in the Weat- 
inghouse purchase is the building it 


subsidiary, 
as had the 


self at 6500 Hamilton Ave Fast 
Liberty, which the new corporation 
will lease from the I. W. Danforth 


estate through the executors 
First National Bank & Trust Co 
The original Danforth business 
dates back to 1930 when the firm was 
granted one of the first Westinghouse 
appliance distributor franchises. The 
firm has continued as a Westinghouse 
distributor ever since. It serves deal- 
ers throughout Allegheny county and 
for those dealers provides service 
Danforth acts as engineer and con- 


Peoples 


tractor on Westinghouse air condi- 
tioning and heating installations 
y 
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7 | ALCO 2 EVAPOTROL 760 
From warm air to hot gas . . . hot gas to defrost an ice coated 
coil. Thermocycle defrost is a simple refrigeration system util- prevents freezing 
izing the heat from room air to free a coil from ice. Heat-X and de-humiditication 
offers the Condenser Re-evaporator coil — the unit that picks 
up this heat from the room air. Compact, highly efficient, you'll atari rachel iets callin etree ag a 
find it worthwhile investigating. P REPOS 
Write today for specification sheet and application data. © simple come-aport construction  eouer to service on the spot 
a © gouge connection for accurate gauge setting — prevents error in setting 
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BREWSTER, NEW YORE 7 See the 760 Evopotrol at your ALCO wholesaler — or write for Bulletin 760 
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Refrigeration Problems 


* and their Solution 
by Paul Reed 


i For Service and Installation Engineers 


Paul Reed 


B9.1 Safety Code 
For Refrigeration 


t a | er referred to an 
ASA 62-5000 3 Mefrigeratior 
“he years nd 'G 
“ i> approval in March 
4) ihe Ceeu ! f the Amerhwar 
ety (f He/rigerating Engineers 
odoin Miay ey thy the Ameriwuar 
t lara Aa vation ! hen leer 
appr 1? ary rganizatvor f 
‘ ehegtaet that has any inter 
‘iw ' nine her with merhanica 
t erat vod alr conditioning 
I tacdeyt ‘hese approving organi 
' ve Wy ngineering socteties 
at us kinda tame iationa uf 
‘ fa ure te hatiibutore ontrac 
tre it ties sulance ompanies 
avd mere Df. cofrigeration and air 
niditioning equapment, the National 
sfety Couhe’l Underwriters Lab 
atone Arner an (jam Ansooiatior 


Maplosivesn, t 4 Bureau 


tandardea trod the t s 


Depart 


t Lathe it hes been univer 


“cepted 
PAIN AND) IMPARTIAL 


Moreover’ tepeeaentatives of all of 


! groupe were on the omimnittees 
that formulates the BO1 code, seo it 
‘ tn ‘ urels eaid that the Hel 

| tthe midbined work of the beat 
’ mn tt efpigeration and allied 

huatr Atel of eafety ingurance 
k ernment and other interested 
groups ft G@ therefore tmpartial, and 
fair t veryote 

Moet of the large cities and many 


of the emelka. ones have adopted it 


» replace the own local codes, and 
more are how in the process of doing 

it am tke widely recognized 
that ‘ ity ¢ atate can iteelf pro 
‘le the talend. knowledge, and ex 

° prerier that nt into the making of 

the HOP cent 

Although the BY 1 has had a great 

sleal of puplioity before and after its 

miplet ior there are many who are 

= familiar with its provisions of 


acupe The Bil is brief in compari 
oon wilh some codes, and ingofar as 
possible. ia writen in simple language 
but it ia the perpose of this article 
to review the 718.1 code for the bene 


studied the 
like to be 


» have not 


ule tout LD vould 


familiar with ite main structure and 
pr ’ iehcoriae 
NO ATTEMPT AT 
INTERPRETATION 
There will be no attempt in this 
article to mferpret the code, rather 
ny such tendency will be carefully 
avoided. Interpretation of the B91 


code is the function of the Interpre 

standing 
mittee provided for that purpose, and 
for the of studying and re« 
ommending the adoption or 
of suggested 
conte The 


tations Committee, a com 
purpose 
rejection 


the BO1 
Interpretations Committee 


changes wu 


of ASA is headed by E. T Benson 
chairman and consists of J K 
Chamberiain, 8 Vo James, JC Re 
hard, L. J Wallace. and M.C. Turpin 
ae retary 

Thus, the application of the provi 
sions of the code is interpreted by 
this committee, and in case of dis 
puted applications, officials are urged 
to consult this committee. The In 
terpretations Committee is also 


with the 
keeping the 


charged responsibility of 


code up-to-date in ac 
cordance with developments that may 


require revision of the code 


he) CODE IS A SAFETY CODE 
Hefore 


t must be 


itself 
BY 
and contains 


considering the code 


emphasized that the 


code is a Safety Code 


ne provisions for leensing, registra 


tion, fees, or other matters that muat 


be decided by local authorities and 


incorporated into a city ordinance or 


state law to provide enforcing ma 
chinery 
alee be further understood 


BY 1 code 


does not become one 


It must 


that the is not a law, and 
unless and until 
incorporated in 


state law, or 


it is adopted by of 
s municipal ordinance 
other legal 


In such 


instrument 
the 
adopted in its 


Bel 
entirety 
rather than to attempt to adopt parts 
of it or to other 
The B91 code has been carefully for 
mulated other 
plumbing 
piecemeal 
may 
usefulness of the 


instances code 


should be 


insert provisions 


and integrated with 
electrical 
that 


or changes 


codes. such as 


boiler codes otk 
deletions, additions 


seriously affect the 


code, and nullify its effectiveness 
THE Bel CODE ITSELF 
The B81 code consists of 15 sec 


tions and an appendix. We shall take 
up these separately, and 
briefly main features 


sections 
outline their 


oy 


See your 
Aerotisl Wholesaler 
FIRST 


ON HERM 


Where quality counts most 


gyMsIKEROTEST 


‘EVERY TOOL YOU NEED 
ETIC UNITS! 


a 1 


PURGING & CHARGING KIT 


KEROTEST 
> 


KEROTEST MANUFACTURING COMPANY 
Purburgh 22. Po 


and coverage It is beyond the scope 
of thie article to examine the provi- 
sions of the code in detail 

The reader may obtain a copy of 
the B91 code from the American So 
clety of Refrigerating Engineers, 40 


W. 40th St., New York 18, N. Y., at 
a price of $1 per copy 
SECTION |. SCOPE AND 
PURPOSE 


The first section states that the in- 
tent of the B91 code is the safety of 
every refrigerating system using 4 
refrigerant that is alternately vapor- 
ized and liquefied that the 
code does not apply to refrigerating 
systems using water or air as the 
refrigerant (not as the medium cool- 
ing the 

The 


except 


condenger } 

applies to refrigerating 
systems installed after its adoption 
(May, 1950) or to parts replaced or 
added before or after its adoption. In 
cases of hardship, exception to the 
replacement provision may be grant- 
ed by “the authority having juriadic- 
tion” which is usually the local in 
spection department 


SECTION &% DEFINITIONS 


One person or company may apply 
a different name to a piece of equip 
ment than some other person or com 
pany 
terms could quite easily 


and this difference in names or 
cause con- 
fusion in interpreting the meaning of 
Section 2 lists a number of 
parts or types of equipment and de 
fines that when they are 
later referred to in the code there is 
no misunderstanding of 
meant 

For 


sor 


a code 
each, 80 
what is 
example: the 
is frequently 


“condensing unit, 
“compressor 


word 
used to 


compres- 
refer to 
the which includes 
the (sometimes called 
a compressor-body) 
denser, base, et« 


motor con- 
Section 2 clears this 
up, and also defines the meaning of 
other names and terms, so that the 
equipment referred to is clearly 
understood 

A knowledge of the definitions is 
necessary to a true understanding of 
the Throughout the the 
terms defined in Section 2 are shown 
in italics to draw attention to the 
fact that these terms have definite 
meanings as defined in Section 2 


SECTION 3% BUILDING 
OCCUPANCY CLASSIFICATION 


Safety of refrigerating systems is 
comparative. A 50-ton, direct expan- 


code code 


sion system using ammonia as the 
refrigerant, could not be considered 
safe in a theater, and yet much 


larger systems of this type are com- 
mon in breweries, ice plants, and 
cold-storage warehouses, where they 
are under constant maintenance, 
where the workers are familiar with 
the equipment, and where ample pro- 
visions are made for escape. 

The size and type of the refrigerat- 
ing system, the refrigerant and ma- 
terials used, the installation methods, 
and the control and safety systems 
provided, must be determined by the 
building construction and the people 
in the building; also the number of 
people and whether they are confined 
or physically able to escape 

It is therefore necessary to claasify 
buildings in which refrigerating sys- 
tems are installed, in accordance with 
their occupancy, in order to make 
adequate safety provisions for the 
different classes of occupancy 

Section 3 classifies building occu- 
pancies as Institutional (prisons 
hospitals, jails, etc); Public Assembly 
(schools, churches, theaters, depart- 
ment stores, depots, etc.); Residen- 
tial (more than two families, such as 
hotels, apartment houses, etc.) ; Com- 


TO REPLACE 
CARBON 


TET 


FOR 
SHOP 
USE 


SEE YOUR LOCAL JOBBER 


mercial (amall stores, 
bakeries, laboratories, etc.): Indus- 
trial ‘large factories, or buildings 
used by one manufacturers); Mixed 
(buildings with several occupancies 
with exceptions specified) 


SECTION 4 REFRIGERATING 
SYSTEM CLASSIFICATON 
BY TYPE 


In order to determine the relative 
safety of installations in buildings 
whose occupancies are classified in 
Section 3, it is also necessary to clas- 
sify the types of systems, so that the 
permissible system may match the 
building occupancy. Section 4 there- 
fore classifies refrigerating systems 
as follows 

Direct 

Indirect 

Indirect Open-Spray 

Indirect Closed-Surface 

Indirect Vented Closed-Surface 

Double Indirect Vented Open-Spray 

Double (or secondary) Refrigerant 


SECTION 5. REFRIGERANT 
CLASSIFICATION 


In addition to classifying building 
occupancy and system types, the re- 
frigerants are classified in Section 5 
into three groups in the order of 
their comparative safety, with special 
emphasis on the flammability hazard 

Group 1 includes the “Freons,” 
earbon diozide, and methylene chlor- 
ide. (The new refrigerant Carrene 7 
will probably be classified in Group 
1) 

Group 2 includes ammonia, sulphur 
dioxide, methyl chloride, ethyl chlor- 
ide, methyl formate, and dichloro- 
ethylene 

Group 3 includes the straight hy- 
drocarbons, butane, ethane, ethylene, 
isobutane, and propane 


offices, 


K ennally, Otter Figure 
In Phileo Advancements 


T. A. Kennally 


J. M. Otter 


PHILADELPHIA —In a major 
move to broaden the divisionalization 
program of Philco Corp., William 
Balderston, president, announced a 
number of important advancements 
in the top level organization. 

John M. Otter, formerly vice presi- 
dent and general sales manager, was 
appointed vice president and general 
manager of the Refrigeration Div., 
and will head the management of all 
Philco appliances, including electric 
ranges and room air conditioners. 

Thomas A. Kennally, former presi- 
dent of the Refrigeration Div., will 


become vice president on the execu- ¢—— 


tive staff and chairman of the Dis- 
tribution Committee, which is Phil- 
co's top level policy committee on 
distribution planning for all products 

Raymond B. George, who joined 
Philco in 1936 and in 1950 was named 


i 
| 


| 


vice president-merchandising of the | 


Television and Radio Div., has been 
appointed corporate vice president of 
merchandising 

Frederick D. Ogilby has been 
named vice president of the Televi- 
sion and Radio Div., in which ca- 
pacity he will direct sales activities 
of the division as well as all product 
development of the line. 

John Kuneau, while retaining his 


post as vice president on the execu- 
tive staff in charge of public rela- 
tions, will also serve as chairman of 
the newly-formed Merchandising 
Committee for television and radio 
activities, reporting directly to Larry 
F. Hardy, president of the division 

John L. Utz, in field sales for 14 
years as a district representative and 
division manager, has been advanced 
to sales manager of television 

John J. Moran will continue as 
national sales manager of radio 

Since joining Philco in 1926, Otter 
has achieved a series of successes in 
various sales capacities and has 
played an important role in the post- 
war growth of the Philco organiza- 
tion. He was appointed to the board 
of directors in 1950. 

Kennally is a Philco veteran with 
27 years of experience in the develop- 
ment, manufacture, and distribution 
of Philco products. He was trans- 
ferred to Philco headquarters as gen- 
eral sales manager in 1935, after 
serving for 11 years in the field. 

He became vice president in charge 
of sales in 1941, and vice president 
and assistant to the president in 1948 
Immediately prior to being made 
president of the Refrigeration Div 
in 1949, Kennally devoted most of 
his time to the Electric Range Div. 

Shortly after becoming a salesman 
for the New York wholesale dis- 
tributing organization of Philco in 
1936, George was advanced to man- 
ager of tube sales and later organ- 
ized the branch's first Accessory Div 
He joined the Army in 1942, serving 
for three years 

In 1945, when he returned from 
war service, George was promoted to 
national sales manager of the Philco 
Accessory Div. with headquarters in 
Philadelphia. In 1947, he was ap- 
pointed sales promotion manager. In 
that capacity he was responsible for 
planning and supervising the com- 
pany's promotional activities, as well 
as directing conventions 

Ogilby, manager of television sales 
prior to his appointment as a vice 
president in 1949, joined Philco in 
1931 as a sales representative in the 
New York Div. of Philco Distributors, 
Inc. Four years later he became 
sales manager in Brooklyn, and in 
1936 was named New Jersey sales 
manager for the branch. The follow- 
ing year he was placed in charge of 
sales of Philco Distributors, Inc., 
New York City, the company’s larg- 
est wholesale distributing operation 

He served as general manager of 
the Philadelphia Div. of Philco Dis- 
tributors from 1938 to 1945. In the 
latter year he returned to New York 
as general manager of that branch 
and served in that capacity until 
May, 1947, when he became sales 
manager of the Radio Div. and then 
manager of television sales 

Kuneau joined Philco at the end 
of 1950 after considerable experience 
in merchandising, advertising, and 
distribution. For 10 years he was 
associated with J. Walter Thompson 
Co. as vice president and account 
executive on the Ford Motor Co. and 
Eastman Kodak accounts. 

For the past six months Utz has 
served at headquarters as special 
television representative. 


WE WILL BUY! 
SURPLUS 
REFRIGERATION CONTROLS 
PRESSURE and THERMOSTATIC 


ANY QUANTITIES » MUST BE NEW 
Write, Phone Or Call For 
IMMEDIATE ACTION 

TRACO Industrial Corp. 


455 W. 19 St. N. ¥. 19, WAtkins 4-4302 
(Send for Trace’s complete list 


of sensational bargains) 


EVAPORATIVE 
CONDENSER 


KRAMER 


Unmatched in the industry 
for its trouble-free operation. 
2 to 10 ton models. 


KRAMER TRENTON CO.- Trenton 5, N.J. 


Write for 
Catalog R-225 
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SERVICEMAN STUMPED BY 
‘NEW DEFROST METHOD 


Bradenton, Fla 


Editor 

Your publication often carries 
articles in which Paul Reed advises 
us poor suffering servicemen. Now, 


not so long ago we reoperated a 
sealed unit for a customer and being 
a widow ‘the customer) we should 
have known better. Every conceivable 
complaint sizzled in over our phone. 
From, “noisy—-keeps me awake 
nights not level cold-—too 
warm--runs too much doesn’t run 
enough,” on up and down the line to 
the one that came in today-—-and 
stumped me 

After 20 odd years in this “patch 
and pray” business, I don't like to 
be stumped. So I am writing you. 

I answered the phone and got as 
pretty a five minute ear bending as 
you ever heard. The final decision 
seemed to be-—-she put a pan of hot 
water in the evaporator to defrost 
at 9 a.m., renfeved all the food, and 
left the door open. At 12 noon she 
called me to complain that the eva- 
porator still had ice on it—the hot 
defrost water was no longer hot-—in 
fact, it was rapidly turning to slush 
ice. The food long since was getting 
quite warm, on the kitchen table. I 
asked her if she had turned the ma- 
chine off and she said no. She had 
defrosted for 14 years and never 
turned it off. So I am stumped! 


A. R. Poow 


too 


THEATER HEAT PUMP 
STORY GOES OVERSEAS 


Chrysler Corp. 
Export Div 
Detroit, Mich. 
Editor: 

Thanks for the publication of the 
Hong Kong theater heat pump story 
in the Dec. 31 issue 

I am making arrangements to send 
a few of these copies overseas, to a 
few of our Airtemp distributors who 
are not subscribing to the News. 
Most of the Airtemp distributors are 
subscribing to your publication how- 
ever, in an effort to keep up to date 
on modern trends of the industry 

KEN L. CRAPEAU, 
Airtemp Sales Manager, 
Export Division 


‘COINCIDENCE’ EXPOSES 
FRIEND, POST OFFICE 


Oklahoma City, Okla. 
Editor: 


On Sept. 28th, a friend of mine 
asked that I make a three minute 


talk to a dinner club. In fact he had 
already selected a subject and had 
it typed out for me, so being a good 
yes man, I promised 

Gave the talk on Tuesday night 


SURPLUS REFRIGERATION UNITS | 
BELT-DRIVEN HERMETICS 
1/8 HP. tf 10 HP. 


ANY QUANTITIES * MUST BE NEW 
Write, Phone Or Call For 
IMMEDIATE ACTION : 


TRACO Industrial Corp. 
455 W. 19 St. N.Y. 19, WAtkins 4-4302 
(Send for Troco’s complete list 


of sensational bargains) 


Oct. 2nd, to about 150 men, and 
hope that it was well received. Then 
on opening the mail Wednesday 
morning, Oct. 3rd, what should I 
read in “Inside Dope” but the talk 
I had given the night before, en- 
titled “Let's Be Hopeful.” A happy 
coincidence if I do say so myself 
Thought you might be interested 


A. R. MORIN 
Answer 


All we can say is that you ought 
to raise Ned with your local post 
office. That “Let's Be Hopeful” item, 
which you read Oct. 2nd before a 
dinner club, was published in the 
Sept. 24 issue of AIR CONDITIONING 
& REFRIGERATION NEWS. 


Possibly the friend who handed it 
to you on Sept. 28 gets better service 
from the Oklahoma City postmen 

EDITor 


‘OLDEST REFRIGERATOR’ 
DERBY GETS ‘NEWS’ ASSIST 


Strong, Carlisle & Hammond Co. 
Cleveland, Ohio 
Editor 

As you know, the Philco Corp. has 
just successfully wound up the 
greatest promotion in the form of 
the “Oldest Refrigerator Derby” that 
I believe was ever used by any 
manufacturer. 

We as distributors of Philco mer- 
chandise in a large metropolitan 
area were completely floored with 
the tremendous amount of entries 
received. To us the most important 
phase of completing this promotion 
was the correct separation of the 
bona fide old from the assumed old 
refrigerators 

Philco furnished us with quite a 
bit of information, and we were able 
to secure quite a bit from public 
libraries. However, the coup-de-grace 
was in the receipt of the Silver An- 
niversary copy of AIR CONDITIONING 
& REFRIGERATION News. Through this 
medium we were able to determine 
in many cases the actual time that 
manufacturers started to make a 
given box, and, of course, the list 
of manufacturers who were no longer 
in business was of inestimable help. 
You could not have timed an issue 
any better had you tried. 

May we say thank you for your 
timely help, and may AIR CONDITION- 
ING & REFRIGERATION NEWS have 
many more Silver Anniversaries. 

Wa. C. MOENCH, 
Sales Manager, Refrigeration 


TRY TO CORRECT MISUSE 
OF ‘MARKET RESEARCH’ 


Barrington Associates, Inc 
New York, N. Y 
Editor: 


You may recall that three years 
ago when Barrington was surveying 
the market for room air conditioners, 
we had a very helpful discussion in 
your office for an hour or so 

In the Nov. 26 issue, you gave an 
interesting editorial on “Ways of 


| Evaluating Independent Research.” 


We are concerned over the misuse 
of Marketing Research —particularly 
from the incompetent “Charletan” 
standpoint, and from the “market re- 
search entree to make a sale" stand- 
point. In fact, we are cooperating 
with the Association of Consulting 
Management Engineers, the Ameri- 
can Marketing Association, and 
others to try to stamp out such 


| practices. 


WALTER P. KUENSTLER 


AIR CONDITIONING & REFRIGERATION NEWS, 


F. B. Connelly Firms Name 
3 New Vice Presidents 


SEATTLE... The directors of the 


JANUARY 21, 1952 : 


G-E Credit Corp. Opens 
2 New Headquarters 


NEW YORK CITY 


19 


Robinson To Be Torrington 
Vice President of Sales 


Establishment 


TORRINGTON, Conn... The board 
F. B. Connelly Co. and the Connelly of new representation in Wichita of directors of The Torrington Mfg 
Acceptance Corp., associated Pacific Kans.. and Portland, Me, has been Co. have elected Dudley B. Robinson 
Northwest organizations with head- announced by the General Electrix to the position of 


quarters here, have elected three new Credit Corp 


vice president in 


officers Clarence J. Gideon will headquar- harge of sales, it 
Eldon N. Dean and Richard L. Con- ter in Wichita serving the southern was announced by 
nelly have been named vice presi- and western Kansas territory for the S. W. Farnsworth, 


dents of the merchandising company 


Kansas City office 


John F. Duncan president 


Clayton W. Hixon has been elected will work out of Portland in a simi- Robinson joined 
vice president of the Connelly finance lar capacity for Maine under the Torrington in 1949 
organization Boston office as sales director 

Connelly has also been named trea- In a recent change Walter C of the air impeller 
surer of the Connelly Acceptance Kopper has been appointed repre- division and had 
Corp. Dean was previously sales man- sentative in Boise, Ida, replacing W advanced to posi- 
ager of the merchandising company P. Monagle who returns to Salt Lake tion «of general 


The two Connelly organizations 
collaborate in the distribution and the announcement 
financing of dealers sales of appli- 


ances, television, and housewares 
throughout Washington and Alaska 
An associate enterprise, the F. B 
Connelly Co. of Oregon, serves that 
area from its headquarters in Port- 
land 


City as credit manager, according to 


Nelson Named Eastern Mgr. 
For Appliance Controls Div. 


MINNEAPOLIS — Taylor 
son, formerly vice president and sales 


D. B. Rebinson 


pr wr 


Bales 
to this election 


manager 


A Dartmouth 
Robinson 


college graduate 
had previously been affili 
ated with The Warren McArthur 
Corp., The General Fireproofing Co 
and was at one 
of Harding Bros 


time 
Inc 


vice president 
of Chicago 
G. Nel Torrington manufactures propeller- 


type fan biades and sentrifugal 

manager of the Titan Valve Co., blower wheels and rolling mill equip- 

Jahant Gets Deepfreeze Cleveland, has been appointed eastern ment for ferrous and non-ferrous 

Sal D el P sales manager for the Appliance metals, as well as slab molds and 
ales UVev opment ost Controls Div. of Minneapolis-Honey- 


well Regulator Co., 


NORTH CHICAGO, Illl..-James H 
Jahant has been named to a special 


recently 
president 


by 


John E. Haines, 


spring making machinery 
it was announced . 


vice 


sales development post with the He will be located in Honeywell's MISSING SOMETHING? 
Deepfreeze Appliance Division of Cleveland office, and will have re- 

Motor Products Corp. Ben G. San- sponsibility for the sale of water More and better useful 
derson, general sales manager, an- heater controls and other products information is yours for 


nounced recently 


of the division, except space heating 


the asking. See “What's 


During the past three years Jahant controls, in the area east of the New” page. 
was a district sales promotion man- Mississippi, plus the states which 
ager for the Westinghouse Electric border the Mississippi river on the Use Key No. for fastest service. 
Supply Co., Chicago west wn, 
7 


COMMERCIAL REFRIGERATION 


Thousands of 
refrigeration men 


have ordered these 


useful books. 


SODA FOUNTAIN 
REFRIGERATION 


INSTALLATION AND 
SERVICE METHODS 


Soda Fountain Refrigeration 
by Arch Black and Dean C. Seitz 


MANUAL NO. SF-1.-Development of mechanical refrigeration 
applications for soda fountains, creamer 
units Two-boiler units—construction, installation, 
service. Thermo-syphon systems for one and two-boiler units 
Service. Three-boiler soda fountains. Pressure and tempera 


ice cream cabinets, 


creamer 


My buses is: 


ARE YOU CHANGING YOUR ADDRESS? 
lf you are planning to move or want the NEWS sent to a 
different address, please use this coupon. Saves time and 


assures you uninterrupted service. Copy old address from 
NEWS wrapper if possible. 


This Information hetpe oo te mane the NEWS serve you better. 
Send to. AIR CONDITIONING & REFRIGERATION NEWS, 450 W. Fort St., Detroit 26, Mich. 


New address 
name 
company 
address 
eity tone state 


ate 


ture valves. Refrigeration of jar enclosures. Methods. Service 
valves and controls Liquid Carbonic fountains—installation 
operation, service Direct expansion Russ fountains Service 
complaints, remedies. 104 pages. Price $1.50. 


MANUAL NO. SF-2 Bastian-Blessing 1936 and 1987-38 hookups. 
using Frigidaire water coolers, complaints. and remedies. 
Brunswick-Balke-Collender 1986-37 and 1938-39 hookups, using 
Temprite flooded-type coolers. Pressure and expansion valves 
Accessory fixtures multiplexed to fountains—sandwich tables, 
back bar base Fountainettes Bob-tail units. Calculations 
and tables for determining load requirements, condensing unit 
sizes. Carbonator construction and service. % pages. $150. 


MANUAL 
operation, 


BO. SP-3--Ice cream counter freezer installation 
and service methods Service complaints and 
remedies for all types of counter freezers. Price $1.50 


BUSINESS NEWS PUBLISHING COMPANY 
450 WEST FORT STREET 
DETROIT 26, MICHIGAN 


See them at your nearest refrigeration 
supply jobber, or order from publisher 


COMMERCIAL 
REFRIGERATION 


COMMERCIAL REFRIGERATION 
by K. M. Newcum 


MANUAL NO. C-1.-The theory and principles of refrig- 
eration presented in a more complete manner than in 
household manuals. Properties of refrigerants, including 
effect on lubricating oils. Types of refrigerant cylinders, 


valves, and safety devices. Methods of drying and 
transferring refrigerants. 96 pages. 59 illustrations 
10 tables. Price $1.50 

MANUAL NO. C-2--Installation and service methods 


Detailed information on commercial condensing units 
and their component parts. Water regulating valves, 
both electric and pressure-actuated types. Flooded 
evaporators and low side float valves. Two-temperature 
flooded systems, 112 pages. 108 illustrations. Price $1.50 


MANUAL NO. C-3--Installation and service methods 
continued. Chapters on expansion evaporators, including 
blower units and all modern types. Thermostatic and 


temperature controls Refrigerant control valves 
Electric motors, starters, overload relays. 144 pages 
116 illustrations. 7 tables. Price $1.50 

gp cesreracenenenenneererenspconcerensnars — 
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! Business News Publishing Company 

450 W. Fort St. Detroit 26, Mich ee 

| Please send me Commercial Refrigeration 

| Manuals as follows copies of SF-1 

; SF-2 — SF-3 9 C-1 c2 On C3 O 
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Name 

| Address 

| 

S Ge. auicseus Zone State 

: Remittance Enclosed Bill Me 

| Books sent post-paid if remittance accompanies order 
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“Appliance Wholesalers’ Sales Drop 10% for First 11 Months of 'SI 


Parts Wholesalers’ Business Sales 
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‘“Lasily understandable - -- 
and a greal aid te sewice engineeri” 


REFRIGERATION PROBLEMS 
AND THEIR SOLUTION 


| In five volumes, J-1, J-2, J-3, JA, and J-5 
| ' by Paul Reed f 1, 42, 13, J 

Handy, practical, reference information for the refrigeration service 
engineer, “Refrigeration Problems and Their Solution’ 
so as to be of interest to salesmen, 
who want a fuller knowledge of refrigeration 


You'll like the way Paul Reed has organized his material 

and he writes clearly, making these books easy to understand and o 
pleasure to read. And because Paul Reed has such a wealth of 
practical knowledge of refrigeration, and years of experience behind 
dim, you'll find reading these books the next best thing to a person-to-person chat about your 
Conveniently cross-indexed for instant use, “Refrigeration Problems and Their 


is written and 


iNustrated users, and others 


fetrigeration problems 


Solution’ can provide ‘the missing link’ in your search for authentic advice on “how to make it work.’ 
VOLUME | VOLUME 4 
Measuring Temperature; What Heat Is; Tempera 
| ture Pressure Relationships; Components in the Cleaning Parts Before Repairs; Compressor 


Noise; Compressors In Parallel; Frozen Compres- 
sors, Service Problems; Overloaded Motors; 
Making Money In the Service Business; Absorp- 
tion; Evaporative Cooling; The Heat Pump; 
Comparative Cost of Fuels. 


Compression Cycle; Expansion Valves and Their 
Properties, Capitiary Tube; Float Valves; Heot 
~ Fxchongers, Ot-Refrigerant Mixtures; Control 
Air Circulation, Multiple Systems; etc 


VOLUME 2 


Condensers, Compressor Shaft Seals; Defrosting 
Evuppotors, Compressor Ot, Charging Refrig 
erant. Humidity and Alr Circulation; Carbon 
Dioxide, Use of Gauges; Trouble Shooting; 


Preventive Maintenance, Control of Molsture; way Car Refrigeration; Safety In the Field of 
Leuks, Core of V-Belts; Lapping Seals, Plates; 


Service Work; Mystery of the Hidden Moisture; 
| Service Charts Mystery of the Missing B.T.U.'s 


VOLUME 3 


‘Lost Time and Short Cuts; Refrigerants and 
‘Tablec, Mollier Chart, Two and Three Stage 
Camoression, Leaks and Moisture; Bectric Cur 
Single and Three Phase Systems; Motor 
Troubles, etc 


Settings 


VOLUME 5 


The Oj Cycle; Ol! Slugging; Copper Plating; 
Properties of Water Important In Cooling; Rail 


In Five Volumes J-1, J-2, 3-3, J-4, and J-5 
re‘ 


$1.50 per Volume 


USE THIS HANDY FORM 


Business News Publishing Co 
450 W. Fort St, Detroit 26, Mich 


Name. 
Piecse send Paul Reed's books as follows 

cepies J-1, $1.50 each RS hg fog 2 ra ar a 
copies J).2, $1.50 each 
copies J-3, $1.50 each Ds Caines bake Zone 
copies J-4, $1.50 each 

H copies J-5, $1.50 each Ns piesa. «netics 6 ate eee 

Chech for $ enciosed* ["] Bal me *Books sent post-paid if remittance accompanies 
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Chicago Electric Assn. 
Annual Meeting Date 
Set for Jan. 23 


CHICAGO. The Electric Associa- 
tion of Chicago will hold its annual 
dinner meeting for members and 
their wives in the Terrace Room of 
the Morrison hotel on 
Jan. 23, it was announced by Asso- 


ciation President Harry Alter, The 
Harry Alter Co 
A full evening of entertainment 


has been scheduled, including music 
during cocktails at 5:30 and dinner 
at 7, followed by a headline stage 
show After the show, music for 
dancing will continue until midnight 

To get away from the formal type 
of program, Alter said, committee 
reports will be included in souvenir 
dinner menus, and members may 
read the reports at their leisure 

The only “serious” business of the 
evening will be the introduction of 
the 10 individual prize winners in 
the Big-Ten Sales Booster Contest, 
and the announcement of the grand 
prize winner chosen from among 
them who will be presented a cash 
prize for $400 


Ewert To Manage Office 
Sales for White-Rodgers 


ST LOUIS Jack Searls, vice 
president in charge of sales of White- 
Rodgers Electric Co., has announced 
the appointment of Richard H. Ewert 
as general manager, office sales di- 
vision. His responsibilities will em- 
brace all inside sales activities 

Ewert was formerly assistant 
sales manager and mechanical en- 
gineer of Illinois Gear and Machine 
Co., Chicago, and more recently was 
staff engineer, Barco Mfg. Co., Chi- 
cago. He is a graduate of Illinois 
college, Jacksonville, and of Massa- 
chusetts Institute of Technology in 
mechanical engineering 


G-E Vacuum Cleaner Display 
Unit Permits Customers To 
Prove Cleaner's Efficiency 


BRIDGEPORT, Conn A new 
demonstration and display unit, 
where sales prospects can actually 
test vacuum cleaner efficiency, is 
being made available to General Elec- 
tric distributors and dealers 

Occupying a floor area of only 4 
by 2', ft. the unit consists of a 
modern, natural-wood table with a 
full-length display shelf; a rug; and 
a kit containing dust, grit, and lint 
for demonstration purposes 

For a one-minute sales demonstra- 
tion, the salesman needs only to 
sprinkle dirt on the rug, vacuum 
clean part of it, then allow the pros- 
pect to test the cleaner on the re- 
maining soiled portion 

The table and rug are priced at 
$39.50. No charge is made for the 
demonstration kit 


(His business paper 


... of course) 


This business paper in your 
hand has a plus for you, 
because it's a member of the 
Associated Business Publica- 
tions. It's a paid circulation 
paper that must earn its read- 
ership by its quality. And 
it's one of a leadership group 
of business papers that work 
together to add new values, 
new usefulness, to make the 
time you give to your business 
paper profitable ume 


Wednesday, © 


SLANTS 


on Service 


Slants on Service” is @ new 
package” devised by the NEWS 
to meet the needs of its busy 
readers im the service and con- 


tracting business 


New Replacement Control 
Must Be Right Side Up 


New replacement control which 
Westinghouse is beginning to intro- 
duce for most models of its refrig- 
erators is the M line type being used 
in current models 

Relays employed in these controls 
are of the solenoid type, which means 
that these new replacement controls 
must always be mounted right side 
up if they are to work properly 
Should the word “top” not appear 
on the control, the elongated hole 
or slot is always on the top and will 
indicate to the serviceman which way 
it should be installed 

The new control has special mount- 
ing brackets, and in some types 
beveled gears, to adapt the M type 
control for the various replacement 
models 


Several Causes Can Make 
Overload Stop Compressor 


When the compressor is kicking 
off on overloads, the serviceman 
would do well to check the following 
suggests T. A. Williams of Worth- 
ington 

Is the unit getting enough water” 
Are the water lines large enough” 
Are the belts too tight? Are the 
power lines large enough? Could 
there be a loose contact or a defec- 
tive relay? Is the 
charged” 


system over- 
Are the filters dirty” 

Voltage and current supply should 
be checked against the name plate 
rating, Williams advises. Water sup- 
ply should also be checked by taking 
readings of inlet and outlet tempera- 
tures as well as g.p.m. This data 
should then be compared with unit 
specifications and readings taken at 
time of installation 


Admiral To Sponsor Radio, TV 
Coverage of 2 Sports Events 


CHICAGO —- Sponsorship of the 
radio and television coverage of two 
sports events in 1952 has been re- 
newed by Admiral Corp., Seymour 


Mintz, advertising director, an- 
nounced. 
Admiral has purchased exclusive 


rights to the Chicago finals of the 
Golden Gloves boxing tournament to 
be held March 7, 1952, and to the 
All-Star football game to be played 
here on Aug. 15, 1952 
According to Mintz, the 
will be transmitted 
over DuMont 


telecast 
coast-to-coast 
facilities, while the 


Mutual network will carry the broad- 
cast of both events. 


Any man with business on his mind puts his mind 
on his business paper. The Best Informed Men in 
your Field somehow find time 
their scarcest commodity . .. to read, not a page or 
two, but thoroughly 
such reading pays off in new ideas, fresh approaches 
to tough problems, a constant touch with new 
products, new materials, new tools. Read every 
issue, editorials and advertising Both are jamful of 
news and “how-to” that will keep you one of the 
Best Informed Men in your Field, too. 


..even when time's 


And regularly. You'll find 


Air Conditioning & Refrigeration News 


One of a series of advertisements prepared by THE ASSOCIATED BISINESS PUBLICATIONS 
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AIR CONDITIONING & REFRIGERATION NEWS, 


This 9-cu. ft. Gibson refrigerctor feotures a 

width Freez 

quvick-chill tray, gloss crisper chest, and tilt 
ovt vegetable storege basket. 


45-\b. full 


What Was New 


At the Winter Marts 


New dehumidifier introduced by Victor Prod 
vcts Corp. features compact design, will 
retail for $123.50. Constructed to remove 
3 gols. of moisture from the air in 24 hours, 
the Victor dehumidifier measures 13% in 
wide, 13% in. deep, and 18% in high 


locker, full width 


The Westinghouse double-oven Commander range features the 


| The 4-cu. ft. 


28 in 


Super Corox’ 


‘Quictrez 
er introduced by Sonitory Refrigerator Co 
ot the moarts occupies 4% ft. of floor space 

' and will retail at $197.50. 

deep, ond 38% in. 


unit thot comes to red hot heat in 30 seconds. 


upright home freez 


it is 24 in. wide, 
high. 


“Debonaire” 
can circulate 2,700 c.f.m. of air in 
all directions, stands 20 in. high and has o 


Westinghouse 16-in. floor fan, 


which 


22-in. flat top surface which enables it to 
double as a coffee table. A specially de 
signed Micarta plastic serving tray may be 
tucked away benecth the fan's top plote 
Fan sells for $54.95; serving tray for $9.95. 


New Westingh deh difi which re 
moves 3 gols. of moisture from the air in 
© day stands 2 ft. high, weighs 100 !bs., hos 
styled cabinet Available os on accessory 
is @ timer clock which turns the unit on and 
off for predetermined periods each doy 


details. 


We will buy for cash your excess inventories of compressors, 
motors, belts, fittings, controls, or other equipment. 


Inventory Surplus 
WANTED 


Send 


HARWOODE EXPORT CO. 
438 Lafayette Street 
New York 3, N. Y. 


Coolerator Meeting -- 


Concluded from Page 1, Column 2 
counterbalanced lids, cylindrical lock 
built into a chrome and gold latch 
handle, ebony-moulded collars perma- 
nently vapor-sealed to the cabinets 
interior light, wire baskets, leveling 
gliders, a new “handy-stor” divider 
separating the bulk storage com 
partment in the bottom of the cabi- 
net into four sections, and a “porta- 
tray” for extra storage space and 
for carrying foods to and from the 
freezer 

For normal storage the freezers 
operate at zero but will produce -10 
for quick freezing, according to the 
company. “Child-proof” temperature 
controls cannot be accidentally turned 
off unless the unit is disconnected 
from its power source, Coolerator 
said 

Model FA-105 has a 
pressor using “Freon-12" and a sta- 
tic condenser, and will hold more 
than 365 Ibs. of food. The other two 
freezers are powered by ',-hp. com- 
pressors using “Freon-22" and fan- 
cooled condensers. Model F-130 stores 
450 Ibs. of food and model FA-184 
640 Ibs 

The cabinets are lined with 4 in. 
of insulation said to be “jet packed” 
under pressure to prevent sagging 
and bald spots. Excessive packing of 
bottom insulation when the freezer 
is filled to capacity is reportedly pre- 
vented by a suspended liner 

Each model carries a 5-year war- 
ranty. In addition, the company pro- 
vides a free 5-year protection policy 
against food loss due to mechanical 
failure. The policy with model FA-105 
is for food loss up to $150, that with 
model FA-130 for loss up to $175, 
and that with model FA-184 for loss 
up to $200 

Rees said Coolerator would show 
eight new ranges and seven “com- 
pletely new and highly styled” refrig- 
erators at the Feb. 22 meeting. The 
new refrigerator line will also in- 
clude several automatic defrost 
models. 

Introduction of the 
mark the completion 
phase of the 


‘\-hp. com- 


new line will 
of the first 
Coolerator expansion 
program. The second phase, a record 
national advertising campaign, was 
launched in December under the spon- 
sorship of IT&T, who purchased the 
Coolerator Co. in August 

Full page, full color, electric range 
advertisements appeared in the Satur- 
day Evening Post, Ladies Home 
Journal, Good Housekeeping, Better 
Homes & Gardens, McCall’s, Farm 
Journal; and black and white inser- 
tions appeared in Time, Newsweek, 
and U. 8. News and World Report 

This ad program will be continued 
showing full page color ads of the 
new freezer line which is available 
for immediate delivery 

Further expansion plans will be 
announced at the February conclave 
with the introduction of a complete 
new merchandising and sales promo- 
tional program spearheaded by an 
even more intensified national adver- 
tising schedule, Rees stated 
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21, 1952 


Pertection Range Mode! | 300 


Perfection Announces 
2 Budget-Designed 
Electric Ranges 


CLEVELAND Styled for budget- 
minded shoppers are two new electric 
ranges currently being announced by 
Perfection Stove Co. One is a 40-in 
model, the other 36 in. wide 

Model L 401, the 40-in. range, has 
a divided-top, four-fast-heating 
double-coil Chromalox surface units, 
one a 6-in., 1,600-watt “High-Power” 
unit, each with seven heat speeds; 
and a 6-qt. multi-use deep-well cook- 
er with an auto-lift element 

The “Flavoramic” oven has electric 
clock and timer for fully-automatic 
operation. The broiler on the range 
is placed at a convenient height for 


efficient operation. The concealed 
bake unit is 2,100 watts and the 
broiler unit, 3,000 watts, according 


to the company 

There's an extra-large food-warm- 
ing drawer, heated by a 400-watt unit 
with manual switch, and drawers for 
utensil storage 

A manual “time-chimer” is located 
on the control panel along with both 
standard and clock-controlled electric 
outlets 

The model L 401 is finished in 
white titanium porcelain enamel, has 
an exclusively-designed streamlined 
surface lamp which illuminates the 
control panel and cooking top of the 
range 

The 36-in. model L 300 is also a 
divided-top range, with four Chroma- 
lox surface units with capacities from 
1,250 to 2,100 watts 

There's a banquet-size oven, with 
automatic heat control and a smoke- 
less broiler adjustable for fast or 
slow broiling. 

A large double compartment to 
the left of the oven-broiler provides 
storage space for the tallest kettles 
Available as an accessory is a lamp 
which illuminates the surface of the 
range 

Like the 40-in. range, model L 300 
is finished in white titanium porce- 
lain enamel 

The L 401 is priced at $299.95 and 
the L 300 at $184.95. Both prices in- 
clude Federal excise tax 


N.Y. BBB Moves Against Misleading Ads-- 


(Concluded from Page 1, Column 2) 
review and discuss with the bureau 
current advertising practices and 
will hold hearings in instances where 
an advertiser disputes a charge by 
the bureau of violation 

The second main element of the 
plan is the placing of direct respon- 
sibility on all advertisers to provide 
substantiating proof to the bureau 
for any advertising claims that may 
be questioned 

It also makes clear that if the 
procedures of self-regulation are not 
observed by the individual adver- 
tisers the bureau will take such steps 
as may be deemed appropriate, in- 
cluding publicity and referral to law- 
enforcement authorities, to protect 
the public interest 

The plan was developed in a series 
of meetings with advertising execu- 
tives of metropolitan newspapers, 
major television and appliance dis- 
tributors, and a representative cross- 
section of retailers. In operation it 
would work as follows: 

Any advertiser whose advertise- 
ment is considered in violation of a 
particular standard will receive a 
registered letter from the bureau 
advising of such violation and re- 
questing written assurance within 72 
hours it will be discontinued. 

Copies of the bureau's letters will 
be sent to all advertising media 
carrying the offering, as will a copy 
of the advertiser's reply. If the 
advertiser believes his offering to be 


in conformity with the standards he 
will so advise the bureau, and, at the 
bureau's request, will furnish sub- 
stantiating evidence. 

If the bureau concludes that the 
evidence submitted fails to support 
the advertiser's position, the adver- 
tiser may then request that the 
advisory panel consider the matter 

Continued violation of a given 
standard after due notice and advice 
to the advertiser, or continuous and 
consistent violations of various 
standards, even though individual 
corrections have been made in each 
case, will result in the bureau's tak- 
ing further appropriate action in the 
public interest. 


Victor Dehumidifier - - 


(Concluded from Page 1, Column #2) 
in 24 hours. The container is easy to 
remove and carry without spilling. If 
desired, a hose can be connected to 
a drain 

The unit plugs into any 115-volt, 
50-60-cycle, a.c. outlet. The cabinet 
is finished in beige hammered steel. 
The evaporator is constructed of non- 
ferrous metals. A four-bladed fan, 
8% in. in diameter and powered by 
a 4-watt motor, moves approximately 
200 c.f.m. of air. 

This new dehumidifier will be on 
the assembly line by early spring, the 
company declared. It will retail for 
$123.50. A five-year protection plan, 
at smal! extra cost, covers the unit. 
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Kalamazoo Directors 0. K. 
Sale of Stove, Range 
Business to Kelvinator 


KALAMAZOO, Mich 
Kalamazoo Stove & 
have approved the 
stove and range business to the 
Nash-Kelvinator Corp. and stock- 
holders will vote on the proposal on 
Jan. 25, the company reported re 
cently 

Under terms of the sale, Nash 
Kelvinator would get the firm's tools 
dies, assembly, and checking fixtures 


Directors of 
Furnace Co 
sale of the firm's 


on both the 30 and 40-in. gas and 
electric ranges, the in-process and 
purchased parts inventory for the 


30-in. series, some 3,900 finished 40 
in. ranges, some 4,000 ranges in 
process and yet to be made, and a 
quantity of sheet steel and ename! 
ing iron 

Nash-Kelvinator would not get the 


right to use the Kalamazoo name, 
however. Nash- Kelvinator would be 
required to transfer operations to 


its own plants by March 1 
Kalamazoo will continue to manu- 
facture furnaces and some defense 
items. Directors report that the com- 
pany’s range business over the past 
three vears and 11 months has been 
poor. Net loss from the range busi- 
ness in the first 11 months of 1951 
amounted to $290,629 as compared 
with an over-all net loss of $158,721 


¢ 


for the company 

JUST ASK US! 
Turn to “What's New” Page for 
useful information on new products. 
oo > 

~~ = 


i+ tailor-made 


fa. 


j 
+} 


r v w MANITOWOC ll 
PUB ZERD) 


 gally 7% sq. ft. of floor spoce . . . 
| wp te 18% cw. ft. of storage space! 


There's a real 

premium on floor space in 

most homes these days. That's one 
big reason why Mr. and Mrs. America 
are buying more Sub-Zero freezers 

than ever before. They save lots of 
space and have their frozen foods at 
their finger tips (instead of having 

to “dive” for them). No wonder 

that Manitowoc Sub-Zero has 
become such a popular and 

profitable line to handle! 


18%) ov. fr 


| 
Look at these features! 
W® Cleon, Simple Design 
W Seporate Comportments 
& Cold-Hold inner Doors 
W Thermo Seal Protection 
W Fibergios Insulation 
W Sevied-tor-Life Compressor 


Gentlemen 
Please rush me al! the facts on your Sub Zer: 
freezers and the new Ten ten combination 


Name 
Title 
Company 
Address 
City 


Distributor Dealer al 


MANITOWOC EQUIPMENT WORKS 


A Division of Monitowod Shipbuiiding Co 
MANITOWOC WISCONSIN 
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AIR CONDITIONING & REFRIGERATION NEWS, JANUARY 21, 1952 


PATENTS 


Week of October 30 


— 


157) rOOn FRESERVING AnD 
COOERING DPVICKR Baiph MB Shaw, Jr 


Liges Pers. @ J. aeniquer to Pee 
seh Teel & Mechine Co Phriiadeiphia 
re « coryeorethie oO Peassyivenie. Appl 


‘Gen Jen Th 1008, Gertal Bo 
im. 4) 


veils (C1 
ano ‘\4) a 
| - 


@ 

‘al 
tap] | | 
ot EN Machen 


‘24% OOOLANG UNIT SUPPORT 
STRUCTUME Hari Gunnar Boren 
’ Sweden aetigner to Aktle 


birelas, Bteckhoim, Sweden, « 


rpereu “ Gaeeden. Application Nov 
8 1048, Berta) 4 BAHL 13 Claims (Ci 
ao 
a 4 
- 
” 
' 
‘pi 
, t 
« ~ f ! 
i are 
” aid 
157315) BEPRIORRANT EXPANSION 
VALVE Marois a Lange, Webster 
MM». aeviguor to Sporlan Vaive 
Loews, Mo * corporation of 
Avplicatgon Oct. 6, 1947, Serial 
No Teele 6 CWwilte (Cl @-4) 
| y | 
** ° 
i ot efrigerant system of mpres 


EXPANSION VALVES 
SOLENOID VALVES, ALL TYPES 
REF. FITTINGS and PARTS 


ANY QUANTITIES * MUST BE NEW 


‘ 


Write Pane Or Coll For. 

» IMMEDIATE ACTION 
TRACO Industrial Corp. 
455 W. 19 SiN, 19, Watkins 4.4302 
(Bend fer Traces complete lint 


ef rensgtenal bergeoins 


ot ndenser evapenator type miuding 
“ her tewsetati ei penawer * tegether 
with « (her one lev for actu 
time OU alive anid device including « 
A ond « fuid-charged thermal 


ne ‘ meane translating fluid «x 

panaion will the sneing unit. t the 
‘ f a tuathrt f wame the ohaihg 
ne { hambered haractertat te 

’ . fae 1 material wit? he 
' ' 1 ew ’ f he ceneitig anit 
pr « . sug inher | nienming sur 
te « “ aa nase having « pre 
i ar n wer ' f + rface sree 
‘ tro " ’ fw naing 
' . ie ‘ af ape hat the 

‘ - ne nit 


2.0712m8 BEFRIGERATING APPARA. 
TUS. Wilford HM. Teeter, Dayton, Ohio, 
aesignor to General Motors Corp., Day 


ton, Otic, & corporstion of Delaware. Ap 
plication May 4, 19468, Serial Bo. 95,018 
o2 #9) 


Claims (Cl 


stratified 
thee f th " 


£573,588 PLATE TYPE REFRIGER. 
ANT EVAPORATOR. Thomas O. Lester, 
Downers Grove Township, Du Page 
County, D., assignor to Kold.Mold Mig 
Co., Lansing, Mich, « corporation of 
Michigan. Application Jan. 3, 1947, Serial 


No. 720,128. 3 Claims. (Cl. 63-126.) 
~ 
, ° * 
a 


A hele r evaporator comprising a 


tainer formed fron ' pal { spaced 
“part «ide walls ined together in fluid 
tight engagement throughout their perim 
ter + pir f elongated rods of ser 
pentine shape betweer said side walls 
ald = renet tearing f similar shape and 
paced apart throughout their linear ex 
tent ach f eaid rowte having the on 
ithoms thereon spaced from eact ther 
mid tote being united with said side 
wa th ihout the linear extents of said 
rode and operating with said side walls 
t tivicte waid fhtainer int A serpen 
tir refrigerant passageway and 4 space 
fh s @utecth elution, and means on 
sald evn ator for oupling the ends of 
«it paesageway t a refrigerating anit 
DESIGNS 


165,090. BOOM COOLER OF THE WIN. 
DOW TYPE. Carl W. Sundberg, Detroit, 
Mich. assignor to Carrier Corp. 


Subscribe Now 


refrigeration, commercial 


ing, and contracting. Only 


! 

| 

! 

! Gentlemen 
| 

j $5 enclosed 
I 

Name 
Company 

; Street 

City 

4 


Receive the greatest trade paper in the Industry Arm 
Conprriovene & Rernicerarion News. Published every week 
Brings vou latest mews and vital information on household 
refrigeration, air conditioning, 
home freezer; manufacturing, distributing, retailing, servic- 
$5 per vear, 52 


Fill in coupon and mail today 


AIR CONDITIONING & REFRIGERATION NEWS 
450 West Fort Street, Detroit 96, Michigan 


Send the NEWS for one year. 
) Bit me [) Bill the company 


Zone 


issues. 


State 


1-21-82 


SE EE ES SS Se ee ee ee ae 


Syra. 


om, B YY, « por at De 
Application Aug. 11, 1966, Serial Bo. 11,- 
729. Term of patent 3), years. (Cl Des— 
) 


design for «a room cool 
er of the window type as shown and 


Week of November 6 


2571004. RBEFRIGERATION APPARA. 
Tus, INCLUDING DEFROSTING 
MEANS. Thomas W. Binder, Maplewood, 
S. J. Application July 13, 1946, Serial Bo. 
683,369. 7 Claims. (Cl. 62-3.) 


4 . 
’ 22 
t 
” 
7 —4 
i r 
! s refrigeration t for matr 
sinmir ‘ eft sted pa at a gf d 
' a . thiper ut ' nbina 
f ‘ aporator p ned witl 
frigerat pa ' mp ' 
i erat ' ' at 
lenee tt pt od frig - 
' ' at t t ' va 
’ . ‘ * ' t ir 
‘ r pa x x 
per ' ‘ ' r ne prwet 
! ‘ t t f aid Vaporator 
wt wi pr u f he 4 
r ut A predetermut value and 
a } has s t pa t int whict r 
. rant flaw ‘ ‘ x ate wher th 
¢ snd) pressure-responaiv 
‘ por th pr r at tl 
' t the Mmpreseer art th n 
we when th pressure reaches a pre 
letermined valu whereby during the te 
! ting perati uw frigerant which 
flows throwgh aid by-pass ia compressed 
by th pera n of tt mpresasor there 
by t irculate refrigerant through the 


em luring the defrosting peration 


2,574,248. REFRIGERATED DISPLAY 
CASE. Edward F. Brill and Orval W. 
Schroeder, Milwaukee, Wis. Application 
Nov. 26, 1948, Serial No. 62,144. 16 Claims 
(Cl. 63—#89.5.) 


refrigerated 
abinet having a front wall 
s back wall and end walla 


dieplay cus 
4 bottom wall 
« plurality of 


package ntainers positioned within said 
abinet and extending lengthwise of the 
ibinet with the bottoms thereof paced 


upwardly abowe the bottom wall of the 
abinet to form a betton 
between, said package 


apace there 
containers having 
extending upwardly 
said bettom space and between said con 
talners: also upwardly from said bottom 
space and along the back of the rear con 
tainer and the front of the front con 
tainer, means for refrigerating and cir 
means for directing the re 
frigerated air through said bottom space 
and upwardly through said vertical spaces 
means for directing the refrigerated air 
forwardly from the tops of said vertical 
spaces over the tops of the packages in 
the respective containers, and means for 
directing the air directed forwardly over 
the tops of the packages to said refrig 
erating and circulating means for re-re 
frigerating and recirculating the air as 
set forth 


vertical spaces 


ulating air 


uae REFRIGERATOR DOOR 
‘CH. Angelo Colonna, Wynnewood, Pa. 
Application March 17, 1948, Serial Mo. 15,- 
471. 11 Claims. (Cl. 292—167.) 


. 
, 
a2% 
eo 


natruction 
having an 
sdapted to be disposed on the front of a 
lout a bolt case 
m th rear f the door 


omprising «a 
opening therein 


adapted to be disposed 
means fixing to 


gether said plat and said case in spaced 
relation with respect to each other a 
pair of substantially parallel plates fixed 


extending toward said 
parallel plates having 
ts therein. a bolt disposed in said bolt 


Ase ‘ rank pivoted to said parallel 
plates intermediate its ends and pivoted 
‘ ne end to said bolt, a link pivoted to 
the pposite end f said rank, means 
arried by said link and operable in said 
siots guiding the movement of said link 
and a part {f said nk slidingly contact 
ing sald handle whereby movement of 


said handle 
perate said belt 
nent { said 


mh said bolt 


is transferred to said link to 
through pivotal move 

crank and means reacting 
pposting the retraction there 


OESIGNS 


| i 
1 J 

The ornamental design for a refrigera 
tor, substantially as shown and described 


SS 


Perlick Purchases Rights 
To Minn. Mfg. Co. Items 


MILWAUKEE 
patents, tools, 


Purchase of the 
patterns, and inven- 
tory of Ace, Foam Control, beer. 
water, and seltzer faucets of the 
Minneapolis Mfg. Co., was announced 
by the Perlick Brass Co. here 

The purchase of the manufacturing 
rights to these products rounds out 
the Perlick line of beer and soft drink 
tapping and dispensing equipment, 
which also includes bottle coolers, 
walk-in coolers, and brewery fittings 

Perlick will go into manufacture 
of the newly purchased line in its 
large Milwaukee plant, within a short 
time, and will supply demands with- 
out interruption 


Search your plant for iron and steel 
scrap... help our country to get enough steel 


It takes scrap . . . to make steel. 


Multiply the amount of iron and steel scrap in your plant by 2... that's 
the amount of steel that could be made if that scrap were salvaged. 

Today, there's not enough scrap coming in from normal sources to keep 
steel mills and foundries producing at capacity. 


p Dens. ~=| YOUR JOB IS CLEAR 
yt —GET IN THE SCRAP 
“wane crea, |= ORDA TO KEEP Stent CommNS 
ee NON-PERROUS SCRAP IS NEEDED TOO! 


AIR CONDITIONING & REFRIGERATION NEWS 


pages. 


readers will testify. 


Here is 


brisk, interesting style . . 
HOW 


firm sells 


a 65-year-young 
salesman 


goods more profitably. 


HOW TO SELL YOUR SALESMEN 
ON SELLING... 


ONE FOOT IN THE DOOR 
by George F. Taubeneck 


The first humorous book on merchandising. You will 
laugh—learn—profit while you relax with this popular 
book for businessmen. 400 entertaining, laugh-provoking 
Immensely enjoyable, as thousands of $ 00 

A best-selling book..... 300 


THE MARSHAL’S BATON 
by George F. Taubeneck 


another 


valuable addition to every businessman's 


Mbvary. GOO big pages.......-cscscccesees $500 


— JUST OFF THE PRESS — 
And Now—Brand New—*“The Appliance Dealer's Handbook” 


BOTH FEET ON THE GROUND 
by George F. Taubeneck 


The greatest book on appliance merchandising ever written. Written in 
. with a wealth of “case histories” showing you 
a Chicago Dealer secures prospects for pennies each —25% of 
the salesmen of a large appliance house sell 75% of the electric ranges — 
400 refrigerators a year without 
-to build a profitable service business simply managed . . . and 
many, many more solid, tested, and proven ideas to help you sell more 

Over 600 pages crammed with sales and $595 
management ideas you can use TODAY! gkakeden wane 


~~ = = @ @ = CLIP THIS NOW! MAIL TODAY! = eae eee 


& CONJURE HOUSE. DIVISION, Business News Publishing Co. 1-21-52 § 
' 450 West Fort Street, Detroit 26, Michigan 1 
ry Send (1) One Foot in the Door, $3.00 [) The Marshal's Baton, $5.00 ' 
' -) Beth Feet on the Ground, $5.95. © Check enclosed [) Bill me. ' 
Name .....ccccccescncccaveccevecvcwetevcesvesseesoccsccesees | 
iP CIEE, ccusecnectoarsuksonhewte i aece eckavieeas ONE cineca eine 
_ ‘ 


book by 


George F. 
Taubeneck—an “advanced course” in sales manage- 
ment as a follow-up to his immensely popular One 
Foot in the Door. The distilled wisdom of 29 of 
America’s top sales-minded executives. Received en- 
thusiastically by industrial executives everywhere—a 


important 


an outside 
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¥ 165,00. REFRIGERATOR. Peter Muller. 
| es weak Diner re eee 
eI inghouse Electric Corp., East Pittsburgh, 
BE Pa.. & corporation of Penasyivania. Appli- 
; cation Feb. 1, 1951, Serial Ho. 4,004. Term 
—SS ee A Ry of patent 14 years. (Sl. Dée7T—2.) 
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AIR CONDITIONING & REFRIGERATION NEWS, 


Government Contracts 


PROCUREMENT INFORMATION 


cylinder gas 
pressed and 


a 4 
liquefied nitrogen 1s 


> : 
s2- 1398) 


The following is he list of proposed procurements issued by the , water pumped . . . 
various indicated S. Government procurement offices. This ‘*!¥* ~ —~ ate — ae 1298) — 
list is compiled a made available daily on a free pick-up basis y preases am =~ ed oxygen. pan <<" wel oe 7 

pective bidders may obtain complete bid sets by a request alve cylinder 7 fe | 641 Ny a Jan 52 
te the purchasing oties under which the purchase is listed in gas sulfur dioxide, packed -52-1 
this Synopsis. Be sure to identify completely the bid invitation type tind . — ENG 36 tee 
you wish by including in your request the item description, the aive, cylinder. liquefied 15975 29.43.1288) elias 
invitation number or reference number and the opening date gas. freon. packed type 108-52-139R) 
Mebile District, Corps Of Fagineers, P. O. Bex 1169 Mebile 7 
DEPARTMENT OF DEFENSE Alabama . E 
Refrigerators K-19-4 2 a ENG-01 » Feb 52 

It is mot necessary to refer solely to the issuing office for O76 3 

adeneae data on a bid invitation issued by any of the follow Ice cream cabinets K-4 Bea ) Feb 52 


Center 


Watertown Arsenal 


Office 
on @ purchase unless it is 


S. Army 
Detroit Arsenal 
tan Arsenal Rock 


any ether pure 


Ordnance Offices 


istrict Office nearest you 


Springfield Armory 


Ordnance Tank Automotive 
Frankford Arsenal 
Island Arsenal 
and Watervliet Arsenal 
tion on any purchase listed by any of those 
obtained from the Ordnance rf 

dress is on file in your nearest Department of Commerce Field 
Do not ask an Ordnance District Office for information 
listed by one of the above-named Air 
Offices. Ordnance District Offices de net have information on 


Picatinny Arsena! 


Complete informa 
Offices alone can be 
Its ad- 


Deseription 


ditioning filte 
Services 
2a. t 


General 
Room 


Business Service Center, 
Adm 


Admntabetration 
s Court House, 


GENERAL SERVICES ADMINISTRATION 


Quaatity Reference ap. me 
Ne. te 
Regien 3, General Services 
istration, Weshingtes Bu Db ri 


WOOK) « J -6389- R 


f 


r 
Chicage 


tef t ’ ia oH 
Invitations for Bids numbers will be followed by the letter Semen isang Py an ~ Region &, Building 41 
‘B Requests for proposals or quotations will be indicated in Federal Center, Deaver, Celerade ? . 
this column by the letter “Q” or, if numbered. the number Fans. electric, floor type 100 ea 643 } 
will be followed by the letter “Q.” ge y F, 
circulating 
Deseripti uantity Invitati » 
scription Quantity Invitation Opening CONTRACTS AWARDED THROUGH JAN. 11 
Commanding Officer Detroit Arsenal Centerline, Michigan Description—Contractor and Address 
neers pe - — - 59.199 7 . Ships Parts Contre] Center, Naval Supply Depot, 
Valve acy Arug r Bvuawgr7 | 2 eq S282 4 Feb 52 etRanicsburg, Pemassivaaia aye 
27 commer pack Repair parts for refrigeration « -—_ ~~ nt..3950, $28 588.—Frick 
ey ‘ » a a on on 259 os ao sen rob § Co 720 Bre ay ae ay. Waynesboro a 
veer wit 3 16. a pe ar nes — 13-1228 4 Feb 53 Repair parts for heat transfer equipment.-7364, $39.355.-Dia 
7 o, ORBIT « ~ mone ower Sr alty C "p Lancaster, Ohio 
lg mr CO MEEESI export aives and repair parte 17.433. $104.509...Foster Engineering 
Co., 835 Lehigh Av Union, N. J 
Chicage Quartermaster Depot, Quartermaster Purchasing Repair parts for refrigeration equipment.—3313 $36 685. Alco 
Division Chicage, Hlinois al 865 Kingsland Ave. St. Louis, Mo . 
Refrigerators and compo 317 «© 52-346R 5 Feb 52 Temperatur gulators and repair parts. 7061 $151. 328 
Sauie ieee wale 10139 , Robert Shaw-Fulton Controls Co. Fulton Syliphon Div.. Knox 


Philadelphia 
Street, 
v 


District, Corps Of 
hiladelphia, Pennsylvania 
alve, cylinder, gas 
pressed and liquefied. an 
hydrous ammonia 


Pngineers, 


com S000 


alve, cylinder, liquefied 25135 
gas hlorine packed type 
alve, cylinder. gas 10988 


pressed and lique fied ‘hydrogen 


‘alve. cylinder, liquefied wi6 
gas. methyl, chloride 
‘alve, cylinder, gas com 5853 


pressed and 
oil pumped 


liquefied nitrogen 


ENG 
109-52 “1398) 
E. 


109-52-139B) 


ville, Tennessee 
Picatinny 
‘emperature 


121 Nerth Bread 


21 Jan 52 


21 Jan 52 

Grand St El a 
Corps Of gt 
8629, Philadelphia 1, 


21 Jan 52 


Cooler (excee 
New York 16 


Dever, 


(ENG-36 ratus.—2 ea $28 47 
109-52-113B) Bowser. Ine 
Department Of Commerce, 


Jan 52 Air conditic ning ant 
Inc 2519 Gilbe 
Jan 52 Aviation Supply Office, 


de $250,000) 
N.Y 


New Jersey 


appes atus.—1 ea —Humidity testing appa 


Bowser Technical Refrigeration div 
Maritime Adm., Washington 25, D. ¢ 
Davia Engineering Corp 164 OE 
iN 
Ss. Army, Philadelphia District P.O. Box 


Bonney Ivania 


Industries 


Vhiladeiphia tl, Pa 
ordley and Hayes, 433 Fourth Ave 


exceeds $280, 680) Keco 
incinnati 6 hi 
Pa) Pe | mean — " 


IMPORTANT 


REPRINTS FROM 
Air Conditioning & 


Refrigeration News 
At your request, AIR CONDITIONING 


& REFRIGERATION NEWS is feoturing re- 
prints of articles which have appeared in 


the NEWS. Each 
chest of information and new 


is a virtual treasure 


ideas. 


You'll agree they're easy to understand 


and a pleasure to read . . 
times over their small price. 


. worth mony 


The World Market for American Ais 


Conditioning & 


Refrigeration Equip- 
ment, by Eugene Hesz. University of 


Detroit instructor, formerly 


with 


Chrysler Export Corporation, provides 


trustworthy 


information on the most 


profitable export markets, foreign cur- 


rency exchange difficulties, and 


trade 


restrictions for over 100 regions; the 
only analysis of export sales of this 


industry available 
. 


Speaking About 
actual 


Price $2.00. Key 1. 


‘Trade-Ins’ relates 
experiences which prove that 


you can deal profitably with trade-ins 
You'll like this authoritative advice on 


how to acquire trade-ins, how to 
mine value, to 


deter- 


recondition, and, the 


all-important factor, how to resell at a 


Price $50. Key 2. 
2 


profit. 


Servicing Hermetics In the Field, by 


Arne Perttola, 
lished in 


includes articles pub- 
the NEWS from April 16 


through August 6 of this year. It 


contains factual 


information on how 


and when to repair a hermetic unit in 


the field—for your own 


information 


and for distribution to your service- 


men. Price: $1.00. Key 3. 


1951 Home & Farm Freezer Specifica- 


tions provides accurate 
data to keep you 


specification 
informed on new 


freezer models. First published in 1948. 
these specifications have become re- 
quired reading by manufacturers, dis- 


tributors, and salesmen. Price 
Key 4 
* 
Refrigeration Problems and 


Solution, by Paul B. Reed. is a 


$.50 


Their 
series 


of five volumes written in the simplest 


possible terms 


for instant use-—-an invaluable 


Each is cross-indexed 


source 


of information. J-1, J-2. J-3, J-4. J-5 


Price: $1.50 each 


Air Conditioning & Refrigeration News 


450 West Fort Street 
Detroit 26, Michigan 
Gentlemen: 


Please send me prepoid the items 
checked below. Remittonce is d 
No. of No. of No. of 
Copies Copies Copies 
Key 1 eerere J-3 
Key 2 BAD. cenere Jj-4 
Key 3 OR sivoxun J-5 

Nome 

Company 

Street 

i lone 
oy 1-21-52 


NEMA October Freezer Sales Total 60,451; 
10-Month Sales Hit 651,743 Units 


Summary for October and First 10 Months, 195! 
Electric Farm and Home Freezers—Complete—Sales by Sizes—tU nits 


Farm and home freezers complete with high and low side and cabinet, 


where 


50% or more of the net cabinet capacity is designed for the freezing and/or 


storage of frozen foods 


OCTOBER (24 Companies) 


Domestic 

(48 States 

Sizes and D.C.) 

1. 49 cu. ft. and under 1,444 
2. 5.0 to 69 cu. ft. 1,254 
3. 7.0 to 89 cu. ft. 10,643 
4. 90 to 109 cu. ft. 3,862 


5. 11.0 to 12.9 cu. ft. 16,045 


6. 13.0 to 16.9 cu. ft. 16,826 
7. 17.0 to 20.9 cu. ft. 7,161 
8. 21.0 to 29.9 cu. ft. 1,985 


9. 30.0 to 39.9 cu. ft. .. 176 
10. 40.0 to 49.9 cu. ft. 
11. 50.0 to 59.9 cu. ft. 
. and over 29 


Total—All Models 59,425 
13. Total Upright Models 
(Included in above) 1,582 


FIRST 10 MONTHS, 1951 (24-25 Companies) 


Domestic 
(48 States 
Sizes and D.C.) 
1. 4.9 cu. ft. and under 4,418 
2. 50 to 69 cu. ft. 17,855 
3. 7.0 to 8&9 cu. ft. 90,089 
4. 90 to 109 cu. ft. 54,321 
5. 11.0 to 12.9 cu. ft. 191,450 
6. 13.0 to 16.9 cu. ft. 187,602 
7. 17.0 to 20.9 cu. ft. 76,624 
8 21.0 to 29.9 cu. ft. 13,012 
9. 30.0 to 39.9 cu. ft. 2,413 
10. 40.0 to 49.9 cu. ft. 3 
11. 50.0 to 59.9 cu. ft. 
12. 60.0 cu. ft. and over 177 
Total—All Models 637,964 
13. Total Upright Models 
(Included in above) 15,189 


Participating companies 
Corp.; The Coolerator Co.; 
Frigidaire Div., General Motors Corp.; 
Co.; Hotpoint Inc.; 
ator Corp.; A. 
Co.; The Maytag Co.; Norge Div., 
Phileo Corp.; Revco, Inc 
Steinhorst & Sons, Inc.; 


Westinghouse Electric Corp.; Wilson Refrigeration, Inc.; 


WE WILL BUY! 


DRYERS, BELTS, DEFROST TRAYS, 
ICE CUBE TRAYS, ETC. 


Mfg. Co. (out 4-1-51). 


Ruegg Refrigeration Supply 
Constructing New Building 


OMAHA, Neb.—-Ruegg Refrigera- 
tion Supply Co. has started construc- 
tion of a new building at 2002 Burt 
St. 

Mrs. Irma L. Ruegg recently sold 
the building occupied by the com- 
pany at 2611 Farnam St. The new 


one-story building will measure 60 
by 132 ft. and will be of brick and 
tile construction, according to the re- 
port 


Avco Mfg. Corp.; 
Deepfreeze Appliance Div., 
Genera! Electric Co.; 
International Harvester Co.; 
J. Lindemann & Hoverson Co.; 
Borg-Warner Corp 

Sanitary Refrigerator Co.; 
Seeger Refrigerator Co.; 


Other 
Canadian Foreign Total 
1,444 
174 1,428 
28 177 10,848 
242 4,104 
104 185 16,334 
W 91 16,025 
15 7.178 
1 1,986 
176 
29 
141 RAS ASI 
1,582 

Other 
Canadian Foreign Total 
4,418 
73 18,593 
1,858 2.144 94,091 
2 1,061 55,384 
2,137 3,556 197,143 
1,282 610 189,494 
101 284 77,009 
6 13,018 
2,413 
3 
177 
5,380 8,399 651,743 
1 15,190 
Ben-Hur Mfg. Co.; Carrier 


Motor Products Corp.; 
Gibson Refrigerator 
Kelvinator Div., Nash-Kelvin- 
Masterfrcez Home Locker Mfg 

Refrigeration Div., 
Schaefer, Inc Emil 
Victor Products Corp.; 
August G. Barkow 


ANY QUANTITIES » MUST BE NEW 
Write, Phone Or Coll For 
IMMEDIATE ACTION 
TRACO Industrial Corp. 
455 W. 19 St.,M. ¥. 19, Watkins 4-4302 
(Send for Treco’s complete list 


sensational bergoins) 


JANUARY 21, 1952 ; 


Mangan Joins Staff 
Of Distributors’ Assn. 


NEW YORK CITY Appointment 
of Paul W. Mangan to the head 
quarters staff of the National Asso- 
elation of Electrical Distributors has 
been announced by Chas. G. Pyle, 
executive director of the association 

Mangan comes to the association 
from the Hotel Ambassador, Atlantic 
City, where he had served as direc- 
tor of sales. Among the duties as- 
signed to Mangan will be the han- 
dling of all hotel arrangements for 
the association in connection with its 
conventions, area meetings, and com- 


mittee meetings 

Mangan has been secretary and 
treasurer of the Hetel Greeters of 
America, and was..pfes@ident of the 


New York Chapter of the 
for three years; he 
as an international 
association. Prior to 
the United States Army during 
World War II he had been engaged 
in the sales of electrical and gas ap- 
pliances in New York 


Association 
had also 
director 
three years in 


served 


of the 


Seeger 3-Month Earnings 
Drop Because of Strike 


ST. PAUL Net earnings of Seeger 
Refrigerator Co. in the three months 


ended Nov. 30, 1951, were $793,246 
after provision for Federal income 
and excess profits taxes, compared 


with earnings of $920,428 for the cor- 
responding period last year, John 8 
Holl, president, reported recently 

First-quarter earnings were equal 
to 72 cents a share on 1,100,000 shares 
of capital stock outstanding, com- 
pared with 84 cents a share on the 
same number of shares in the com- 
parable three months of the preced- 
ing fiscal year 

Sales were $15,150,251, 
$18,097,486 in the same 
year ago 

“The reduction in earnings for this 
quarter over the corresponding quar- 
ter in 1950 can be attributed largely 
to a wild-cat strike in our Evansville 
division during part of November,” 
Holl told stockholders 


as against 
quarter a 


9° 
- 


Crosley Campaign Urges 
Full-Line Dealerships 


CINCINNATI A 
urge comparisons 
chandise on dealer 
off in substantial 
number of full-line 


campaign to 
of competitive mer 
paving 


increases in the 


floors is 


dealerships for 


Crosley Distributing Corp., according 
to W. C. Conley, vice president 
Conley made this observation at 


the opening of a recent two-day 


meeting of Crosley distributors at the 


Netherland Plaza hotel here. He told 
Crosley branch managers that full 
line Crosley dealerships are “on the 


increase all over the country in the 
last two years 

We've accomplished this without 
special incentive or promotion plans 
of any kind he pointed out ex 


cept to explain in a Special portfolio 
the advantages a full line 
cally offers a dealer 

Conley said that prospective 
customers have sold” on the 
advantages of Crosley products when 
dealers place 
the floor in that features of 
each line may be compared 

“Many of our dealers 
“have taken on our 
of this repeated 
We are in the 
of welcoming 
sons.” 

The Crosley 
illustrates 20 
dealership. It 


automati 


many 
been 
competitive models on 
order 


he declared, 
full line 
urging t 

advantageous position 
competitive 


because 


compare 
compari 


portfoho 
advantages ot 


graphically 
full-line 
simplification 
inventory 


stresses 
of investment and 
variety of 


wider 
harmonizing products 
fewer financial problems by reason of 
volume purchases from one 
turer, more time 
tail instead of 
ferent 
ized =s service 
value from advertising 
tion, and maximum 

with a brand 


manufac 
ling at re- 
many dif 

apecial 

greater 
and promo- 
identification 


spent 
talking to 
wholesale saleamen 


department, 


name 


‘USE THE COUPON! 
For “easy-to-get” 
product information . . 
use coupon in the 
“Information Center” form 


| CLASSIFIED ADVERTISING | 


RATES for 
per insertion 
word over 530. 

RATES for all other classifications $7.50 
per insertion Limit 30 words lhe per 
word over 50. 

ADVERTISEMENTS set in usual classi 


Positions 
Limit 50 


Wanted" $5.00 
words l¢ per 


fled style Box addresses count as five 
words, other addresses by actual word 
count Please send payment with order 


POSITIONS AVAILABLE 
EXPERIENCED COMMERCIAL refrigera 


tion salesman wanted for southern Cali 
fornia-Arizona — territory Pacific Const 
warehouse stock available Right man 
can net $8.000 to $101000 yearly. Muat 
qualify for bond at my expense. Contact 
Charlies R. Rogers. Western Zone Sales 


Manager, SHERER-GILLETT CO 15) 
Second Ave San Mateo, California 

SALES ENGINEER- Well established firm 
covering Chicago and surrounding area 
in air conditioning and heating business 
requires services of an able and success 
ful sales engineer. Must have experience 
and ability to engineer and sell air con 
ditioning and heating equipment. Excel 
lent opportunity to right party. Write 
and state experience and background 


UTILITY SALES A ENGINEERING 
COMPANY, 950-60 Madison Street, Oak 
Park, Illineis, or phone Columbus 1-4676 


INTERESTED IN aggressive combination 
sales and service distributors throughout 
eountry for established line of truck and 
trailer refrigeration, combining cooling 
and heating cycle desirable in 
trucking industry. Rapidly growing field 
Good profit. Give full details of your sales 
and service facilities, BOX 3876. Air Con 
ditioning & Refrigeration News 


Contart 


SALESMAN—MIDDLEWEST 
er complete line refrigerated display and 
storage equipment, national distribution 
has opening for an experienced salesman 


manufactur 


Selling dealers distributors and food 
chains. Must be willing to travel exten 
sively. Selling record essential industry 
experience desirable Attractive salary 
proposal with a future. Write BOX 3894 
Air Conditioning & Refrigeration News 
SALES & DEVELOPMENT = engineer 
Manufacturer of refrigerator parte and 
stampings located Detroit has opening 
for technical graduate with some experi 
ence and pleasing but forceful person 
ality. Permanent. Attractive future State 
experience and minimum salary BOX 


304. Air 
News 


Conditioning & Refrigeration 


BQUIFNENT POR SALE 


brand “new air 


FOR SALE. surplus of 

onditioning coils, 10-15-20 tons. with ex 
pansion valves. manufactured by a well 
known company, or will trade for 3 and 
5 tor jie Write, AIR CONDITIONING 
ENGR. CO. 2116 Locust Street, St. Louis 
Miseouri 


WHILE THEY tast-—relays, all 
some as low as $50 % hp 


makes 
hermetix 


units, $47.00; capillary tubes for all sealed 
units, $1.25. FERNDALE REFRIGERA 
TION SUPPLY, 306 Fiowerdale Street 
Ferndale ®, Michigan 

STANDARD BRAND thermal expansion 
valves for Freon ton, adjustable with 
oo” tube conn. 4," sae flare inlet to 


sae flare outlet. for low & high tempera 
ture Also same in Methy! each $3.06 
Automatic expansion valves 25” vac. to 40 


Ibe. for freon. methyl & BO. conn ‘ 
to '»” sae flare each 
are brand new dated 1949 & 1950 in orig 


packages, Sold with money back 
tee KR. & R. BQUIPMENT 
2724 Third Ave N. ¥. 64, N 


guaran 


COMPANY 


FOR SALE--Standard 
metic unite-static & fan-cooled cond & 
% “% %. % Open units % % Kek 

and overload protectors. Driers, TX V 
valves, pressure controls, belts, fittings 
Water-cooling coils for carbonated water 


makes new her 


Send for your lists and prices on our 
many other parts and supplies at great 
savings. Sold on money back guarantee 
WALTER W. STARR, 2833 Lincoln. Chi 
cago, Tl 

SURPLUS INVENTORY—100 new com 
mercial ice-making evaporators Finned 
| Tin-plated copper Refrigerated tray 
shelves. Hangers attached. Will handle 
up to 3) cubic feet. Complete with four 
aluminum ice-cube trays «& grids a4 
cubes (34% Ibs.) per tray. Dozen or more 


$28 each $44 each. fob. Lowe An 


Sample 


geles. UTILITY REFRIGERATOR COM 
PANY, 4621 West Washington Bivd Law 
Angeles 16 

AVAILABLE FOR immediate delivery 
reasonable quantity % HP, 116 volt ve 
cycles hermetically nealed ndet ne 
units complete with freezer type vapora 


tor BOX 3896. Ailr Co 
frigeration 


nditioning & Re 
News 


BUSINESS OPPORTUNITIES 


FOR SALE commercial refrigeration 
business of 25 years. In southeasterr 
having million and half px 
ket area. Sales. service, air mditioning 
and light manufacturing Top franct 

for large area— wholesaling it 


pulation in mar 


po ‘ 
great Annual sales Shon) on howlr 
large profits. Owner retiring. Require $4 
$50,000 to purchase, BOX 3908, Air nd 


tioning & Refrigeration News 


MISCELLANEOUS 


OLD T EB. valves ontrolsa, and w 
valves bought, sold r repaired OF 

guarattee on ali repaire 
paid for old valves, C 
REFRIGERATION 
PANY. 529 EB. The 
Pa. Phone GArfleld 6-4722 


ntact: ATLANTI 
EQUIPMENT COM 
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AIR CONDITIONING & REFRIGERATION NEWS, JANUARY 21, 1952 


wanna Mecting Nears Prodictlons-- 


(Concluded from Page 1, Column 5) 

“But, please, don't stand compla- 
cently in your place of business, 
smoothly shaven and well pressed, 
and expect Mrs. America to wear out 
the hinges om your doors. She has 
become an old-fashioned housewife 
again, she wants to be sold, she wants 
to be told why, and she wants to ask 
questions. And you better have the 
answers.” 

E. L. Hinchiiff, sales manager, 
Amana Refrigeration, Inc 

“During the past six years, the food 
freezer has doubtless been favored 
with more gratuitous publicity than 
any other appliance within « com- 
parable period of time. 

“During this same period, this in- 
dustry has floated along on & prac- 
tieally continuous seller's market. As 
a result, manufacturers, distributors, 
and dealers alike have, in ao great 
many instances, become indifferent 
in their merchandising methods.” 

(In commenting on distributors, 
Hinchliff said they “have, in too many 
cases, taken the shortest and easiest 
path to maximum volume at mini- 
mum expense. Merchandise has, in 
effect, been sold to ‘all comers’ and 
little effort made to build sound, cap- 
able dealer organizations.” 

(He then noted that Amana is 
making analyses of all its own dis- 
tributors in an effort to “clean up as 
much as possible’ bad merchandis- 
ing practices. He said a check of one 
distributor showed that more than 
37°, of the company’s units sold by 
this distributor went to “one-shot” 
dealers. He added that only a handful 
of the distributor's dealers were ac- 
tually franchised.) 


FREEZER OFFERS BROADEST 
MARKET, GREATEST PROFIT 


“The food freezer represents the 
greatest profit opportunity —— the 
broadest market.-that the major ap- 
pliance business has yet seen. But 
the freezer market is still a ‘specialty 
market’ and the greatest rewards will 
go to those freezer dealers and sales- 
men who thoroughly inform them- 
selves as to the freezer utilization 
story and the features of the prod- 
uct they are promoting, and then go 
out and sell that product by straight- 
forward specialty methods.” 

H L. Travis, Kelvinator western 
regional sales manager, substituting 
for Dan Packard, Kelvinator house- 
hold sales manager, who was re- 
covering from a major operation in 
a Detroit hospital 

“One out of every two refrigerators 
sold last year involved a trade-in. In 
1952, this trade-in percentage will 
probably increase to at least 60%. 

“With refrigerator saturation now 
in excess of 80 to 85%, the operation 
of a profitable appliance dealership 
will depend to a large degree on the 
ability of the dealer to handle replace- 
ment selling on a sound basis. 

“Dealers who carefully watch the 
used refrigerator inventory in rela- 
tion to new sales, and take in only 
such used equipment as can be re- 
sold at a profit, or scrap unsalable 
units immediately, can average their 
profits on the salable renovated units 
in such a way as to avoid serious 
loss, and continue to be sound opera- 
tors.” 


DEALERS SHOULD REDUCE 
NUMBER OF LINES 


Thomas F. Joyce, vice president 
and general manager, Raymond 
Rosen Co., Philadelphia: 

“Those dealers who handle 
lines should reduce the number of 
lines to certainly not more than two 
or three. In many cases one line will 
suffice. 

“Do this in your interest, for you 
then will be able to offer your cus- 
tomers a complete range of models in 
a given manufacturer's line from 
which to select; you will have better 
and more effective salesmanship; you 
will reduce your inventory invest- 
ment; increase your turnover; reduce 
your obsolescence losses; and increase 
your profits.” 

William J. Kelly, senior vice presi- 
dent, The Pennsylvania Co., Philadel- 
phia: 

“My opinion is that the defense ef- 


probably balance out the loss arising 
from the petering out of the capital 
geeds production program. Seo 


“In effect that means we must ex- 
pect some further uncertainty in 
many fields of civilian durable goods. 
Caution is therefore suggested in pro- 
gramming inventory and in develop- 
ing sales schedules that call for sub- 
stantial overhead commitments. 

“Prices of most manufactured 
goods are now at levels that cannot 
be assailed without somebody getting 
hurt pretty quickly. With the high 
break-even points at all levels of busi- 
ness, volume is essential if red figures 
are to be avoided.” 

H. B. Price, Jr., Norfolk, Va., re- 
tailer who was reelected a vice presi- 
dent of NARDA: 


CONTROL YOUR INVENTORIES 
OR LOSE YOUR PROFIT 


“In these times of pressures, let us 
keep our heads and run our business 
on sound principles, which were good 
practices yesterday, today, and will 
be good practices tomorrow. You 
must control your inventory or lose 
control of your ultimate profits. 

“In 1952 you can't buy yourself 
into a profitable operation. We tried 
that last year. You must sell your- 
self into that profit. However, the 
sales start with good inventory. In- 
vest your money cautiously and don't 
buy merchandise you have neither 
the market for or the capacity to 
sell.” 

Richard E. Snyder, 
economist to NARDA: 

“The greatest need in the field of 
retailing today is for you to acquire 
a sounder knowledge of the basic eco- 
nomic facts surrounding your busi- 
ness operations. Knowing more about 
the marketing framework, the bone 
structure on which your own busi- 
ness takes its shape, may indeed 
provide the chief means by which 
you can strengthen your operating 
position.” 

Walter F. Muhilbach, president, 
The Institute of Cooking & Heating 
Appliance Manufacturers: 

“Today the American public is 
buying more and better food than 
ever before, more and better clothing, 
more and better transportation, but 
most recently they are buying rela- 
tively little of the products you have 
available for them. 

“Whether or not grass will continue 
to grow in the paths leading to your 
doors depends to some extent upon 
the manufacturer, but to the greatest 
extent upon the way you use your 
ingenuity and your energy in creat- 
ing dissatisfaction among your po- 
tential customers with the appliances 
they now have or because they don't 
have them.” 


consulting 


SPEAKER CITES REAL 
COMPETITORS 


M. R. Norton, dealer sales promo- 
tion manager, Wisconsin Power & 
Light Co., and chairman of the deal- 
er coordination committee, Edison 
Electric Institute: 

“Your 


“This leads me to suggest a pro- 
gram in which dealers can join manu- 
facturers, distributors, and utilities 
so all will get better results whether 
utilities merchandise or not. 

“Let's coordinate our major promo- 
tions . . . timing them together so we 
are all campaigning the same type of 
appliance at the same time, thus 
creating the maximum impact on the 
market.” 

R. M. Mitchell, 
Whirlpool Corp.: 

“The automatic drier is the hottest 
item in the appliance field today. 
More than 1,000,000 driers have been 
sold to date. It took the refrigerator 
almost twice as long 
million mark. With a market satura- 
tion of only 2.2%, there are 43,000,- 
000 potential customers.” 

Dr. Allen B. Du Mont, president of 
Allen B. Du Mont Laboratories, Inc., 


sales manager, 


was much closer than many realize 


because of intensive research 
experimental work in the 


to hit the | 


is lifted, he noted, UHF telecasting 


and the sale of UHF receivers will 
become of major importance in a 
hurry 


He said all of the top 25 cities in 
the country will have UHF; all but 
two of the top 50 cities will have it; 
all but 12 of the top 200; and all but 
38 of the top 320. 

Glen McDaniel, president of the 
Radio-Television Manufacturers As- 
sociation 

“Manufacturers are in general 
agreement as to this outlook for 
1952: Television receiver inventories 
generally will be lower and more 
realistic than they were in 1951; con- 
sumer purchasing is more stable and 
probably will continue so, with fewer 
peaks and valleys than 1951; while 
shortages may make selling easy be- 
fore the end of the year, business on 
the whole will be highly competi- 
tive.” 

In addition to Farr and Price, 
other NARDA officers for the new 
year are Phil S. Urner, Bakersfield, 
Calif, vice president; Kenneth J. 
Stucky, Fort Wayne, Ind., treasurer: 
and Victor Joerndt, Appliance-Tele- 
vision Center, Kenosha, Wis., secre- 
tary. All were reelected except 
Joerndt, who replaces M. E. Brunder- 
man of Chicago. 

Two new directors were elected 
Jack Westley, Northern Supply Co., 
Milwaukee, and Gross Williams, Jr., 
Shreveport Refrigeration Co., Shreve- 
port, La.-and three reelected 
Urner; Paul Dettling, Jackson, Mich.; 
and Herb Names, Denver. A. W. 
Bernsohn continues as managing di- 
rector 

The meeting consisted mainly of 
four symposiums covering sales pro- 
motion, orientation, business manage- 
ment, and television. It concluded 
with a closed “gripe session” on 


what's wrong with the industry. 

At the wind-up of the TV sympos- 
jum, it was voted to poll association 
members to find out how they think 
television manufacturers should 
handle the controversial parts war- 
ranty question 


NARDA MOVING TO LARGER 
QUARTERS 

It was announced during the meet- 
ing that expanding activities of 
NARDA make it necessary for the 
association to move to larger quarters 
in the Merchandise Mart. 

A highlight of the convention was 
the annual banquet, during which 
49 members were honored with cer- 
tificates for their work on behalf of 
the association and industry. Awards 
were also presented to President Farr 
and Vice President Price, who was 
named chairman of NARDA's mem- 
bership committee for 1952. 

The banquet also featured a talk 
by Congressman Dewey Short (R., 
Mo.), who told the dealers: “The de- 
fense program is definitely going to 
hit you. You are going to have to 
get along with less radios and re- 
frigerators.” The affair wound up 
with a two-hour floor show. 

Convention attendance reached a 
peak at the banquet, with nearly 400 
persons present. Bernsohn said many 
members who had made advance 
registration were prevented from at- 
tending the meeting by the heavy fog 
which enveloped the city, causing can- 
cellation of plane flights into Chicago. 


Service Firm Chartered 


NEW ORLEANS.-- Industries Engi- 
neering Corp. here, has been 
chartered with authorized capital 
stock of $25,000 to engage in the 
sale and repair of appliances. 


IS TAILORED 


Textile Industry - - 
(Concluded from Page 1, Column 3) 
humidity is essential, and improving 
the efficiency of personnel is becom- 
ing increasingly interesting, but the 
plants are large and the heat loads 
from equipment are high so air con- 
ditioning for personnel is expensive.” 

Primary purpose of air condition- 
ing in the textile industry is to con- 
trol humidity, he explained, and thus 
various types of unit and central sta- 
tion humidifying equipment have been 
developed and used through the 
years in this application 

“Actually, though, there is little 
written knowledge about the use of 
air conditioning in this industry, per- 
haps because it is a highly competi- 
tive business with relatively few peo- 
ple in it,” Hunter said. 

“Synthetic and wool plants have 
used refrigeration to considerable 
extent, but cotton mills have not done 
too much yet with refrigeration. Al- 
most all the refrigeration that is 
used, however, consists of central 
chilled water units. The air condition- 
ing systems in the full-fashioned 
nylon knitting rooms must provide 
close control over temperature with 
a minimum of air movement,” he 
added. 

“The textile industry must recog- 
nize refrigeration as one of its pro- 
duction tools, but one of the prob- 
lems we in refrigeration must face 
is that textiles are ‘feast or famine.’ 

“This variation in the extent of op- 
eration of textile plants results in 
partial loads on the air condition- 
ing and refrigeration systems. This 
in turn imposes a considerable prob- 
lem in the design and operation of 
automatic controls and on large ton- 
nage systems.” 


TO GIVE YOU THE HIGHEST 
QUALITY, ECONOMICAL PERFORMANCE! 


BY COMPARISON=—YOU'LE BUY PAR 


Par WRAP-O-mMATIC CORPORATION MORPAC MmORPAC Guss 
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